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MORE THAN 56% 


of the business written by some of our larger 
agencies is a direct result of the Fidelity lead 
service. Our agents interview interested pros- 
pects—people who have written the Head 
Office for information. 

Fidelity is a low-net-cost company operat- 
ing in 40 states. Full level net premium re- 
serve basis. Over quarter of a billion in- 


LIFE INSURANCE CO. 


has some excellent 
territory open 
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: surance in force. Faithfully serving insurers = 
If Interested, Write y g es 
since 1878. = 
JULIAN PRICE ; , : =| 
President Fidelity Mutual Life = 
ul ' an F 2 INSURANCE COMPANY, PHILA. Y 
: , nee bia > ver WALTER Le MAR TALBOT, President \ 
UU, ; hf 
Greensboro, North Carotina A Few Agency Openings for the Right Aen Pal 
maaan peaeeaae | ee Ie} o¢ 0 ¢ IO i 
U A, 
on — 
. e e e = 
The National Administration = 
Current Adve wlenesent = 
appearing in the N i | — 
Saturday Evening Post eeds Your elp = 
Century = 
Rev tew of Review's ' 
nt ewhly North America advertising has opened the way 
Scribr hi J to many new contracts for its representatives by 
Harpers associating them with a nation-wide campaign in 
the interests of fire prevention. 
3 The Insurance Company of North America is the 
Pes Oldest American fire and marine insurance 
\ company, with a 132-year record of met obliga- 
" 7 RSe tions, a comprehensive range of property protec- 
i. = tion policies and an international reputation for 
5 eo pecan prompt and dependable service. It is represented 
‘7 eg by the alert and progressive agents of the country. 
F { I ( Post 5 
: ince / \Jnsurance,/ 
Insurance Company of 
bee - 
i; North America : 
a PHILADELPH.A = 
Poss and the = 
Indemnity Insurance Company of North America = 
Nit write practically every form of insurance except life = 
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“PERFECT <j 
PROTECTION” 


<> 
OUR 
SERVICE 
COVERS 
T H E { (oo *¢ ammo ee 
COUNTRY \ 
i ’ AA. —» 


A COUNTRY-WIDE INSTITUTION! WHY? 


When a business institution shows consistent growth 
there is sure to be a reason behind it. The growth of the 
Reliance Life Insurance Company is easily explainable. The 
reason lies in Perfect Protection. This company presents 
through its Perfect Protection policy something unique in 
life insurance, a policy that covers the contingencies of life, 
as well as those of death. 














More and more people, from Maine to California, are 
placing their reliance in Perfect Protection—because it offers 
to them a means of insuring themselves and their loved ones 
against privation, whether by reason of sickness, accident, or 
death. All this in a policy so well devised that it is within 
the reach of every pocketbook. It will be worth your while 
to look into it. 


. 


But That’s Not All 


There are three excellent reasons for seeking a contract 
with the Reliance Life. First—the company is financially 
“as sound as a dollar.” Second—it markets Perfect Pro- 
tection Policies, which are in demand and therefore readily 
salable. Third—the company hag plenty of room for addi- 
tional agency material. 








_— 


Reliance Life Insurance Company 
PITTSBURGH, PA. 
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CRITICIZE HALF RATE FIVE-YEAR POLICY 


Aetna and Prudential Will Continue tolssue Form Despite Resolution 


ENERAL agents in and about New York city were last 
week invited to a meeting to discuss a new form of 
life insurance policies being issued by the Prudential 
Insurance Company of America and the Aetna Life Insurance 
Company. These policies are written at a slightly higher rate 
than the ordinary term policy during the first five years, when 
they automatically convert to an ordinary life policy with do:ble 
The policy of the Prudential is called “Whole 
As a 


the former rate. 
Life Policy with half premium for first five years.” 
result of the meeting a resolution was passed asking that the 
policy be withdrawn from the market because of its com- 
petitive character. No criticism was made of its actuarial value. 

In an interview with a representative of THE SPEcTAror, 
John K. Gore, vice-president and actuary of the Prudential, 
stated flatly that the company would not withdraw the policy. 
He said that he regarded it as an excellent one for certain 
classes of prospects and that the company feels no hesitation 
about presenting it to the insurance buying public as a valuable 
addition to the forms of contracts already on the market. 

The agents are concerned because of the fact that it is not, 
except in a few particulars, different from a convertible term 
policy, and they believe the latter will cover all the needs which 
will be covered by the newer “half rate policy.” These few 
differences are, however, regarded as being very importatt by 
the Prudential, as indicated in the following letter sent by Mr. 
Gore to the committee of the New York Life Underwriters, 
which had charge of the matter : 

LeTTER OF Mr. Gore 
Messrs. Lawrence Priddy, Julian S. Myrick, Sheppard Homans, Edward 
J. Sisley and Graham C. Wells. 
GENTLEMEN: 
As promised your Committee when you were at our Home Office on 


of New York Agents 








October 22d, we have given consideration to your request that the 
Prudential discontinue its “Whole Life Policy with half premium for 
first five years.” We have also carefully reviewed the reasons for such 
request given in your signed statement. 

Your chief objection to this policy seems to be that it is what you 
call a “competitive” policy. It was not so intended, but was designed to 
meet a specific situation. We believe that it is better adapted to the needs 
of a large class of persons than any other form now available. It is 
in our opinion a better form for the insured than the Convertible Term 
policy, and has in fact during the six months of its issue materially 
reduced the proportion of such policies. While it may be reasonable to 
expect a higher laspse than normal at the end of the fifth year, we 
feel sure a larger proportion will renew at that time than at present 
convert to permanent forms under convertible term policies. 

You state that the new policy is being seriously considered by many 
other companies. We should not be sorry if the companies generally 
should issue such a form, as we believe they would thereby be rendering 
a distinct service to the insuring public. We are convinced that the new 
policy is of real value to those for whom it was intended. We note 
that you do not criticize it from an actuarial standpoint. Moreover, as 
it carries our regular Whole Life commission scale, it is satisfactory to 
our field men. We see no reason, therefore, for discontinuing it. 

We appreciate the spirit of fair-play and progress displayed by the 
Life Underwriters’ Association of New York for many years, and you 
will agree with us that the Prudential has co-operated in every way 
with your association. We deny, however, that there is anything unfair 
or unethical in the issuing of the policy in question, which meets a definite 
need and which is decidedly better for the insured than the present 
convertible term policies. 

Yours very truly, 
Joun K. Gore, 
Vice-President and Actuary. 


AETtNA LIFE Stanps Pat On Its HALF Premium PLAN 

Hartrorp, Conn., Nov. 3—The new half-premium policy 
of the Aetna Life Insurance, whereby insurance protection 
(Continued on page 9) 
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THE RECORD OF FRATERNAL ORDERS 


Interesting Tabulations Indicate Trend of Affairs with the 


Fraternal 


OR many years past, fraternal societies have made their 
appeal to men and women desiring to obtain some pro- 
tection for their dependents, and twenty years ago 

such orders had some $6,650,000,0co of certificates in force, 
which, at the end of 1923, had grown to approximately $8,- 
750,000,000. 


In the meantime, however, many fraternal orders had under- 
gone great changes. Some had ceased operations, others had 
materially altered their plans and are now putting up adequate 
reserves, while others should do so in order to guarantee 
their permanency in the insurance field. 

In the accompanying tables are presented interesting statis- 
tics portraying the experiences of numerous leading fraternal 
orders in 1923, and of some of them in previous years. 


Table I shows the outstanding accounting items from the 
statements of forty-seven leading fraternal orders, with a 


Societies 


which present the mean number of certificates in force and 
the number of deaths. 

In Table V, the number of assessments called, the annual 
rates for eight quinquennial ages, starting with age twenty, 
and the average age of members are shown for forty-nine 
fraternal orders. 

Mortuary assessments received in 1923 by forty-seven fra- 
ternal orders amounted to $107,742,513; the death claims paid 
in 1923 amounted to $77,810,785 ; the total payments by mem- 
bers amounted to $134,017,705, and total payments to mem- 
bers were $87,787,493. The income saved amounted to $40, 
798,083. The admitted assets December 31, 1923, were $366,- 
387,540. Total Labilities amounted to $79,457,772 at the end 
of 1923. Thus the ratio of liabilities to assets in 1923 was 
21.69 per cent. The surplus assets per capita for 1923 were 
$51.58. 

The certificates written, revived and increased in 1923 aggre- 



























































recapitulation. Table II sets forth the most important items gated 737,797. The total membership decreased 22,210 to 
from the financial and policy exhibits of three of the leading 5,562,168. Certificates in force December 31, 1923, amounted i 
orders: namely, The Royal Arcanum, the Maccabees, and the _ to $6,501,906,545. Certificates terminating by death numbered s 
Modern Woodmen of America. Table III shows gain or loss 64,510, while certificates terminated by lapse numbered 680,460. a 
in membership of 190 fraternal orders. This section is divided Below will be found two columns of ratios and averages for the a 
into two parts, the first showing those orders which experienced years 1922 and 1923, respectively. An outstanding feature a 
a gain in insurance in force, arranged in order according to of this comparison is that the mortuary assessment increased. V 
their gains, the most successful being first or at the top of the Ratios and Averages 1922 1923 0 
list. The second section presents the exhibits of those societies resin rate per 1000 .....-... sees eeeee 10.81 11.60 t 
. ; ne . Averag rtuz st pe »mbe $ 
which suffered a loss, the least affected being first. \verage mortuary cost per member...... $18.44 $19.36 t 
sii ae Surplus assets per capita held Dec. 31.... $45.35 $51.58 . 
Table IV is a complete showing of the death rate of thirty- Average amount of certificates in force. . $1.143 $1,168 I 
one fraternal societies, from 1904 to 1923 inclusive. The Average mortuary cost per $1000........ $16.13 $16.56 a 
column of ratios for 1923 is supplemented by two columns (Continued on page 21) Ss 
r a 
TasLeE I.—Forty-SevEN LEADING FRATERNAL ORDERS. ; 
aT Brotherhood | Brotherhood : 
American Ben Hur. Brith Brotherhood | Locomotive of Catholic Catholic . 
OTA ES © 0 C00) 0 teh soo oS eee aa Se Insurance Abraham, of Firemen & Railroad | Benevolent | Knights of I 
Union Ind. Order. |Am. Yeomen} Enginemen. | Trainmen. Legion. America, 
r r f r r td v2 0 
| Craw- cl 
MMMM SO ern, ois) rca Salto ees OCS KAAS OaEORS Hee Columbus, | fordsville, | New York, | Des Moines,} Cleveland, | Cleveland, | Brooklyn, | St. Louis, a 
Ohio. Ind. N. Y. Ta. Ohio. Ohio. N. Y. Mo. : 
| IL 
NT oe th ae ee ee Se | 1894 | 1894 1887 1897 1873 1883 1881 1877 
Mortuary assessments received in 1923.......----+-++++005> | 1,762,292 1,301,241 853,014 3,261,606 2,130,986 3,806,059 226,054 488,695 h 
Death claims paid in 1923.........--++++eeeeseee eres “leet 1,324,408 927,750 994,250 2,328,812 1,172,203 2,124,012 216,712 445,522 a 
Total paid by members in 1923......+-+++e+0-s20 cece reese | 2,390,445 1,626,686 1,177,348 6,524,136 2,131,072 5,885,844 254,312 488,695 
Total payments to members in 1923......--.2+++eeeeeeeees 1,495,840 961,780 1,008,750 3,859,200 1,172,203 5,014,745 259,748 452,058 vl 
eS Tr ne eee < Pinsent 440,534 546,798 187,564 —377,600 1,388,929 678,461 4,307 38,876 ; 
Admitted assets December 31, 1923..........-+--- = 2,136,565 4,480,311 2,343,135 5,619,888 10,433,878 9,035,126 3,188,150 1,142,246 ( 
Total liabilities December 31, 1923.......--.---+-++++: 279,023 140,485 255,490] 42,892,438 226,283 917,064, 43,126,129 89,790 < 
Certificates written, revived and increased in 1923.........-. 25,459 0,535 5,633] $79,157 23,510 22,711 70 689 pI 
Membership December 31, 1923....----.-++++eseseeecceeee 121,842 64,717 139,622| 176,978 113,320 167,226 8,235 8,354 
Gain (+) or loss (—) in membership during 1923...... +11,472 —1,490) —3,190 —31,804 +10,464 +8,875 —g19 —70 ne 
Insurance in force December 31, 1923....------+-+-- 129,250,084 67,887,951 69,811,000] 212,910,550] 167,628,000] 295,933,050 8,281,750 9,699,000 
Certificates terminating by death in 1923..........---. foie 1,301 893 1,999 _ 1,954! 887 1,217 266 363 sl 
Fina WSPTEIHCALES 8111023 -.6.5,<:5.5 <0 0:5. c w8ic's cece viesbis oes 12,373 7,015 6,824] {109,007} 13,055 11,683 588 989 a1 
Death rate per 1000 in 1923....... oie a sinierassie'w/in'e wile ete ae 10.68 13.80 | 14.32 | Ir.o4 | 7.83 7.28 32.30 43-45 in 
Average mortuary cost per member in 1923f.......--------- 14.47 20,10 | 6.1r | 18.43 | 18.81 22.977 27.57 58.50 
Surplus assets* per capita held December 31, 1923......-.-.-| 15.25 67.20 74-06 I 15.41 go. 10 48.55 5.10 ah te at 
Average amount of certificates in force MONA isto ions | 1,061 1,049 500} 1,203 1,479| 1,770 1,006 1,161 li 
Average mortuary cost per $1000 in 1923t.......-.-..6.-555| 13.63 15.17 12.22 75:32 12.71 | 12.86 27.41 50.38 i 
of 
* After deducting total liabilities. + The foregoing costs do not include “quarterly dues” pavelle for latge exnetees  ronging from $2 to $& per member per annum 3 
and which would: increase the cost on an average about twenty-five certs monthly. £ Includes $57,517 exchange. { Includes exchange. a LiaLil.tces include reserve. di 
th 


¢ Company maintains a legal reserve. 
(Continued on page 20) 
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MULTIPLE. LINE INSURANCE PAPERS 


N these days, when “service” has 


taken the place of “salesmanship” 
in the lexicon of almost every progres- 
sive insurance group, it has become more 
and more apparent that the general agents 
and brokers who know their jobs are 
adopting the viewpoint that the solicitor 
will get the cream of the business whose 
office is equipped to provide any required 
type of protectin. The result of this con- 
type of protection. The result of this con- 
introduction of life insurance depart- 
ments in general agencies hitherto repre- 
senting only fire and casualty companies, 
and vice versa. Ultimately, such extended 
facilities are appreciated by the insur- 
ing public and the policyholder begins to 
look upon the agent as an advisor whose 
opinions and suggestions are worthy of 
credence ; one who is capable of supplying 
any coverage and can furnish accurate 
information on all branches of insurance. 

The theory of complete and compre- 
hensive service to the insured came in for 
a deserved share of discussion at the con- 
vention of the Insurance Advertising 
Conference in Pittsburgh, last week. 
Since that body was engaged in contem- 
plating the advertising phase of the busi- 
ness, it was only natural that the problem 
should have been approached from that 
angle, particularly as it applied to the 
insurance press. If the general agents 
and brokers are gradually including all 
lines of insurance in the safeguards they 
offer to their clientele, as is decisively in- 
dicated by the present-day movement in 
that direction, then the insurance jour- 


nal which best serves the interests of the 
companies, the agents and the brokers, 
must be a multiple-line paper. This 
ratiocination, which is incontrovertible in 
the face of the facts, was strongly up- 
held throughout the remarks made on 
this topic by W. W. 
manager of the Commercial Union As- 


Illis, publicity 


surance Company, when he addressed the 
meeting in Pittsburgh. Mr. Ellis was 
speaking of the insurance journal as a 
medium for the publication of insurance 
companies’ advertising, and, with refer- 
ence to multiple-line papers, said: 

It seems to me that it can do no harm for 
a life insurance advertisment to reach fire insur- 
ance agents and vice versa. With the in- 
creased circulation offered by the combination, 
we have a much better chance of making our 
message valuable. I like the combined insur- 
ance paper, if it is not too bulky, and I believe 
that it is a better advertising medium than a 
smaller circulation divided in to two or three 
separate classes. 

l‘or the past fifty-seven vears, during 
over half a century of effort on behalf 
of the great institution of insurance, THE 
SPECTATOR has always kept its position 
as the leading multiple-line insurance 
journal. It has unceasingly contended 
that a business whose highest ideal is 
complete service, should be served by a 
newspaper which maintains that same 
ideal, in its service to the companies, the 
agents and the brokers, by comprehen- 
sively setting forth, in each weekly publi- 
cation, news, facts, and statistics affect- 
ing all lines of insurance. Mr. Ellis’ testi- 
mony is an added tribute to the prepon- 
derant value of the multiple-line insurance 
journal. The larger circulation of the 
combined insurance paper not only makes 
it a better medium for advertising, but 
increases its power as a force to corabat 
legislative and other attacks inimical to 
the proper conduct of the business, and 
works for greater power and influence 
than a smaller circulation divided into 


two or three separate classes. 





ATE last month the executive com- 

mittee of the National Association of 
Insurance Agents met in solemn conclave 
and there reiterated the five cardinal 
principles (so well known that they need 
not here be repeated) upon which it be- 
lieves the American Agency System 
should be conducted. 
for the nth time over a period of three 


Having done this 


or four years, they proceeded to a second 
work, also amounting to a reiteration, 


5 


namely, to place the l‘iremens Insurance 
Newark, and the North- 
western National Insurance Company, of 


Company, of 


Milwaukee, in the position of having vio- 
lated these principles and therefore being 
anathema to all members of the associa- 
tion. ‘The two companies have until De- 
cember 5 of this year to change their 
At that time, however, the ulti- 
matum goes into effect, with what dire 


minds. 


results to the companies named we are 
unable to predict. Nevertheless, to be 
serious, this ultimatum really marks the 
end of a long and carefully conducted 
campaign on the part of the association 
to bring these companies into line with 
its principles, principles which are honest- 
ly believed to express the best interest of 
its members. The Association has been 
long suffering and has tried in every pos- 
sible way to heal the breach, but without 
effect. This final action indicates that it 
has at last decided that further negotia- 
tions with them will weaken rather than 
strengthen it. 
Death of Robert F. Moore 

Robert F. Moore, secretary of the Southern 
States Life Insurance Company, Atlanta, Ga., 
died last Friday morning at his residence in 
Atlanta, 24 E. Eighth street, at the age of 
sixty-eight. Mr. Moore was born in [ngland, 
September 27, 1856, and educated at Durham. 
His entrance in the life insurance business be- 
ean after he had come to America when he be- 
came connected with the Western Mutual Life 
of Chicago. His was a wide experience when 
in 1906 he joined the Southern States Life. 
Just fifteen years after his inception in that 
company and he had attained the position of 
secretary. Mr. Moore was not only a very 
capable and adept man but a man that was 
liked by all who knew him and his demise is 
regretted exceedingly by the Southern States 
Life and his friends. 
Springfield (Ill.) Life Insurance Company 

The Springfield Life Insurance Company of 
Springfield, Ill., was incorporated July 10, 1924, 
and began business October 8 as an old-line 





legal reserve company. It was organized with 


$100,000 guarantee capital paid in. The com- 
pany then reinsured the Court of Honor Lite 
Association, after which the guarantee capital 
was completely retired, and the company is now 
It states 
that $1c0,000 surplus is on deposit with the 
Illinois Insurance Department. 

The company writes life insurance, with 


operated on the purely mutual plan. 


double indemnity for accidental death, and 
premium waiver. 

A. L. Hereford is president; Wm. Schmidt is 
vice-president; L. M. Dixon is secretary: C. L. 
Simmons is treasurer, and Chas. J. Riefler is 
director. 
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JEFFERSON STANDARD UNITED 
WITH CAROLINA MUTUAL 
Jefferson Reinsures All Outstanding 
Policies Amounting to $870,000 


The Jefferson Standard Life Insurance Com- 
pany of Greensboro, N. C., last week, rein- 
sured the outstanding business of the Carolina 
Mutual Life Insurance Company of ,Raleigh. 
At the completion of the negotiations it was 
announced that the Carolina Mutual would 
cease operations, due to the present physical 
condition of G. M. Dortch, general manager 
and organizer, who for some time has been in a 
most unpropitious state of health for the com- 
pany under his direction. 

The board of directors of the Carolina, imme- 
diately upon receipt of the Jefferson Standard’s 
offer, accepted the latters’ proposition and the 
action was formally ratified by the policyhold- 
ers just two days after, when they met in the 
company’s offices in Raleigh. Ralf Coit, of the 
actuarial department of the Jefferson Standard, 
represented his organization at the meeting. 

The latest statement made announces that 
the Jefferson Standard will assume full re- 
sponsibility for and guarantee all rights in the 
policies which have been issued by the Raleigh 
Company, amounting to $870,000. Mr. Dortch 
and John R. Atwell, of the Jefferson Standard, 
- both declared that the present negotiation was 
not a sale but the simple transfer of the entire 
Raleigh organization to the Greensboro Com- 
pany. The former has been functioning but 
one year, and the policyholders are the owners 
of the company except for $100,000 of capital 
stock with which it was inaugurated. At tthe 
conclusion of operations the officers and staff 
of the Carolina Mutual disbanded. 





THE INSURANCE LEXICON 

Big New German Book Combines Features 

of Dictionary and Encyclopedia of 

Insurance of All Kinds 

One of the most comprehensive volumes yet 
brought to the attention of the insurance world 
is the Insurance Lexicon, compiled by Pro- 
fessor Dr. Alfred Manes, printed in the Ger- 
Berlin. The 


book, comprising 1526 pages and durably bound 


man language, and published in 


in board, is at once a dictionary of insurance 
terms and an encyclopedia on the subject of in- 
surance. 

Every branch of insurance operation is ex- 
haustively treated and 
author, Prof. Dr. Manes, has had some of the 
foremost foreign actuaries and company offi- 
cials associated with him in the herculean task 
of compiling and arranging the data. The pres- 
ent edition of the work is the second and is 
revised up to July of this year. 
operation and statistical methods of insurance 
are carefully summarized and each division of 
the business is separately treated in full, to- 
gether with mathematical calculations and all 
adjunctive matter. At the completion of each 
explanation of any line, a series of references 
is given so that those desiring more detailed in- 
formation may readily locate it. Fire, tornado, 
windstorm, hail, engine breakage, aviation, war- 


discussed, and the 


The theory, 


risk, life, group, unemployment, accident, credit, 
sickness and practically every known class of 
insurance is fully treated. 

Prominent European insurance executives, 
and others identified as contributed 
largely to the betterment of the business, have 
extensive paragraphs devoted to them and their 
activities, while even the most trivial questions 
which might arise in connection with insurance 
procedure have not been overlooked. The In- 
surance Lexicon is one of the most valuable 
reference books of its type ever produced and 
in it may be found the answer to almost every 
query having any direct relation to the insur- 
ance business as transacted in Europe. The 
Insurance Lexicon may be obtained through 
The Spectator Company at $16 per copy. 


having 


Legislative Sessions in 1925 


There will be regular sessions of the legis. 
latures of the States named below during the 
year 1925, all of them beginning early in Jan- 
uary, except that of Florida, which CONnvenes 
in April. The Congress of the United States 
will begin its regular sessions December 1, 


1924, extending into 1925: 


Arizona Massachusetts 
Arkansas Michigan 
California Missouri 
Colorado Montana 
Connecticut Nebraska 
Delaware Nevada 

Florida New Hampshire 
Idaho New Jersey 
Illinois New Mexico 


Indiana New York 
Iowa North Carolina 
Kansas North Dakcta 
Maine Oklahoma 


Oregon 
Pennsylvania 
Rhode Island 
South Caroling 
South Dakota 
Tennessee 
Texas 

Utah 
Vermont 
Washington 
West Virginia 
Wisconsin 
Wyoming 








of doing. 


quires of it. 








PERSUASION 


Ours is a business of persuading 
men to do what they have heretofore 
thought there was no immediate need 


An automobile salesman can sell 
a car without talking if he carries his 
prospect in a demonstration car and 
makes it do all that the prospect re- 
The performance of 
that car, if the demonstrator under- 
stands his business, does all the per- 
suading that is necessary. 


The agent who is prepared by 
study—can surprise his prospect with 
the adaptability of his contracts to 
every possible condition. 


eg 


The Prudential 


Insurance Company of America 
EDWARD D. DUFFIELD, President 
Home Office, Newark, New Jersey 
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DAVID PARKS FACKLER, I 


¢ AcTu ES 
DEAN OF AMERICAN ACTUARIE 


Died October 30, 1924 
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D. P. FACKLER DEAD 





Dean of American Actuaries Was 
Nearly 84 





LEADER IN HIS PROFESSION 


—— 


Long List of Public and Private Appoint- 
ments Brought Him Many Honors 
Over a Period of 65 Years of 
Business Activity 
David Parks Fackler, dean of American act- 
uaries, is dead. Mr. Fackler was the senior 
aber of the distinguished actuarial firm of 
Fackler & Breiby, which firm he 
He was in his eighty-fourth 


men 
Fackler, 
founded in 1865. 
year, the recognized leader of his profession, 
having been continuously active in it over a 
period of sixty-five years. Following a few 
years of relative inactivity, spent largely at his 
country home in Salisbury, Conn., he returned 
this fall apparently more vigorous than in 
many months previous. Without discussing the 
matter with his partners, he made arrangements 
to take a business trip to Greensboro, S. C., 
to visit there two life insurance companies for 
which his firm had been consulting actuaries 
for many years. Spending two days there, he 
returned to Richmond, Va., spending another 
two days in the offices of a client there. Thurs- 
day evening, October 23, he spent at the home 
of his nephew in that city, John Sidney Daven- 
port, Jr., also an actuary. Retiring at about 
10:30 p. m., he shortly called Mr. Davenport, 
complaining of a of breath, A 
doctor was at once summoned, who, after see- 
ing Mr. Fackler, immediately gave a hypo- 
dermic, without even stopping to sterilize his in- 
struments. Mr. Fackler, continued 
to sink, and a few moments before midnight 
passed quietly away, hardly conscious and with 
no sign of pain. 


shortness 


however, 


David Parks Fackler was born at Kemps- 
ville, Va., April 4, 1841, the son of Rev. David 
Morris and Susan Stith (Satchell), and was a 
great-grandson of the Revolutionary officer of 
the same surname. He married the late Eliza- 
beth Leverett Davenport of Hartford, Conn., 
November 17, 1875. He completed his col- 
in the College of the City of 
New York, class of 1850, taking the gold medal 
for mathematics. (In 1891 that college con- 
ferred the degree A.M.) 
ploy of the Mutual Life Insurance Company of 
New York under Sheppard Homans, the actu- 
ary, in 1859, and remained with that company 
until 1865, when he resigned. He has since done 
business solely as an independent actuary. 

His recognition as an actuary of particular 


legiate course 


He entered the em- 


merit came early in his career, when in 1862 he 
devised the system of surplus distribution still 
in use by the life insurance companies. Shortly 
afterward he figured as a supporter, with the 
famous Elizur Wright, of certain non-forfeiture 
laws. In the early ’80’s he again distinguished 
himself in the fight against tontines. 1877 he 
was made consulting actuary to a committee of 
Policyholders of the Equitable Life Assurance 
Society in connection with tontines, and was an 


important witness before the New York Legis- 
lative Committee on Life Insurance Companies 
of that time. 

In 1889 Mr. Fackler founded the Actuarial 
Society of America, of which he was the oldest 
living ex-president at the time of his death. He 
held that office from 1891 to 1893, and was 
subsequently very active in its councils, on many 
occasions offering prizes for the excellence of 
papers presented at the meetings of that body. 

In 1892 he began to predict the deplorable 
conditions which finally resulted in the Arm- 
strong investigation. Late in the nineteenth cen- 
tury or early in the twentieth he was engaged 
the United States Postal authorities to 
analyze the affairs of the so-called 
debenture companies, with the result that they 
were put out of business. Just before the Arm- 
strong investigation he was called in by W. A. 
Brewer, president of the Washington Life In- 
surance Company. He recommended that for 
the good of that company and life insurance 
that the officers resign immediately. James W. 
Alexander, then president of the Equitable Life, 
conferred with Mr. Fackler several times re- 
garding the stand he should take before the 
committee. Though he was instructed to hold 
himself ready to testify at the Armstrong in- 
vestigation, he was never called, and several 
people informed him that some pressure was 
brought to prevent his being called. In 1906 
he was consulting actuary in the New Jersey 
Senate Committee investigating life insurance, 
and in I910-II was employed by a Joint Com- 
mittee of Congress investigating surety bonds 
for the federal employees. 


by 
many 


For many years he endeavored to have the 
fraternal benefit societies operate on a sound 
basis. He was consulted by some of the largest 
in the late ’90’s, but though his recommenda- 
tions were acceptable to the officers and com- 
mittee, the conventions of the members gen- 
erally were unwilling to adopt the necessary 
remedies. About 1900 he was engaged by the 
Knights of Columbus to recommend an ade- 
quate rate system, which is still in general effect 
and responsible for its wonderful success. 

Mr. Fackler was the author of several books 
upon actuarial subjects and helped in the 
preparation of the Illinois Standard Tables, 
recently compiled by his firm and published by 
The Spectator Company. He was a frequent 
contributor on insurance subjects, both in the 
insurance journals and in the public press. In 
1923 he took an active interest in the campaign 
of Tue Spectator to exempt life insurance 
premiums from the income tax, and still later 
used the columns of this journal in a masterly 
advocacy of annuities, which he strongly be- 
lieved should be more widely sold. He fre- 
quently addressed communications to the New 
York Times on a variety of subjects, one of 
the latest being to recommeiud that all auto- 
mobile trucks be required to be equipped with 
fenders. 

An excellent portrait of Mr. Fackler ap- 
pears as a supplement to this issue of THE 
SPECTATOR. 

Funeral services were held at the Catholic- + 


7 


Apostolic Church, 417 West 57th street, New 
York, Saturday, November 1, at 7:30 p. m. 
Interment was at Salisbury, Conn. 

Mr. Fackler is survived by his son, Edward 
B. Fackler, and his daughters, Mrs. Julia 
Davenport Hawkins and Mrs. Elizabeth Daven- 
port Treat. He also leaves two sisters, Mrs. 
Mary Torrey of Westfield, N. J., mother of 
M. W. Torrey, assistant secretary of the Metro- 
politan Life Insurance Company, and Mrs. 
Percy R. Todd of Bangor, Me. (Mr. Percy 
,R. Todd is the president of the Bangor & 
Aroostook Railway Co. Before going with the 

sangor & Aroostook, Mr. Todd was vice-presi- 
dent of the New York, New Haven & Hart- 
ford Railroad.) 

The business of the firm of Fackler, Fackler 
& Breiby will be continued by the two surviving 
members—Edward B. Fackler and William 
Breiby. 


Home Life to Increase Dividends 10 Per 
Cent 

Ethelbert Ide Low, president of the Home 
Life Insurance Company, has announced that 
the company will undergo its third increase in 
the dividend scale since 1922. The new 
augmentation is estimated at an average of 10 
per cent and higher on certain policies. It will 
become effective on the dividends due in Jan- 
uary, February, and March of next year, and 
it is anticipated that the board of directors at 
its January meeting will authorize those divi- 
dends, due during the remaining nine months of 
the year, payable on the new basis. 

A statement by William J. Cameron, actuary 
of the company, declares dividends for the cur- 
rent year will be paid on the same calculations 
as those of 1923. He gives the cause of the 
increase as the natural result of the propitious 
experiences of the year, stating that sufficient 
funds will be set aside to cover the dividends 
for the entire year 1925 on the enlarged scale 
and to add a very substantial amount to the 
surplus fund. 





A Company with Friends 
Everywhere 


The agent who is selling insurance in 
this Company, which for seventy-three 
years has been rendering unexcelled 
service, does not work alone. Wherever 
he may be, he finds enthusiastic friends 
ready to help him by testifying that there 
is no better company in the land than the 
old Massachusetts Mutual. Its enviable 
record for service and the low net cost of 
the protection furnished make a combina- 
tion that assures success to any real 
worker in the field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


Massachusetts Mutual 
Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 
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THE FABLE AS A BUSINESS 
GETTER 


Most of William Alexander's books have 
been written with one purpose—to extend 
the business and increase the profits of life 
underwriters. All these books have been 
serious and dignified in tone, but two books 
by this author recently published by The 
Spectator Company appear at first blush to 
be of an altogether different character. [hey 
are bubbling over with humor and _ their 
sparkle is enhanced by comic illustrations. 
Careful scrutiny will reveal the fact, however, 
that these little books have been written with 
the same serious purpose—to aid life under- 
writers in increasing their earnings. 

One of these books, /nsurance Fables for 
Life Underwriters, points out the blunders 
that agents are constantly making and which 
retard their progress. 

One of the managers of a prominent com- 
pany testifies that several of his new agents 
have by reading this book secured a training 
which would have taken them months to ac- 
quire in any other way. 

While these fables are primarily for 
agents, many of them embody useful lessons 
for prospective clients. 

The other book, /nsurance Fables for the 
Man in the Street, may be given or lent to a 
prospective client. A single copy of this 
little book costs only 50 cents. If ordered 
in quantity, a material reduction in price will 
be made. 

Here is an example of how the book can 
be utilized: An agent has met from time to 
time a likely prospect, but he has found 
no opportunity to arrange an_ interview. 
Knowing that this man needs inheritance tax 
insurance, he marks one of the fables dealing 
with that subject, hands the book to the pros- 
pect, asks him to read the fable, and tells him 
that he intends to call on him later on for a 
business interview. ‘Thus the ice is broken, 
and an interview provided for. 

In another case a prospect who has con- 
fessed that he needs insurance but who pro- 
crastinates may be induced to act promptly if 
his attention is called to a fable illustrating 
the dangers of delay. 


In another case the man who postpones ac- 
tion because of his perfect health and because 
he belongs to a long-lived family may be 
shown a fable illustrating the truth that 
Death is no respecter of persons. 

The agent who reproves a man for neglect- 
ing his duty, who advocates death insurance 
and who looks and talks like an undertaker, 


will not get this man into a cheerful mood. 
And until he is in a good humor he will not 
feel inclined to deprive himself of present 
comforts in order to confer, at some indefinite 
period in the dim and distant future, benefits 
which to him are somewhat indefinite in 


character. Hence the value of a cheerful 
and amusing approach. 

Every life underwriter must work with a 
serious purpose, but humor is like a lubricat. 
ing oil and, judiciously utilized, will eliminate 
friction and accelerate progress. 





unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THESPECTATOR 











cannot ignore. 


tion of the agent. 


the prospect to “laugh and learn.” 


Chicago 





SOMETHING BRAND NEW FOR THE LIFE AGENT 





INSURANCE FABLES 
For the Man in the Street 


and 


For Life Underwriters 
By WILLIAM ALEXANDER 


Kindly humor ‘‘puts over’’ many arguments which would otherwise fail; and truth 
spoken in jest, is often more effective than serious discussion. 


In these two new books, William Alexander, the noted educational writer and secretary 
of the Equitable Life Assurance Society of the United States, has set down original and 
convincing reasons for taking out life insurance and keeping it in force. 
story is told in such a clear, instructive manner that the moral is at once apparent. 


Fables for the Man in the Street carry their messages to the prospect in atashion he 
They are clever and vastly entertaining and, at the same time, neglect 
no ovportunity for emphasizing the benefits of life insurance. 
by a route otherwise impossible, and his attention is concentrated and held in favor of the 
life insurance agent and the policies he has to offer. 
the wife and children as well as other members of the prospect’s family, thus frequently 
exerting an influence in quarters which the agent himself could not approach and often 
selling the idea of life insurance while the head of the house is away. 


Fables for Life Underwriters, by inference, teach the agent what to avoid in talking 
with the prospect as well as what points to lay stress on, and are intended for the instruc- 
They also furnish pertinent sales ammunition with which to score a 
hit, and are of equal value to the new agent and the seasoned veteran. 
language takes the sting out of the sound advice they give and compelboth the agent and 
They should be in the hands of everyone. 


PRICES 
Insurance Fables for the Man in the Street. 
Insurance Fables tor Life Underwriters. 


Discount in quantities 


THE SPECTATOR COMPANY 
Publishers 


Each whimsical 


The prospect is reached 


In addition, the Fables will interest 


Their amusing 


Single Copy, $.50 
Single copy, $1.00 


New York 
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NOW READY 


THE ESSENCE OF 
LIFE INSURANCE 


By William Breiby, F.A.S. 


of Fackler, Fackler and Breiby, Con- 
sulting Actuaries, of New York City, 
one of the oldest and best known 
actuarial firms in the United States. 





Basic Principles Clearly Explained. 
Only a Knowledge of Simple Arith- 
metic is Needed to Understand 
Demonstrations. 


This Valuable New Book Contains 
Definitions of Commonly Used 
Words and Phrases, and Chapters 
Devoted to 


THE FUNCTIONS OF LIFE INSUR- 
ANCE AND HOW _ PROVIDED; 
KINDS OF LIFE INSURANCE POLI- 
CIES; BASIC PRINCIPLES; CALCU- 
LATION OF NET PREMIUMS AND 
RESERVES; PRACTICAL OPERAT- 
ING FUNCTIONS; LEGAL RESER- 
VES OTHER THAN FULL NET 
PREMIUM RESERVES; LIFE _IN- 
SURANCE POLICIES; ADDITIONAL 
BENEFITS; OTHER EXTENSIONS 
OF SERVICES; COMMENTS ON 
CERTAIN FEATURES OF THE BUSI- 
NESS; MORTALITY TABLES AND 
FUNCTIONS DERIVED THERE- 
FROM; HINTS TO AGENTS. ALSO 
NUMEROUS TABLES. 





PRICE, in Cloth Binding $3. 





Discounts on quantity orders 


THE SPECTATOR COMPANY 


Publishers 


CHICAGO NEW YORK 














Criticize Policies 
(Continued from page 3) 


may be extended at one-half the full premium 
for the first five years, is arousing much discus- 
sion among insurance agents and officials of 
other companies in Hartford. When the reso- 
lution passed at a meeting of general agents, 
managers and superintendents of life insur- 
ance companies of New York, which was held 
there last Thursday, was brought to the at- 
tention of officers of the Attna Life by a rep- 
resentative of THe Spectator, an official state- 
ment was prepared which reads as follows: 

That the half-premium plan, as issued by 
this company, is actuarially sound is unques- 
tioned; also there is nothing ethically wrong 
with the plan. It has been introduced by this 
company because we feel that it fills a legiti- 
mate demand arising from many persons who 
require permanent insurance, but who are un- 
able, temporarily, to pay the full level pre- 
mium for an amount of insurance on the whole 
life plan to give the protection desired. We 
believe that the half-premium plan supplements 
term insurance to the advantage of the insured, 
the company and the agent. 

Our experience with this plan of insurance 
is, of course, brief, but nothing has developed 
which would lead us to doubt the wisdom ot 
our course. 

That the A“tna Life intends to push this 
new plan of insurance is indicated by the fact 
that Agency Secretary Kk. A. Luther has re- 
cently sent to all agents and managers of the 
company a special letter in regard to this 
matter, with advertising folders which the field 
officers are requested to insert in their regular 
correspondence. 

Officials of other life companies in Ilart- 
ford express themselves as unwilling to dis- 
cuss this matter at present, although some of 
them indicated that they might be heard from 
on the matter shortly. 


J. Elliott Hall Entertains 
J. Elliott Hall, general agent for the Penn 
Mutual Life Insurance Company, New York 
city, invited his entire staff of agents and em- 





ployees and the wives of his agents to a party 
at the Hotel Martinque, Monday, October 27. 
The Palm room of the hotel was arranged 
for dancing. Apples were hung at convenient 
heights for those adept at Hallowe'en games 
and in the center of the room was a tub where 
others could bob for apples.: At the end of the 
room was a large table on which were forty 
curious objects and as each guest arrived he 
or she received a catalogue of the forty ob- 
jects. Only one of the 110 present was able 
to match the objects and the titles of each of 
the forty articles. 
joyed by the older folks, who found less in- 


This was particularly en- 


clination to dance. 

After all had arrived the doors were swung 
open on the adjoining room, the Oak room, 
where seventeen tables were illuminated by 
individual pumpkins glowing with candlelight, 
the darkness overhead making the room very 
After everyone was seated the lights 
came on. Each one was provided with a Hal- 
lowe’en party hat and a noisy Hallowe'en favor 
was passed to each lady guest. This with the 


9 


inviting. 


other Hallowe'en trimmings in the room created 
a very happy and pleasing party setting. 

Mr. Hall spoke briefly on the place the wife 
occupies in the rise of successful men. Fle 
indicated from published interviews of such 
successful men at Ben Turpin, Forrest Adair, 
etc., how big a part the wife of each had played 
Il. I. Phillips, Eddie Guest, Dr. Frank Crane, 
and quoted each for his testimony. The oc- 
casion was very fitting for Mr. Hall's remarks, 
as many wives there no doubt received inspira- 
tion that will not only help them understand 
their husbands’ business but, most particularly, 
will enable them to take a very helpful attitude 
on occasions when their husbands come home 
after a day that was all wrong. 





St. Louis Agents Working on Hospital 
Endowment 

Sr. Louis, Mo., November 1.—Almost four 
hundred St. Louisians have already subscribed 
approximately $400,coo to the St. Mary’s Hos- 
pital $1,500,000 endowment insurance fund 
campaign. The drive is now entering upon its 
final stage and it is hoped by those in charge 
that the workers will go over the top before 
many more days. 


Ludwig Nissen Dead 

Ludwig Nissen of Brooklyn, who recently 
died, was at one time a director of the Equi- 
table Life Assurance Society of the United 
States, New York. At the time of his death 
he was a trustee of the Dime Savings Bank 
of Brooklyn. and member of trade and civic 
bodies. 








GENERAL AGENCY 
et LaFayette, Indiana 


for you are the type of a man we want 
to place as our special agent in this live wire 
town of Indiana. You should get in touch 
with us at once. 


We are one of the leading old line life insur- 
ance companies; our insurance in force totals 
more than $125,000,000 and our policies have 
new selling features and settlement provi- 
sions, not yet issued by any other company. 
Your record shows that you stand high above 
the majority in personal production, financial 
responsibility, social standing and earning 
capacity. 

We will give you a contract direct with the 
home office, a liberal first year commission, a 
renewal commission, a collection fee, an 
office allowance and a business-development 
allowance. 


Verify our estimate cf you, at once. 
Write to LA FAYETTE, care this paper. 


Note: We also have an unusually attrac- 
tive, special contract for good salesmen whose 
experience is limited. 
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(IN PRESS) 


CUTTING THE COST of AUTO 
INSURANCE IN HALF 


By HERMAN A. BAYERN, Specialist in Automobile Insurance 


In this booklet is convincingly set forth the necessity for 
insurance of various types to protect the automobile owner. 
The risks he incurs through the ownership and operation of a 
motor car are graphically described, many of them being 
emphasized by 


Photographs of Newspaper Clippings Telling of Lawsuits 
and Judgments for Large Amounts 


due to automobile accidents, proving the need for considerable 
lines of liability and property damage insurance. 

Companies and general agents writing motor vehicle insur- 
ance are ordering this booklet in quantities to supply to agents 
and brokers. 


EVERY AGENT AND BROKER 
who sells automobile insurance needs copies of this valuable 


book to show or present to prospects who do not realize the 
financial danger involved in automobile ownership. 


PRICES 
REE UCDIDY  EIBIIOT IMACMEIAG «os 5s 65s 6600:4.0:6 10 6 @ bare oie ere $1.00 
rer copy, fabrikoid’ binding. ... .... 26... ...6.00.65 $1.50 


Discount in quantities 


THE SPECTATOR COMPANY 


Publishers 
CHICAGO OFFICE: 


Insurance Exchange 


135 William Street 
NEW YORK 














Writing Casualty Insurance 
Fidelity and Surety Bonds 
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FE. C. STONE APPOINTED 
Becomes Associate U. S. Manager of Em- 
ployers Liability 
Mass., November 1.—Edward C. 
Stone, for some years counsel for the Em- 
ployers Liability Assurance Corporation, the 
Massachusetts Casualty Underwriters Associa- 
tion and several other kindred interests, was 
to-day appointed associate United States man- 
ager of the Employers. By virtue of this ap- 
pointment Mr. Stone will in addition be vice- 
president of the Employers Fire and of the 


BosTON, 


American Employers, both of which are oper- 
ated by the parent company. 

Mr. Stone is one of the best known 
appearing 
organizations as a 


gures 


in Boston insurance circles, fre- 


quently before various 
speaker and attending practically all of the in- 
surance hearings at the State house. For sev- 
eral years he has been senior member of the 
prominent law firm of Sawyer, Hardy, Stone & 
Morrison. 

The appointment will in no way affect the 
administrative policy of the company and its 
subsidiaries. Manager Samuel Appleton, who 
makes the announcement of Mr. Stone’s ap- 
pointment, will continue to direct the affairs of 
the corporation. 

Newman & MacBain Augment Agency 

Staff 
The & MacBain, Inc., 


materially strengthening its casualty depart- 


Newman agency is 
ment, increasing the personnel to meet the de- 
mands of the steadily growing business in these 
Thomas G., and Walter E. 
Anderson have joined the agency staff and will 
assist in giving service in underwriting cas- 
ualty lines. Mr. Kimball for the past eighteen 
months has been one of the compensation and 
liability underwriters in the New York branch 
office of the AZtna Life Insurance Company. 
During the last few years he has had some 


classes. Kimball 


excellent experience from his various insurance 
positions. Mr. Anderson has been connected 
with the Sun Indemnity Company in the home 
office for the past year and prior to that was 
in the local branch office of the United States 
Fidelity and Casualty of Baltimore. Both men 
are eminently qualified for their new positions 
and have a large acquaintance among New 
York insurance men. . 





Meeting of Casualty Actuarial Society 
November 20-21 

The Casualty Actuarial Society’s annual 
meeting will take place on Thursday and Fri- 
day, November 20 and 21, at the Hotel Penn- 
sylvania. During the morning session on 
Thursday, officers and three members of the 
council will be elected. Fellows of the society 
are now taking an informal ballot to nominate 
four candidates for the three positions on the 
council. On Thursday afternoon an unusual 
event will occur in the talks of six past presi- 
dents of the society. For the evening a large 
banquet has been arranged and on Friday the 
Presentation of new papers will take place. 


The present council of the society has 


accepted the offer of Joseph H. Woodward, an 
ex-president of the society, of a prize of $50 
to the author of the best paper accepted at 
the May, 1925, or November, 1925, meeting, by 
a member of the society who has passed his 
entrance examination within the last five years. 
The purpose of the contest is to excite and 
stimulate the interest of writing papers in the 
younger members. 


Casualty and Surety Banquet 

The annual dinner of the Casualty and Surety 
Club of New York was held Thursday even- 
ing, October 30, at the Hotel Astor and a gaod 
turn-out was remarked. The 
charge of Walter G. Falconer, president of the 
club, and also president of the Norwich Union 
James A. Beha, Super- 
intendent of Insurance of New York, and Rob- 
ert S: 


affair was in 


Indemnity Company. 


Binkerd, vice-chairman of the committee 
on public relations of the Eastern railroad, were 
the speakers. 

Mr. Beha talked for a few moments only, 
calling attention to a few points of the busi- 
ness in which he is in some doubt about. Mr. 
government operation 
of business in many phases. 


Binkerd touched upon 

H. P. Jackson, vice-president of the Nor- 
wich Union and secretary of the club, was in 
charge of the entertainment, which was excel- 
lent. He said that there were over two hun- 


dred tickets sold. 


Baltimore Casualty Men Meet 

BALTIMORE, Mp., November 1.—The Balti- 
more Casualty and Surety Club opened its fall 
season with a dinner at which there was a wide 
variety of features. Spencer 
Welton, who presided, promised that there 
would be surprises and a thoroughly good time 
for all. The 150 who attended agreed that he 
made good. The leading executives of the four 
Baltimore casualty and surety companies were 
present and in addition a number of the branch 


entertainment 


managers and others of prominence in the field 
force were present for the occasion. A num- 
ber of important addresses are being arranged 


for subsequent meetings this winter. 
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INSURANCE AGENTS 





Milwaukee Resolution Endorsed and 
Adopted After Talk by O. G. 
Strong 
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Attitude of Northwestern National on Ex- 
pirations Deprecated 
[Special Dispatch from a Staff Correspondent] 

BLooMINGTON, Itt., October 30.—Cudgels on 
behalf of the Milwaukee resolution and against 
the Northwestern National because of its attt- 
tude on the question of expirations were taken 
up by speakers at the annual meeting, last 
Wednesday, of the Illinois Association of In- 
surance Agents in this city. In fact it might 
be said that these two issues dominated. They 
were the salient subjects at the morning and 
afternocn gatherings, and later at the evening 
banquet were discussed by O. G. Strong, man- 
ager of Jones & Manchester, Cleveland, who 
introduced the Milwaukee resolution at the 
National convention, and C. F. Hildreth of 
Freeport, Ill., past president of the National 
Association of Insurance Agents. The single 
resolution adopted at the meeting was another 
endorsement of the Milwaukee action, which 
reads as follows: 

It is the sense of this convention that the 
members of the National Association of Insur- 
ance Agents owe their allegiance to those com- 
panies whose loyalty to our principles for the 
preservation of the American agency system 1s 
unquestioned. It is inconsistent and undesir- 
able for any member of this association to rep- 
resent any company when, in the judgment of 
our executive committee, the practice of such 
company is intentionally and continuously in 
violation of these principles. We urge the 
executive committee to determine upon a prac- 
tical plan that will point the way for our mem- 
bers to actively support and make effective 
the above declarations. 

Clifford Ireland, director of Trade and Com- 
merce for the State of Illinois, speaking at the 
banquet, pledged his efforts to bring the Illinois 
department to greater efficiency through a bol- 
stering of its examining forces, which he ac- 


(Continued on page 17) 
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THE 
BUSINESS BUILDER 
SERVICE 


A series of 


INFORMING WORKS OF VALUE 
TO AGENTS AND PROSPECTS 


By WILLIAM T. NASH 
Originator of Monthly Income Insurance 


Much valuable advice and instructive matter for agents, including the 
veteran and the beginner, can be found in the publications issued by The 
Spectator Company of which William T. Nash is the author. 


FOR INSTRUCTION OF THE AGENT 


MULTIPLYING YOUR INCOME, price $1.50 


This is one of tne best books ever put out for the instruction of agents. 
Every beginner should master it and even the veteran will find new inspira- 
tion. In flexible binding. 


THE MONTHLY INCOME POLICY, price 50c. 


As the originator of monthly income insurance, Mr. Nash is especially well 
qualified to instruct the field workers on this subject. Large numbers of 
——— been placed through the hints contained in this book. Bound 
n cloth. 


A GREAT FUTURE, price 25c. 


A pamphlet showing forcibly the unlimited opportunities for ad van 
ment of the solicitor in the selling of life insurance. 


METHODS THAT WIN SUCCESS, price 15c. 


Three short stories bearing on methods adopted by successsful agents are 
brought together under the above title. The names of these stories ae 
“Eggs and Life Insurance,” “Blue Chips” and “The Man Next Door 
Each story carries a lesson. 


HE STORY OF ED. REDLICH, price 15c. 
A true story of the opportunities in Life Insurance for the average man 
told in simple but forceful style. 
CHARLIE FERRELL’S DEAD BOOK, price 10c. 
Describes the effective way in which Mr. Ferrell uses uncompleted appli- 
cations to get prompt action on the part of prospects, 


FOR THE PROSPECT AND POLICYHOLDER 


BIG BUSINESS AND LIFE INSURANCE.........csccccccecees -10 
RONG Berea EA RN WV AE AY 1, sig 6) 010 6161s 1010: 0.00015 01010. 610 0'10\510 0 civics 5i6'¢ 0. -10 
NES OORT MONI MEETS 1 nis are lo:dnisin1e 5 496101 3 0 t..0 01s\e's.0 Wie n's 00 b 60.60 +25 
DOES A YOUNG MAN NEED LIFE INSURANCE?...........06. 15 
FAMILIAR DANGERS LOSE THEIR TERRORS.............02. 10 
Dee BARMER S INVESTMENTS... :c0ccsices tececoness SAOt Io +15 
area Se Dias MOOT OUT OR LLPE . . 6 occ 0ic00:5:5.0:0i0 9 65:0 06 sms 


10 
HOW MUCH —" INSURANCE SHOULD A FARMER CARRY? .10 
NOT JUST NO -10 
ONE BUSINESS 1 MAN’S EXPERIENCE WITH LIFE INSURANCE .15 
ONE oa S EXPERIENCE WITH ENDOWMENT INSUR- 
ONE: FARMER’S EXPERIENCE WITH LIFE INSURANCE..... -10 
ONE SALARIED MAN’S EXPERIENCE WITH LIFE INSURANCE .15 
ONE SELF-SUPPORTING WOMAN AND HER LIFE INSURANCE .15 
ONE YOUNG MAN’S EXPERIENCE........ccccccccesesccceves 10 


PARTNERS AND LIFE INSURANCL.............000 cece cence 110 
REAL REASONS FOR LIFE INSURANCE...........2.222IDETI. "10 
SPUN TRUMAN, THE. ccc ccc cc cccccccsdoovcscccscves 110 
FOR MONTHLY INCOME PROSPECTS 

INSURING YOUR INSURANCE. .....0.ccecccceccccccccecscees .10 
- "RRR RRS RRR RRR ORG RIA e 110 

ONE WOMAN’S EXPERIENCE WITH A MONTHLY INCOME... 115 
OUT OF THE MOUTHS OF BABES. .......0..ccseccsecccesscecs "10 
RNENNS WHEAT WOU EMRBUS..... occ ccccccssncevsccesscvccccss 710 

LEAFLETS TO PREVENT LAPSATION OF POLICIES 
BE TR TP FUE ROAD. .0.g oss snc ccccscccvscccevcesessess .10 
DOPING: WOON MARY... ..........0.:cccccssccscceeceve "10 
DON’T THROW AWAY THE LIFE OO ELLE A LSS "10 
GIVING YOURSELF A CHANCRE.................cccccccceeece "10 
WHY WE DON’T LIVE FOREVER RNAS BLE ACGIH ie 110 
LEAFLETS ON ACCIDENT AND HEALTH INSURANCE 

Eee .10 
SOMETHING IS ALWAYS HAPPENING 200 ae 
on olen Spc ou aeph'esbwrensaaeoukuawass 125 


Sample copies of all the Nash leaflets, varying between 10 and 25 cents 
each, amount to $4.10. The price of the two booklets Multiplying Your 
Income and The Monthly Income Policy is $2.00. Send $6.00 and we will 
mail you sample copies of all 36 of the Nash publications with the leaflets 
conveniently packed in a carrying case convenient for, reference. Send 
for circulars giving prices in quantities. We will also mail you on applica- 
tion a 32 page descriptive pamphlet entitled The Business Builder’s Service 


THE SPECTATOR COMPANY 


Cuicaco OFFIcE 135 Wriir1aM STREET 
InsuRANCE ExcHANGE NEW YORK 





A Unique Policy 
to Offer a Prospect 


Both the scope and the liberality of the unusual 
benefits contained in our Triple Indemnity Policy 
with the non-cancellable Accident Disability En- 
dorsement, make it in truth “A Policy You Can 
Sell.” The Triple Indemnity feature is exclusive and 
distinctive; so is the Accident Disability provision. 


Illustration: Single, Double, and Triple Indemnity 
of $5,000, $10,000 and $15,000, carrying non-cancel- 
lable Accident Benefits of $50 per week. 


Iiterature will be sent on request to anyone suffi- 
ciently interested to ask for it. Also, information 
concerning available territory now open. Address 
Eugene E. Reed, Vice-President. 


United Life and Accident Ins. Co. 
United Life Building 
CONCORD NEW HAMPSHIRE 


Thursday 



































GENERAL AGENTS 


The fire insurance agent who does 
not have a life insurance company 
contract is overlooking a nice in- 
come each year. Life insurance can 
be handled in your agency with very 
little additional cost which leaves 
practically all of the commission on 
life business a profit to you. 


For particulars in regard to our con- 
tracts address 


A. O. HUGHES, Vice-Pres. 


in charge of Agencies 


Farmers National Life Ins. Co. 


OF AMERICA 


401 S3. Michigan Ave., Chicago 
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Burglary Insurance Rates to Be Revised 
Under New Experience 

The burglary insurance division of the Na- 
tional Bureau of Casualty and Surety Under- 
writers has come to the decision that enough 
experience among the various c mmpanies is now 
available to them and at a series ot meetings 
held during the past week considerable atten- 
tion has been given to the revision of rates. 
The revision will apply to several classes of 
residences, hold-up and robbery risks located 
outside of New York city, and its application 
will result in some increases and some de- 
creases. It is thought that the open stock and 
bank rates will not be considered at this time. 
Depending upon the completion of details the 
revised rates will become effective. 

Much interest was aroused over the action 
taken regarding the recommendation of the 
committee for an advance in practically all 
classes jewelry risks, particularly those in New 
York city. An amendment was offered provid- 
ing even further increases than those suggested 
by the appointed committee. It was, however, 
opposed by a number of companies, including 
those which had discontinued writing almost all 
classes of jewelry risks because of bad expe- 
riences. Notwithstanding, the amendiment was 
carried and a motion for reconsideration of the 
matter was lost by a tie vote. 





Michigan Surety New Organization 

The Michigan Surety Company of Lansing, 
anew surety organization, has just been licensed 
by the Michigan Insurance Department. The 
company was organized with an authorized 
capital oi $350,000, with $250,000 paid up now, 
and a surplus of $85,000. It plans to build its 
organization on a conservative policy and for 
the present will confine its operations to its 
own State. 

Frank I]. Ellsworth, former Insurance Com- 
missioner of Michigan, also former vice-presi- 
dent of the Detroit Fidelity and Surety, is presi- 
dent; Charles B. Scully, a prominent Michi- 


gan underwriter, and Thomas E. Johnson, 
State superintendent of public instruction, are 
vice-presidents. Walter E. Lewis, an insurance 
man of more than twenty years’ experience, 
is also a vice-president of the company and will 
Charles R. C. 


another well-known underwriter, is 


in charge of operations. 
Crozier, 
secretary, Hf. A. Dahlman is agency superin- 
tendent, and the general counsel for the com- 
pany will be Thomas, Shields & Silsbee. one 
of the leading legal firms of the State. 


Indicates Defeat of Compensation Amend- 
ment in Missouri 
St. Louis, Mo., November 5. 


wnotheial returns from scattering precincts in 


-Incomplete 


St. Louis and rural Missouri early to-day in- 
dicate that the workmen's compensation amend- 
ment has been defeated, 
and 


l‘inal returns on this 
other amendments will not be available 
tor several days. It is impossible to give any 
authoritative indication of the results at this 
time, 
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Eureka Casualty Organization Completed 

Los ANGELEs, Cat., Nov. 1—The Eureka 
Casualty Company, now being formed by Los 
Angeles insurance men, has completed its pre- 
liminary work and has applied to the commis- 
sioner of corporations for release of its funds 
that were realized from the sale of stock and 
which are in escrow to the State. Auditors 
are at work on the books and as soon as the 
release is given application for license by the 
insurance department is to be made. It is ex- 
pected this will be within the next two or three 
days. The company will do a health and acci- 
dent business. 

The company is capitalized at $200,000 com- 
posed of 2000 shares of $100 par value. The 
officers of the company are Frank A. Moore, 


Casualty, Surety, Etc. 














president; Paul S. Shepard, first vice-president ; 
john Sevanfeldt, second vice-president; New- 
ton W. Haynes, secretary and treasurer. These 
with H. W. Reynolds, A. H. Andrews and 
William F. Mulbrogan comprise the board of 
directors, as at present constituted. Fred A. 
Subith is general counsel for the company. 
Temporary offices are at 919 Stock Ex- 
change building, but the company has taken 
permanent offices on the sixth floor of the In- 
surance Exchange building and will move as 


soon as licensed. 


The Mutual Benefit Life of Newark, N. J., has 
issued its educational leaflet Number 5, which deals, 
in an interesting and cnlightening way with the sub- 


ject of “Income Insurance.” 
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and bad. 


handles it for them. 
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Why Sell Surety ? 


Surety lines are profitable in themselves and they 
bring other business to you. 


They can be sold Summer and Winter, in good times 
When the Fire and Miscellaneous lines fall behind, 
Surety will plug the gap and keep the overhead down. 


The profit per dollar of premium income is big be- 
cause the detail work usually doesn’t amount to much. 


The process of bonding is so little understood by most 


iaymen that they lean heavily on the agent who 


They stick and one good account on the books is 
worth two times two in the prospect file. 


FIDELITY and ‘DEPOSIT 
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PRODUCTION DEPARTMENT, 
FIDELITY & DEPOSIT COMPANY, 
Baltimore, Md. 
If you are not already adequately repre- 
sented in thts territory | will be glad to have 
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| full information regarding an agency connec- 
| tion with your Company. 
| 

i 

| 

' 


RN oie iva cute ceodweanacioodacdena 


ROMO sc ictcccecaedducendoanceasamenal 

















THE SPECTATOR 





Thursday 














7 HAMPTON ROADS 


FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 
Address Home Office For Agency Connection 


HENRY G. BARBEE JAMESA. BLAINEY GEORGEA. MoRIN, 
President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 


SOUTHLAND 
LIFE INSURANCE 
COMPANY 


DALLAS, TEXAS 





Insurance in Foree 


Over $80,000,000.00 


HARRY L. SEAY, President 
















ttt CLARENCE E. LINZ, 
fitch Vice President & Treas, 
fe ci P. N. THEVENET, 

hee Vice President & Sec. 





Se PAUL V. MONTGOMERY, 
Vice President & Actuary 
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Wilmer L. Moore, President Robert F. Moore, Secretary 


TEXAS -~— TENNESSEE 
WANTED GENERAL AGENTS. We are prepared to give 
attractive general agents’ contracts in the above States to 
men of experience, proven success, character and some financial 
worth, possessing executive ability and energized initiative. 


Wilfred S. McLeod, Agency Manager. 


The Southern States Life Insurance Company 
Atlanta, Ga. 


We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 


pany. 
vestigate. 


It will pay anyone interested to in- 


All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 




















To the Man Who is Willing—and Will 





We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 


For Contracts and Territory, address 


BEAUMONT, TEXAS 


o . ° 


H. M. HARGROVE, President 











Equitable Life & Casualty 


Insurance Co. 
OF FRANKFORT, KY. 


Our Accident and Health Policies give the Insured his 
Money’s Worth. 


They are Far Ahead of the Average, and Contain 
Features which make them Distinctive. 


We need a few good men in Kentucky and California. 
Address— 


CASUALTY DEPARTMENT 


pore 


~ oe e e 
360 North Michigan Avenue, Chicago, Illinois 
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UNION BUREAU FIGHT UP 





Kansas Department Refuses License 
to New Agent 


WRIT APPLIED FOR 





Firemens Fund Without Representative in 
Topeka as Result of Action 

ToreKA, KAN., October 31—A new feature 
of the Union-Bureau separation controversy in 
Kansas appeared last week when the Firemens 
Fund Insurance Company of San Francisco ap- 
plied to the Kansas Supreme Court for a writ 
of mandamus to compel the insurance depart- 
ment to issue a license to the Brier-Rice agency 
in Topeka. This is the agency appointed by 
the company to take over the business in Topeka 
from the Stephenson-Webb agency. 





Some time ago a special agent for the Fire- 

mens Fund appeared in the office of Stephen- 

son & Webb and announced that the company 

would withdraw. The insurance department 

then demanded to know whether or not the 

company had any reason for the withdrawal 

aside from the fact that Stephenson & Webb 

was a mixed agency. The company proceeded 

with the withdrawal, but it has no agent in 
Topeka at the present time. 

William -R. Baker, Superintendent of Insur- 
ance, has not issued a license to the Brier-Rice 
agency. He advised the attorneys for the com- 
pany that before he would issue the license 
to the new agent it would be necessary to cite 





“Superior Service Satisfies”’ 


SUPERIOR 
FIRE INSURANCE 
| CO. 


PITTSBURGH 


Incorporated 1871 


| A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 


Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital.......... $ 1,000,000 


Surplus to Policy 
Holders....... 


Assets........... 


1,752,290 
4,543,938 




















the company to show cause why its certificate 
of authority should not be revoked in Kansas 
because of the violation of the order of the 
department prohibiting the clearing of agencies 
solely because Bureau and Union companies 
were represented in the same agency. 

The company had not made a reply to the re- 
quest for information from the department un- 
til it applied for a license for the new agent. 
Mr. Baker declined to issue the license at this 
time and the following day the company ap- 
plied to the supreme court for a writ of man- 
damus to compel the issuance of the license 
to Brier-Rice. The company contends that the 
department had no right to hold up the license 
and that it has no authority to make an order 
prohibiting clearing of agencies. It 
tended that the company is the sole judge of 
whom it desires to act as its agents and that 
it can dismiss an agent and take on a new one 
at any time it desires and that the department 
has no discretion but to issue the licenses when 
applied for by the company, 

The filing of this suit is not expected to have 
any effect upon the suit pending in the district 
court here, brought by the Bureau and non- 
affliated companies against the Union com- 
panies charging violation of the anti-trust and 
anti-boycott laws. This case was set for hear- 
September 22 then postponed to 
October 22 and has now been postponed until 


is con- 


and 


ing 
December 1. The suit was brought in behalf 
of all the Bureau and non-affiliated companies 
operating in Kansas and against all of the 
Union companies to determine the legal rights 
of the separation problem in this State and also 
to determine whether -or not the Union com- 
panies are doing an irreparable damage to the 
mixed agencies of the State by enforcing 
separation. 

The Union companies have been served with 
an injunction prohibiting them carrying out 
the separation plans pending a final order. The 
attempted clearing of the Stephenson & Webb 
agency by the withdrawal of the Firemens Fund 
was begun before the injunction proceedings 
were started. 

It is thought probable that the final hearing 
in the district court may be held and the ap- 
peal taken to the supreme court so that the 
injunction and the mandamus actions may be 


heard together. It will be approximately eight 
the action 
heard in the regular course of business in the 
court and unless steps are taken to advance the 


months before mandamus can be 


case it would be possible to have both heard 
at the same time under a consolidation agree- 
ment 


Honor J. L. Cunningham and U. C. Crosby 

At the meeting last week of the executive 
committee of the National Board of Fire Un- 
adopted on the 
deaths of Col. J. L. Cunningham, former presi- 
dent of the Glens Falls Insurance Company, 
and Uberto C. Crosby, former United States 
The commit- 


derwriters memorials were 


manager of the.Royal Exchange. 
tee presenting the memorials consisted of Col. 
A. H. Wray, E. C. Irvin and W. B. Clark. 
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THOMAS A. RALSTON DIES 
Long Sub-Manager of Northern Assurance 
—Physical Breakdown After Retire- 
ment 
Thomas A. Ralston, insurance broker in New 
York city and from 1896 to 1919 sub-manager 
of the metropolitan office of the Northern 
Assurance, died last Saturday evening at his 
home, 9 Hancock street, Brooklyn, after a 
prolonged breakdown and shattered nervous sys- 
tem. Mr. Ralston was sixty-five years of age 
and is survived by a wife and son who has 
been his partner in the brokerage business since 

retirement from the Northern Assurance. 

Mr. Ralston began wide and varied 
career in the insurance business in his native 
city, Baltimore. During his inception in the 
business Mr. Ralston’s duties were confined 
more to the clerical to the actual 
producing. In 1883, some time after he had 
come to New York, he took a position as clerk 
in the offices of the London and Provincial, 
and on the retirement of that company frem 
the United States he transferred himself to the 
United Fire Reinsurance of 
similar capacity. 
position to become chief clerk for the Northern 
Assurance and seven years later became sub- 
manager of the New York office. 
tirement in 1919 he experienced his first ill 
health and was often forced to remain away 
from his brokerage office for long periods at 
the dictates of his health. 

Mr. Ralston was a most popular man with 
agents and the persons he came in contact with 
in business. A member of the New York Board 
of Fire Underwriters, as vice-president and 
president; president of the Insurance Clerks 
Mutual Benefit Association, and president of the 
Insurance Society of New York for two years, 
he was a leading man in all agents’ activities. 


his 


side than 


Manchester in a 


In 1889 he resigned from this 


On his re- 


National Automobile Conference Convenes 
for Annual Meeting 

The National Automobile Underwriters Con- 
ference held its annual meeting at the Pennsyl- 
vania Hoiel last Friday and re-elected the fol- 
lowing officers for another year: President, 
Frederick B. Kellam; vice-president, John 
Marshall, Jr.; treasurer, Herbert Ellis. 

Perhaps the most important feature of the 
meeting was the motion approved to enlarge 
the membership of the actuarial and forms com- 
mittee from seven to eleven. This action was 
passed principally to permit of having two 
representatives each from the local conference 
The remainder 
of the afternoon was taken up largely with 
reports and routine matter. Announcement was 
made concerning the committee composed of 


representatives of both the fire and casualty 


on the above named committee. 


organizations in that they were giving con- 
sideration to all points on which differences 
have developed, especially the question of colli- 
sion rates in the Western field. A meeting of 
the executive committee of the conference was 
held just previous to the meeting, but owing 
to the open gathering immediately following, 
the executives adjourned. 
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ROSSIA INSURANCE COMPANY 


OF AMERICA 


THE FIRE REASSURANCE COMPANY 


OF NEW YORK 
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UNION RESERVE INSURANCE COMPANY 


OF NEW YORK 


REINSURANCE 


HARTFORD 


i 


CONN. 


























1924 Edition 
NEW YORK STATE FIELD ANNUAL 


and 


INSURANCE DIRECTORY 


Containing a complete directory conveniently ar- 
ranged by cities giving name—address—companies 
represented, etc., of every agent in New York State 
exclusive of New York City and Suburban territory 
which is included in a separate volume. 


In addition there is a list of companies—field 
men, general agents and managers—digest of insur- 
ance laws—statistical tables and many other fea- 
tures making it a complete and comprehensive ref- 
erence book on Insurance in the Empire State. 


Every company executive, field man, general 
agent and local agent should have a copy. 


Price $5.00 Postpaid 


THE INSURANCE FIELD COMPANY 


Incorporated 


P. O. Box 617 Louisville, Ky. 














(IN PRESS) 


A HANDY GUIDE FOR AUTOMOBILE INSURANCE 
UNDERWRITERS, AGENTS AND ADJUSTERS 


AUTOMOBILE 
INSURANCE 


By AMBROSE RYDER 


An Expert Automobile Insurance Underwriter 


A New, Complete, Standard Treatise 


Ideal for Beginners 
A Handy Reference Work for Officials, 
Agents and Brokers 


This excellent reference and text book is written, in non- 
technical language, by the former manager of the Automobile 
Department of the National Bureau of Casualty and Surety 
Underwriters, who is now manager of the Automobile Depart- 
ment of the United States Branch of the General Accident, 
Fire and Life Assurance Corporation. He is eminently quali- 
fied, by ability and experience, to produce so helpful and prac- 
tical a book, having participated in the formulation of rules, 
the making of rates and the establishment of practices in 
automobile insurance, now in vogue throughout the United 


States. 
PRICE PER COPY, $3.75 
Discount in Quantities 


THE SPECTATOR COMPANY 


CHICAGO Publishers NEW YORK 
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Iinois Agents Meet 


(Continued from page 11) 


knowledged were weak. Mr. Ireland studiously 
avoided any mention of the present plight ot 
the Associated Employers Reciprocal which to 
date has registered a deficit of more than 
¢>,co0,000 and has left unpaid, in the State of 
Illinois alone, hundreds of thousands of dol- 
lars in compensation claims. Policyholders dis- 
turbed by the secrecy with which the Illinois 
department has veiled the examination so far 
have found it necessary to form a_ protective 
hody. It was the consensus of Opinion among 
the agents attending the convention that in men- 
tioning the inefficiency of the Illinois depart- 


ment examiners Mr. Ireland was referring to 


the Associated Employers for whose condition 
the Illinois department is being held account- 
able in, thus far, being unable to discover its 


actual status, which has been admittedly had 
for the past several years. 

Insurance Agency Advertising was the topic 
chosen by J. W. Longnecker, advertising man- 
ager for the Hartford. At the morning session 
Mr. Longnecker discussed in detail the Hart- 
ford’s plan for co-operative advertising among 
their agents. Jn minute detail John A. Camp- 
bell, secretary of the Home, outlined the details 
of home office management, the question of 
mutual and reciprocal competition was dwelt 
upon exhaustively by George S. Truitt, vice- 
president and general manager of the North- 
western Casualty and Surety. Ernest Palmer, 
manager of the Chicago Board of Underwriters, 
touched on needed insurance legislation, outlin- 


ing important objectives to strive for, such as, 





























R. P. Crawford Advanced by Glens Falls 

The Glens [alls Insurance Company 
announces the appointment of R. Perry Craw- 
ford as assistant secretary. Myr. Crawford is 
a man well deserving of his promotion, having 
heen for the past six years special agent for 
the company in New England, Central New 
York and Vermont. During this time and 
throughout the entire eighteen years of his con- 
nection with the Glens lalls he has been a most 
capable worker. In rounding out his insurance 
experiences \lr. Crawford has held a number 
of positions in the company, at one time being 
examiner for the New England and Canadian 
held. 

Mr. Crawford will be succeeded in his 
jormer position of special agent by Fred W. 
Stein, who has been in the employ of the coxn- 
pany as examiner. He was formerly con- 


nected with the Commerce Insurance Company, 


Why Young Men Should Become Life Insurance Agents 
SEVEN REASONS FOR LIFE INSURANCE CAREER 
so LIFE INSURANCE is founded on the highest ideals. 
ee) It is capable of yielding a good income and the satisfaction of accomplishment. 
ny It offers opportunities for real leadership. 
yA It brings the insurance producer in close association with big business and big business men. 
KS It requires education in business methods, law and finance. 
i) It is a field of workers, not shirkers. 
m4 It is an alluring and practical calling for men of 
% iynamic energy. YY EEE. 
nvS . ; , . er 
Over Sixty Years in business. Now insuring 
ne nearly Two Billion dollars in policies on 3,500,000 LIFE INSURANCE COMPANY 


lives. 
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agent’s license law, broker’s license law and an ae ; a a A 
= i Sy also of Glens Falls. While Mr. Stein is oper- 


anti-rebate law. ating in his new territory, Eastern New York, 
New Ofhcers of the Illinois association in- he will use the home office of the company as 
clude: Rk. C. Sherman, Waukegan, president ; 
C. Appleyard, Springfield, tirst vice-president ; ae 
J. M. Newberger, Chicago, second vice-presi- Auto Theft Rates Lowered in Kansas 

dent; S. D. Sexton, [ast St. Louis, third vice- Toreka, Kan., October 31.—A good expe- 
Moisant, Kankakee, 
secretary-treasurer. The executive committee 
Chairman, O. W. Farley, Zion City, many Kansas people would not pay the rates 


his headquarters. 





president, and Shirley E. rience for one vear and a relentless warfare 


on motor car thieves, coupled with the fact that 


comprises : 


organization; George North Taylor, Streator, for motor car theft insurance, have brought a 


» 


grievance; R. W. Troxell, Springfield, legisla- big cut in the theft rates on automobiles over a 


tive; Allen Murphy, Eldorado, fire prevention, considerable portion of the State. There was 


and I}. E. lrankenberger, Rio, farm. no change in the fire rates, except in minor ad- 





Organized 1859 


INSURANCE COMPANY OF AMERICA 


Famer} }anuet Tune? lamer? foment Tamme? 


Head Office: 709 Sixth Avenue, New York 
Losses paid since organization over 56 millions. 
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NATIONAL LIBERTY 


Western Dept., 207 North Michigan Blvd., Chicago 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 
























justments up and down in various instances. 

The new schedule became effective Novem- 
her 1. The tire schedule was approved by the 
insurance department as soon as the new rates 
could be checked. The motor car theft sched- 
ule is not under the supervision of the insur- 
ance department but was filed with the fire 
schedule. sa 
Kansas Rate Case 

TorEKA, KAN., October 31.—The technical 
features of the evidence in the Kansas fire in- 
surance rate case have been practically com- 
pleted in the first three weeks of the taking of 
[t will require another three 
weeks to submit the facts relative to Kansas 
insurance charges. 

R. D. Hobbs, assistant manager of the West- 
ern Actuarial Bureau at Chicago, was on the 
witness stand hefore the Commissioner three 


the testimony. 


days last week. He was a witness for the 
companies two full days. 





Jupiter General’s Capital Statement 

The Jupiter General of Bombay, India, which 
was recently licensed by the New York In- 
surance Department to write fire insurance, is 
under the United States management of Fester, 
lothergill & Hartung of New York. 
ital statement showed $505,304 of assets in this 
country, with no liabilities. Securities valued at 


Its cap- 


204,000 are deposited with the New York In- 
surance Department, and the balance are in the 
custody of the Bankers Trust Company as 


United States trustee. 
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Fire Automobile 
Tornado Windstorm 
Rent and Rental Values 





Explosion and Riot 
Use and Occupancy 
Sprinkler Leakage 














LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 


Tourist Baggage 





MAN IN HIS HOME TOWN. _ THINK IT OVER! 
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THE LONDON & LANCASHIRE 
INSURANCE COMPANY, Ltd. 
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rue | ® OF LONDON, ENGLAND + 
LONDON & 
LANCASHIRE \ 
INSURANCE CO. New York Department: 

LTD. 


57 and 59 William Street 


A. G. McILWAINE, Jr., 





mS 





Manager 











ACTUARIAL STUDIES 


Study No.1. ‘‘SOURCES AND CHARACTERISTICS OF THE PRIN- 
CIPAL MORTALITY TABLES.’’ Price $2.00 plus cost of delivery. 
Study No. II. ‘*CONSTRUCTION OF MORTALITY TABLES FROM 
THE RECORD OF INSURED LIVES.’’ Price $2.00 plus cost of 
delivery 
Study ag ‘IV. “GRADUATION OF ne AND OTHER 
TABLES.” Price $2.00 plus cost of deli 4 
Study No. V. CHAPTER ON ““DISABILI Y BENEFITS.” Price, 
$2.00 plus delivery charge. 
These volumes of about eighty pages each, bound in maroon cloth, are 
issued by the Actuarial Society of America. 
Study No. III. Construction of Mortality Tables (In Press.) 


THE SPECTATOR COMPANY 


CHICAGO NEW YORE 














INSURANCE GENERAL CASUALTY 


and SURETY INSURANCE 


Workmen’s Compensation, Automobile 
Health, Accident, Plate Glass, Res- 
idence, Burglary, etc. 

Fidelity and Surety Bonds. 


GENERAL CASUALTY & SURETY CO. 


ELMER H.DEARTH, President 
606 Woodward Ave., Cor. Congress Detroit, ...ich. 




















FIRE AND LIFE 


x [ASSURANCE CORPORATION, Lie 


Gena ccident 









EN i a 2DSON, United States Manage: 
Nz 4 GENERAL BUILDING - 47" & WALNUT STs. 


PHILADELPHIA 











LOYAL TO FRIENDS AND TO LOYAL AGENTS LOYAL 
Organized 1855 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK, NEW JERSEY 
JANUARY 1, 1924 
Capital, $2,250,000.00. Net Surplus, $4,251,619.22 
Surplus to Policyholders, $6,501,619.22 
Assets, $14,683,598.32 Liabilities, $8,181,979.10 
NEAL BASSETT, President 


JOHN KAY, Vice President WAITE BLIVEN, Vice Pres. 
A. H. HASSINGER, Secretary WELLS T. BASSETT, Sect. 








EVERY INSURANCE MAN_ 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


lowa State Traveling Men’s Association 


“Oldest and Best’’ 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to February !, 1925, for $2.00 
Write tor Application Blank 














H. E. REX, Sec’y-Treas. DES MOINES, IOWA 




















Great American 
Ausurance Company 


Choose Now Jork Choose 
Your Your 
Company INCORPORATED - 1872 Company 


STATEMENT JANUARY 1, 1924 
CAPITAL 


$12,500.000.00 


RESERVE FOR ALL OTHER LIABILITIES 


21.316,680.16 


ET. SURPL 


12,465,360.86 
46,282,041.02 


LOSSES PAID POLICY HOLDERS 


$154,469,515.82 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$24,965,360.86 


Home Office, One Liberty Street 
New York City 


PACIFIG DEPARTMENT 
GEORGE H. TYSON, Gen’! Agent 
210 Sansome Street 
San Francisco, California 


WESTERN DEPARTMENT 
GC. R. STREET, Vice-President 
W. L. LERCH, Manager 
76 West Monroe St., Chicago, Ill. 


BOSTON OFFICE 
ROGERS & HOWES, Managers, 14 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 
NEW YORK—Wwm. H. McGee & Co., General Agents, 15 William Street 
SAN FRANCISCO—George L. West, Manager, 220 Sansome Street 
CHICAGO—Wm. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 
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The Japanese Earthquake and Insurance 


We are permitted to publish from a private 
letter received from the managing director of 
one of the Japanese insurance companies a 
statement rather more complete than any that 
has yet been receiv ed in regard to the insurance 
out of the earthquake and 
The 


settlement growing 
conflagration in Tokio in September, 1923 
quotation reads as follows 


With a view to provide for your reference I 
wish to inform you about the final result ar- 
rived at in regard to the problem settling the 
damages or losses in consequence of a ike 
and conflagration of September, 192. to the 
effect that all of the domestic insurance compa- 
nies yielded to the proposal of the government 
to make “ex gratia” payment to the suffered 
policyholders in various different scales in- 
calculated on the volume of the 
business in the affected area and the assets of 
each insurance company with the government 
pecuniary aid which is to he repaid yearly with 
a certain perceitage of income from interest 
on the basis of present assets. My attitude on 
this question was non-liability by the plain 
protection of policy conditions excluding such 
liability on all losses and damages occurred 
directly or remotely in consequence of earth- 
quake. But realizing unadvisability to soive the 
question by legal sense alone with no regard to 
the demand oi the suffered policyholders, we 
were obliged to make “ex gratia” payment to 
a certain extent in a similar way following 
the steps taken by the Japanese insurance com- 
panies. Our amount paid thus in this respect 
was, however, very small in comparing with 
those of other Japanese insurance companies, 
because I had to pay more attention to wel- 
fare of other assured whose claims would be 
legally justified in case of fire in future. So 
in correspondence our liability against the gov- 
ernment aid is pretty light, requiring to pay 
not more than Yen 70,000 yearly with three 
years’ grace, running over several tens of 
years. It seems to me that with the settlement 
of people’s minds, they are endorsing our sound 
and rational business principle on our attitude 
by a proof that our business is gradually re- 
turning to its former scale without much dis- 
turbance on account of that earthquake and 
conflagration of September, 1923. In our last 
one, fiscal year ending on June 30, we realized 
a net profit of Yen 240,000 holding a total re- 
serve of Yen 930,000, while we e made a a dividend 
of 8 per cent to shareholders 


tended to be 


Frank L. Keenan Promoted 


Frank L. manager of the Kansas 
City agency of the American National Insur- 
ance Company of Galveston, 
Promoted to the position of supervisor of 
agents, ordinary department, for the States of 
Missouri, Kansas and Oklahoma. 


Keenan, 


Texas, has been 














FIRE INSURANCE TOPICS | 








NEW YORK SURVEYS 
Fires in Sprinklered Risks.—bulletins No. 
2112 and 2113 of the Automatic Sprinkler De- 
partment of the New York Fire Insurance Ex- 


cl list twenty-three fires in sprinklered 


lange 


risks. The damage reported is as follows: 


No damage, one; very small damage, one; 


small damage, seven; slight damage, one; mod- 


erate damage, nine; considerable damage, four. 


Have You Taken the Institute Course?— 
compa- 


The manager of one of the casualty 


nies on his application blank includes the ques- 


tion which heads this note. 
hetter way to emphasize the 
ment than just that kind of thing. 
one but several managers are 
problem will be, not to get 
the examinations, but to provide 
tions for them. 

Do Books on Insurance Sell?—The total 


ale of a certain work on insurance, 


admitted to be excellent value to the buyer and 


the business, does not exceed 40CO in two years. 


This is one of the features of the preparation 


of text books which is detrimental to its de- 
velopment. The book in question should, just 
from a business point of view, have had a sale 
7500, if not What 


One probably is that the busi- 


of at least 10,000 volumes. 
is the reason? 
ness of insurance is so largely occupied with 
the selling aspect that there is not the neces- 
the thing 
one who is trying to sell 


sary time for the proper study of 


itself. And yet any 
insurance could sell more if he was better in- 
formed on the subject. One agent claims to 


sell 08 per cent of the rent insurance sold in his 


town and frankly states that it is solely due to 
the fact that he has studied the subject. He 
has not merely read articles on how to sell it. 
have a well-se- 


100 books—and that is 


How many insurance officers 


lected library of even 


a modest number ? 


BOSTON AND VICINITY 
Credit Extension.—A questionnaire on the 
question of prepared by a 
composed of members of 
various Boston insurance organizations, and ap- 
poved as to form by Insurance Commissioner 


credit extension, 


special committee 


We know of no 
educational move- 
When not 
doing this, the 
students to sit for 
accommoda- 


and one 


Monk will be sent out shortly to 
The com- 


Wesley FE. 
every agent and broker in the State. 
mittee urges prompt collection from the insured 
as the only solution to the credit problem. 

Agencies Combine.—The Arthur E. 
banks Agency and the Bailey Barnes Burnahm 
Inc., both of Worcester, to-day com- 
name of Bailey Barnes 
Burnahm Company, Inc., and Arthur E. Fair- 
banks. both well known and the 
combination will result in the formation of the 
largest insurance offices in the State, outside of 


Fair- 


Company, 


bine under the firm 


The firms are 


Boston. 

New England Forest Fires—The con- 
New England has lead to 
many forest fires which are rapidly destroying 


tinued drought in 


vast areas of forest land and in many cases 
threatening some of the smaller mill towns. In 
women and 


children have turned out to fight the flames. 


many instances the mill hands, 


Morris Plan Bank May Operate Under Re= 


stricted License 


’ 


RICHMOND, VA., [ 


November 2.—Under the 
ruling of the Virginia 
Plan Richmond may op- 
a restricted brokerage license. Its 
operations will be confined to securing insur- 
ance and placing it in connection with transac- 


corporation committee, 
the Morris Bank 


erate under 


tions in which the bank is otherwise interested. 
According to officers of the bank, this is all that 
the bank wanted. 
opposed by the local agents, 


However, the move was 
who felt that this 
the resolution adopted at 
the Richmond mid-year conference of the Na- 
tional Association of Insurance Agents in 1920, 
and was contrary to the bank agency rule of 
the Virginia Association of Insurance Agents. 
Under the ruling issued by. the Corporation 
Commission, the Bureau of Insurance had no 
alternative, but was compelled to 
broker’s license, to which the 
objected. 


was in violation of 


issue the 
local agents 


—The Medical College of the State of South Caro- 
lina will hold its centennial celebration at Charleston 
on November 12 and 13. An interesting commemora- 
tive program has been prepared and many friends of 
the college have been invited. 
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CEDAR RAPIDS, IOWA 
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The Record of Fraternal Orders 


(Continued from page 4) 






































































































































Catholi — 7. ‘ F I Frat 1 Gl 
vatholic ts) onor, raterna raterna eaners, 
NAME OF ORDER............... cniechinem atari eesee Order of Honor Superior Fraternal Brother- | Home Ins. Ancient |Golden Crog 
Foresters. Life Assn. Lodge. Aid Union. hood. Society ¢ Order of of the World 
r 7 r r r v r 
Los Phila- 7 
LOU ATIC SIS S 5 sg art Ay Aa rg Re Chicago, | Springfield, | St. Paul, | Lawrence, Angeles, delphia, Detroit, | Knoxville 
Ill. Il. Minn. Kan. Cal. Pa. Mich. enn, 
OSSD ETS Ae a ee ee a ee es | 1883 1895 1896 1890 1896 1885 1894 1876 
Mortuary assessment received in 1923.............00..00. 3,182,765 1,504,300 1,107,762 2,718,962 13,061 535,268 650,261 360,645 
Death claims BSRNAATN II) 93 «oo 50/04 ws 6's 0 6:5 nian wistslasinig'ele as 21 1,605,434 1,113,274 567,045 1,875,720 210,666 247,970 400,448 373,451 
Tota paid bey members in 1923... . .... 2... sc cecescceessce 3,328,241 2,033,305 1,107,762 3,394,565 578,015 535,268 989,803 412,097 
Total payments to members in 1923...............00e0-0- 1,876,356 1,339,276 609,745 2,051,289 452,688 312,603 510,508 373,451 
Income MSMR Bi Or Cas ccs Sec cs wees cdc eeuwes 1,802,434 387,224 600,021 1,162,665 58,115 100,125 354,032 —11,587 
Admitted assets December 31, 1923.........+...2..0000000s 13,406,086 3,048,632 4,574,060 6,423,670 1,552,730 1,104,616 1,052,248 117,541 
Total liabilities December 31, 1923............cccccceeeees 214,457] 43,410,515 43,309] 44,550,774 771,845 dg96,203 61,898 109,604 
Certificates written, revived and increased in 1923........... 4,513 4,687 9,928 22,550 1,514 5,935 6,547 1,126 
Membership December 31, 1923........ a foieisia Cis’ s.nisiaieieisie.aieiae 127,461 67,678 60,337 80,532 21,172 20,201 58,077 13,444 
Gain (+) or loss (—) in membership during 1923............ —4,630 —970 +3,322 +1,487 —2,548 +106 — 2,309 —023 
Insurance in force December 31, 1923...........0.0s0e0005. 122,863,480| 76,526,260 58,405,855 $6,084,031 20,874,918 12,752,025 53,567,270] 12,187,175 
Certificates terminating DRPCRUW ND BOOS oo on <ch-oece s ecw neds 1,680 837 543 1,704 233 237 580 347 
RENN SIETEMICREOS CID TPS 0.5.0.5. 5 0.0.0 05:0 0 .0isiew 6 cee cc snee eee 7,463 4,820 5,503 17,086 3,829 55545 8,366 1,702 
ey pita cede coceh (CC), as 13.25 12.37 9.00 21.9 II.O1 11.73 10.00 25.82 
Average mortuary cost per member in 1923f..............6. 24.07 22.23 19.85 33.78 .62 20.50 II.20 26.83 
Surplus assets* per capita held December 31, 1923........... | 103 46 7.82 75.10 23.26 36.89 5-35 32.57 59 
Average amount of certificates in force................0.06- 962 1,131 "968 1,069 986 31 888 906 
Average mortuary cost per $1000 in 1923f...........0000e0- 25.90 19.65 20.51 | 31.60 63 41.98 12.61 29.58 
| 
| Junior Order Ladies’ Massachu- 
U. A. M., Knights Knights Catholic Ladies Loyal setts 
DATS C1 2) 1) a a age ee | National of of Pythias Benev. of the Association. The Catholic 
| Council Columbus. | (Insurance | Association. | Maccabees. Supreme Maccabees. Order of 
| Ben. Degree r Department) v4 Council. r Foresters, 
New Indian- Port Jersey 
SMU MNIUN ele at arcu cce aos WSs ous ase ee aba OAS | sia Haven, apolis, Erie, Huron, City, Detroit, Boston, 
Conn. Ind. Pa. Mich. me Mich. Mass. 
PPE ooo oa, kik Sh aca aewseoaw aw sean | 1899 1882 1877 1890 1886 1889 1883 1879 
| 
Mortuary assessment received in 1923............-e00ee00es 212,384 2,607,093 2,610,343} 2,477,125 511,857 118,079 6,240,407 706,084 
DSO OCIS SSO CTE, err | 136,636 1,567,067 1,707,454] 1,481,507 398,010 88,140 45,721,387 698,123 
OREN OE DY MIOMHETS 1D 1923.6 6.6065 esse cesescceesiccss 678,790 3,586,690 3,303,040 a 5604 668,104 131,650 0,490,155 857,006 
Total payments to members in 1923...............000ee0e 161,676 1,567,812 2,128,260 1,481,507 431,413 80.007 5,552,404 698,123 
NaCI UE INNER oo oes cin) diols os Sn OW ae are A aw wesROe | 316,067 2,015,207 1,545,785 1,291,330 182,990 38,770 1,926,672! 208,981 
Admitted assets December 31, 1023...........-0.c0eeeceees 1,620,561 18,338,431 16,679,057 8,917,381 2,502,601 273.658 10,047,151 2,326,742 
Total liabilities December 31, 1923..............c0eeeceees 78,561| 13,107,873] 14,811,274 110,194 118,220} $,420] 17,785,405] 56,768 
Certificates written, revived and increased in 1923........... 15,248 21,627 9,008 3,196 14,5106] 120 15,683 2,427 
Membership December 31, .1923......60csccscccecscevevece 19,862 220,333 87,436 100,053 45,594) 2,963 190,991 54,300 
Gain (+) or loss (—) in membership during 1923............ — 2,657 +6,184 4-1, 899 -4,746 +210] —I4I —54,508 +063 
Insurance in force December 31, 1023.......2.0--eeceeceecs 22,942,000] 249,172,196} 117,408,654 $2,383,110] 33,663,500} 3,067,362] 211,256,280] 54,306,000 
Certificates terminating by death in 1923.................-. | 130 1,478 1,184 1,792 533 61 3,843 601 
ESS Corrie 8 CCl | ree 17,752 13,900 6,015 6,150 13,012 193 66,438 773 
PDBATH SEE DETEOOD 18 2025s. ooo nisis osinwinccateonncine 6.55 6.45 13.54 16.89 11.69 20.59 20:12 1242 
Average mortuary cost per member in 1923f.............0+5 10.70 11.78 29.05 23.30 11.23 39.86 32.67 13.00 
Surplus assets* per capita held December 31, 1923..........- 77.64 22. 42 21.30 $3.02 52.30 80.55 6.61 41.80 
Average amount of certificates in force.................0055 1,155 1,087 1,343 777 738 1,240) 1,106 1,000 
Average mortuary cost per $1000 in]1g23f..............006- 9.26 10.83 | a2.30~ |) 30.07 15.21 32.21 29.53 | 13.00 
Modern Modern Mystic National Neighbors New New | Polish 
REDE APUG Sg osc cos aes sue ew dunia eeae see eer~wee Brotherhood | Woodmen Workers Union of England Era National 
| of of | of the Assurance. | Woodcraft. Order of Association. Alliance 
| America. America. | World. | Protection. | U. S. of N. A. 
Mason Rock | Grand | 
[RRM een rn ce cos anGins csitwis this dh aaaueow vas City, Island, Fulton, Toledo, | Portland, Boston, Rapids, | oe 
| Lowa. Ill Ill. | Ohio. | Ore. Mass. Mich. | 
| } } 
| | | | 
Commenced businesS..... 0 ........ccceccceceeeseceseeees 1897 | 1884 | 1896 | 1881 | 1897 | 1887 1897 1880 
| | | | 
Mortuary assessments received in 1923...........2200000005 1,085,880) 22,145,881 2,190,977 2,325,004] 641,229} 072,045 524,882 1,385,427 
Death claims paid in 1923...........-- Dinosdeciat ea aaa Oe Mw 661,559, 19,263,100 $87,832 I 023,382| 664,967| 704,500 419,553] 013,595 
Total paid by members in 1923.............-.. 1,267,371 25,165,341 2,199,977 2,723,797| 780,548] 1,007,043] 524,882 1,734,938 
Total payments to members in 1923. .........0:0se cece eees $60,772 10,853,534 1,014,941| 1,640, 409| 708,434 778,278| 420,400 918,257 
Income saved in 1923............-- 472,405 4,153,505 830,614 941,642} 138,136 245,587 —7,121 1,020,508 
Admitted assets December 31, 1923.............. 6,668,207 35,656,800 3.646,500 4,856,711] 3,585,100 2,230,300 221,518 $,134,700 
Total liabilities December 1, 1923. .........06cs0cscccccqee | $21,580 2,300,807 823,254 44,385,074 101,263) 575544| 65,305 450,725 
| ' 
Certificates written, revived and increased in 1923........... | 4,381| 110,476 17,287] 1,499 6,513 1,2 - 55557 25,870 
Membership December 31, 1923...........-++: 47,750 1,105,877] 73,205 31,270 56,336} 26,115] 37,024 139,137 
Gain (+) or loss (—) in membership during 1925 “360; +31,759} +310 —3,543) 3,979! —160} 1,006 13,227 
Insurance in force December 31, 1923........ 54,051,126] 1,664,454,000] 82,524,884 48,374,910} 609,058,200! 28,540,500) 43, 142, 000} = 8 4,517,100 
Certificates terminating by death in 1923...... 654) 11,368 702 812 608) 540! 364 1,588 
Lapsed certificates in 1923.............. 4,307 72,274| 0,544 45535 1,926] 3821! 4,115 11,055 
} | 
Death rate per 1000 in 1923.......... : is690 0) \| 10.28 10.40 25.97 | 19.00 | 21.02 9.8 T.42 
Average mortuary cost per member in 192 2 3t. 22.74 20.02 30.03 74.35 } 11.28 | 37.23 Tks 9.90 
Surplus assets* per capita held December 31, 1923..........- 130.80 | 32.68 38.53 15.00 | 61.30 | 83.20 | 4.21 55.2 
Average amount of certificates ANE os ercinie ele RS aera | 1,151} 1,505 1.126 1,540 1,215] 1,093! 1,173} 625 
Average mortuary cost per $1000 in 19237..........--++-05- 13.31 20.00 48.07 9.28 34.08 | 12.08 16.39 








* After deducting total liabilities. 
an 
maintains a legal reserve. 


+ The foregoing costs do not include ‘ 
d which would increase the cost on an average about twenty-five cents monthly. 
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Polish R. C. Protected Railway | Royal 
WAM OF ORDER ai..' cn ccceesinscrmcacomecssinsieee secs Union of | Praetorians, Home Conductors Royal Royal Royal Neighbors 
America. The Circle. of America. | Arcanum. | Highlanders.| League. of 
| r America. 
-_— ! 
Cedar Rock 
el Os Ste CERO CUE EDECOC COC POOL OX EER OP OCECE EET Chicago, Dallas, Sharon, | Rapids, Boston, | Lincoln, Chicago, Island, 
Ill. Tex. Pa. Iowa. Mass. | Neb. Ill. Ill. 
| | | 
GEowilenced PUBINESBSs3c:cnsio an ayes nese emawaneas.antaeecs 1887 1890 | 1886 | 1868 | 1877 | 1896 | 1883 1895 
| | | | 
Mortuary assessment POCCEGOE MY LOGS = oo. oars scacsisce ceive oxelawel 045,212 715,236) 975,005| 1,694,376 5,544,203} 408,544) 630,641 5,876,673 
Death claims paid in 7 OCHO CE CRC Beee ECE ET LCL Tor 444,260 295,910} 1,275,566} 1,487,500 4,085,530] 244,552 608,317 2,983,607 
Total pard by) mer Dens th 123): «0 ois.ace:scare-aislersiale seine as/eisialale 1,098,088 1,043,583 1,673,348 1,875,448} 5,827,531| 607,266) 759,568 6,523,467 
Total payments to PCNMORS PERO D852) oar aveler vars eiels: 5 cia mba C4 460,028 474,485 1,399,865) 1,734,000 4,754,426] 360,502! 617,190 2,990,034 
Wen iViG SACRED NOAG § da crcclereiec erof ccc conaeiseto nina was wears | 757,552 453,595] —51,047 194,581| 1,334,532) 263,015} 205,864 3,461,327 
Admitted assets December 31, 1923.........cccccecccescces 5,315,070 4,400,778} 042,417} 3,007,817| 14,034,265} 2,186,912!) 3:737:474 16,680,226 
Total abilities December Si, 1093 ..<...0600.66escceveesvucione 144,263 96,860) 135,000] a =e 26,600} 125,046 439,584 
Certificates written, revived and increased in 1923........... 11,897} 9,430) 18,763 3,251} 4,347 1,159} 1,307 43,025 
Membership December 33,1023... - o...060 060 nics da.ccicieceivicial 83,326 38,079] 126,807 55,505} 121,556) 20,492} 21,396 6428,077 
Gain (+) or loss (—) in membership during 1923............/ +5,810] +1,327| +4,072 +621) —5,318} —276| —447 +23,700 
Insurance in force December 31, 1923...........ceccceceees 51,003,800] 47,225,447| 110,741,220; 102,558,500] 104,145,768| 27,373,050 27,659,500] 419,679,000 
Certificates terminating by death in 1923...............008- 722| 246) 1,432 788 2,600} 179 357 3,022 
DT. nacd) COnCMed tee Ht POMS < so0s2.0:s/ciciesctons asic a wale wow evens 5,365 7,857 13,263 1,842! 7,056} 1,084] 1,487 17,075 
| | 
Death rate: PER 1000 WN EOS4 ois oes bssiee in -0. dace dora boeore caer 8.66 6.46 | 11.28 14.20 | 21.45 8.74 16.68 7.06 
Average mortuary cost per member in 1923f................ | 2.44. | 18.78 7.68 | 30.52 | 45-59 24.33 29.890 13.73 
Surplus assets* per capita held December 31, 1923...........| 62.06 | 113.20 | 6.36 66.36 | 118.67 105.40 168.80 37-94 
Average amount of certificates in force...............0e0005 624 1,240} 872! 1,846} 1,596 1,335 1,293 980 
Average mortuary cost per $1000 in 1923f...............08- | 18.18 pee) a | 8.81 | 16.53 | 28.506 | 18.21 23.33 14.90 
\ ' 
Women’s Woodmen 
Scottish Security Benefit Women’s of the World 
WEAN OM Ole PUBL so oie. o:2c5's sieve 4 ais a einawiars aed atone soene Clans, Benefit Shield of | Association Catholic Woodmen | (Sovereign 
Order of Ass’n.x Honor. of the Order of Circle. Camp). Totals, 
r Maccabees.r | Foresters. r r Forty- 
——— —— —_——_—_—| Seven 
| Orders. 
MOGAIION cca wnelnc. ooo one h er cee kone we aan enone Boston, Topeka, Baltimore, |Port Huron, | Chicago, Omaha, Omaha, 
Mass. Kan. Md. Mich. Ill. Neb. Neb. 
Commenced! BUSINESS: «5.56 o%<c.0¢ 000 b0-cc vee deee cea vandevaws | 1878 1892 1875 | 1892 1891 1895 1891 
{ 
Mortuary assessment received in 1923............seccceeeces 183,059 3,433,751 98,962! 2,641,985 1,932,185 2,148,002 955555742] 107,742,513 
Beatles Glanins: AIG! th PODS occ: 0:0.5:6-0'< s aro save eared s cows wareciacarnl 135,533 2,936,978 82,000 1,780,526 1,050,945 1,073,629 6,602,164 77,810,785 
Total paid: By MembGrs Ih. 1094. 6 o.6:6.0.00cc0es canis ose cecies 225,613| 4,363,205 102,390 3,571,478 2,041,761 2,652,467 11,915,092} 134,017,705 
Total payments to members in 1923. .....°......-cccccceces 140,308| 3,230,034 82,000} 1,996,922 I, 110,403 1,222,654 7,048,730 87,787,403 
Tncgnie SAVER TR IG24 5.55 or 0-5 5 0.4 60s 6) Sava. osaresase era. whoa aieiatecs 63,2890 774,903 25,650} 1,624,163 1,088,955 1,594,558 6,214,111 40,798,033 
Admitted assets December 31, 1923...........-eccccceccee: 644,632 3,303,646 213,052| 19,550,891) 6,432,968} 13,651,372] 61,178,614] 366,387,540 
Total liabilities December 3%, 1023 «.< «<0 cissecsiecasaesce ows 26,333 822,106 11,750 410,952) 147,7 19| 252,000 2,959,168 79,457,772 
Certificates written, revived and increased in 1923........... 5,873 71,691 32 17,276 2,248! 10,199 52,019 737;797 
Membership: December 31, 1024 s0:...6 06.0 cies aoe exiavsieeeres 23,175 212,720 3,192 231,167 65,624 132,671 495,274 5,502,168 
Gain (+) or loss (—) in membership during 1923............ | +4,013 —15,106 —I81 —5,166 —I,125 —1,986 —11,608 —22,210 
Insurance/in force December $1, 1923.6 o0/s.<>.< ve.» ce ewiesierees | 12,535,000] 247,101,092 2,495,750| 185,475,000} 58,678,959) 132,482,104} 628,338,216] 6,501,906,545 
Certificates terminating by death in 1923.............0.e00- | 184 2,046 112 2,269 1,088 1,285 6,044 64,510 
Lapsed certiieates Wt $024 <. cols ssc s coveids.ccceeweeeend oe | 1,677 84,151! ror| 20,173 2,285 10,697 57,583 680,460 
Death irate per 1660 1031029 cases. rc 5:00: sco0ehsvniard: 0 'a-e-wateracrardveveters | 7.04 12.44 | 3-5 9.81 16.58 9.68 12.20 11.60 
Average mortuary cost per member in 1923}..........--e0e | 7.94 10.14 31.00 11.43 20.45 10.19 19.29 19.30 
Surplus assets* per capita held December 31, 1923.........+- } 26.66 11.95 63.28 $2.84 | 95.80 101.00 117.54 51.58 
Average imount of certificates in force............0ecc0ee cal 541 1,162) 782) 802} 804 1,000 * 1,268 1,107 
Average mortuary cost per $1000 in 1923f........e-ecceceees | 14.67 13.89 | 39.65 | 14.24 | 32-93 | 10.21 15.21 16.56 
| i] | 








* After deducting total liabilities. +The foregoing costs do not include 
and which would increase the cost on an average about twenty-five cents monthl 
(Continued from page 4) 

Table III shows 105 orders which have experienced a gain 
in membership during 1923, as against 85 orders in the pre- 
ceding vear, Figures for 1923 show also that 86 orders list 
a net total of 164,588 members lost. The net gain in 1923 of 
a total of ror orders was 62,203, or 326 members per order. 

Many are willing to concede that fraternal societies have 
served as factors in paving the way for the writing of ade- 
quate sums of life insurance, and have also provided protection 
for many holders in their certificates, vet thousands of men have 
met with disappointment because some such organizations have 
not proved able to carry through their original expectations by 
providing life at their In 
late years the officers of many fraternal orders, convinced 
that the legal reserve system is the safest and surest plan of 


whole insurance initial rates. 


providing life insurance, with the guidance and assistance of 


y. 


21 


t Unavailable. 


ry Company maintains a legal reserve. 


“quarterly dues” payable for lodge expenses, ranging from $3 to $6 per member per annum, 


State supervising officials are adapting their methods, as far 


as possible, to the principles of that system. 
A number of fraternal orders have thus placed themselves 


upon a permanent basis, but there still remain others which 


have to meet and solve difficult problems in adjusting them- 


selves to the conditions involved in the inevitable rise in mor- 


tality cost because of the insufficiency of the assessments 


charged members in past years. The strong preference of the 


people at large for regular life insurance is emphasized by the 
fact that while fraternal certificates in force now amount to 


ft 


only about $ 


2,100,000,000 more than 20 years ago, the insurance 


outstanding of the regular legal reserve compan ¢. shows an 
increase of some $45,300,000,000 in the same period, and the 
insurance outstanding in old line life companies is now about 
$56,8000,000, while the certificates of fraternal orders in force 
are about $8,750,000,000. 
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TABLE II.—RgcorD OF THREE LEADING ORDERS. TaBLe II.—Continued. 
ROYAL ARCANUM. a 
= See eee - - - ee THE MACCABEES. 
+1 —=—— 
Members . 62 Py Ort | ae gv 
Mortua . * Members| Deaths oe SS yu 
YEAR. y ae _ —-* at End | Occur- | Lapses. “eS mS E Mortuary Claims |Members| Members} Deaths x3 3 
ments, as v. om of Year. | ring. | [s3og eo YEAR. Assess- P: id. | Admit- | at End | Occur- | Lapses. Ro 
ear. | Sus | os ments. es | tedin | of Year. | ring. “55 
j < Year, Or is 
$ S| | 5 —,—_|—— —— 
1923.---} 5,544,203 | 4,754,426 | 4,347] 121,556| 2,609} 7,056] 21.5 45.58 $ $ | : 
1922..--| 5,804,808 | 4,519,202] 6,351 | 126,874| 2,419] 7,873| 19.1 45-74 1923....] 6,240,497 | 5,552,494 | 15,683] 190,991} 3,843 | 66,438 | 20.1 
I9g2I 6,075,201 | 4,621,349 6,362 | 130,815} 2,464] 8,650] 18.8 46.45 1922....| 6,257,288 | 6,335,045 £3,520 245,589 | 4,060] 39,292] 16.5 
1920....] 6,316,730 | 4,868,445 9,487 | 135,567] 2,586] 5,707] 19.1 46.58 192T..-.| 5,231,749 | 5,975,203 | 14,418 | 275,421} 3,944] 28,302] 14.3 
IgI9 6,559,874 | 5,464,653 7,551 | 134,373 | 2,693} 6,236] 20.1 48.84 1920....| 5,060,880 | 6,058,202 | 19,001 | 293,249 | 4,230] 15.171 | 14.5 
1918 7,175,627 | 6,008,349 2,946 | 135,751 | 3,459] 9,304] 25.5 52.87 I919....| 5,460,622 | 6,826,742 | 19,982 | 293.595] 4,295 | 16,892 14.6 
1917 7,825,966 | 6,892,331 5,320] 145,568] 3,431] 33,550] 235 | 53-7 I918....| 5,331,426 | 5.467,297| 17,970] 294,800] 4,861 | 18,370} 16.5 
1916 8,187,320] 9,456,296] 7,428] 177,235] 4,149] 69,139] 23.4 40.20 1917... .| 5,290,245 | 5,244,332 10,182 | 300,061} 4,170] 17,482 | 13.9 
1915 8,654,380 | 9,007,231 | 12,706] 243,095} 4,048] 11,549] 16.6 | 35.60 I9I0....| 5,279,811 | 4,948,383 18,163 | 302,531 | 3,723 | 20,470 | 12.3 
1914. 8,804,369 | 8,766,013] 12,017] 245,986 3,798 | 10,808} 15.0 | 35.83 I915.---| 5,335,197 | 4,826,193 | 2,600 | 308,561 | 3,755 | 27,676] 12.2 
1913----| 7,751,195 | 8, 516, 220| 12,466] 248,575 | 3,733| 10,472] 15.0 | 31.18 IQIq----| 4,384,705 | 3,681,532 | 80,052 | 318,402 | 2,982 | 28,691 9.0 
IgI2 7,858,350 | 8,151,005 16,189 | 250,314 3,650 | 11,113 rac 31.39 1913----| 4,051,995 3,748,164 | 28,192 | 270,023 | 2,859 26,717 10.6 | 
IgII 7,964,997 | 8,221,168| 16,123] 248,888] 3,551 9,142 14.3 32.00 I912....] 3,985,248 | 3,619,521 | 34,426 | 271,407 | 2,740 32,061 | 30.1 : 
1910... 8'084.467 | 8,121,831 15,460 | 245.458 | 3,879| 9,351 | 14.5 32.96 IgtI...| 3,908,410 | 3,390,358 | 32,327 271,784 | 2,613] 28,331 9.6 
1909....| 8,202,265 | 7,625,873] 17,731 | 242,928] 3,260] 11,794] 13.0 30.06 eee 3,903,677 | 3,545,243 | 28.242] 270,401 | 2,517 | 24,338 9.3 | 
1908....| 8,390,332 | 7,686,749 | 13,282] 240,251 | 3,210] 10,251] 13.4 34-93 TQOQ- ++} 31979,925 | 3:543,400 | 20,451 | 209,014 | 2,417 | 27,037 8.9 | 
1907....| 8,596,351 | 7,931,961 | 12,568] 240,430] 3,253] 9,779] 13.5 35-73 1908....| 4,246,733 | 3,294,278 | 23,811 | 272,017 | 2,311 | 31,300) 8.5 
1906....| 8,934,202 | 7,704,487 8,393 | 240,894] 3,097] 19,758 12.5 30.05 1907....| 4,181,245 3,118,456 | 25,243 | 281,817 | 2,402 | 26,847 8.5 
1905...-| 8,094,566 | 8,021,413] 22,678] 254,756] 3,225 | 69,780] 11.5 28.94 1906....| 4,159,413 | 2,977,182 | 20,170 285,823 | 2,325 | 30,913 7.9 
1904. 7,868,396 8,155,469 35,980 | 305,0 83 3,175 | 10, S11 10.8 26.75 OOS ....<< 4,266,679 3,106,372 39,141 298, 891 2,402 60,224 7-7 | 
1903. 7,505,893 | 7,320,551] 39,581 283,089 2,815| 7,999] 10.5 27.94 1904...-| 4,512,184 | 3,470,966 | 50,369 | 322,376] 2,265 | 67,032 6.8 | 
1902....| 7,140,665 | 6,899,869 | 33,216] 254,322] 2,546] 7,480] 10.5 29.43 1993 «= =| 412591399) || 3:055;454 | 88,505 | 341,304 | 2,108 | 30,657 6.7 
Igol....| 6,860,988 | 6,595,105 | 31,055 | 231,132] 2,375] 7,622] 10.8 31.10 1902. 3,598,146 | 2,609,006 | 70,780 | 285,564] 1,723] 23,792] 6.6 : 
1g00....| 6,604,709 | 6,277,069 | 24,086] 210,074 | 2,229 5,651; 11.0 32.70 Igor. 2,900,439 | 2,175,168 | 56,787 240,299 | 1,492} 18,828 6.7 
1899....] 6,491,620 | 6,083,452 | 12,913] 193,868] 2,094] 6,135] 10.9 33-90 1goo. 2,543,441 | 1,950,538 | 51,285 | 203,832] 1,250] 16,692 6.2 
1898. 5,719,015 | 5,279,243| 9,039| 189,184] 1,898] 13,062| 9.9 29.77 1899. 2,082,080 | 1,701,019] 54,293 | 197,132 | 1,088 | 18,325 | 6.0 | 
1897. 5,405,774 | 5,210,8 13,299 | 195,105| 1,812] 6,643] 9.4 28.05 1898....| 1,751,688 | 1,270,353} 40,690 | 162.252 788 | 16,313] 5.2 
1896. 4,882,548 | 5,002,674] 22,452] I9g0,261| 1,731 | 4,520 9.5 26.80 1897 1,415,738 | 1,135,338 35,952 | 138,663 696 15,360 5-4 i 
1805 4,204,008 | 4,197,446] 20,454 174,060] 1,527] 4,174 9.2 25.22 1896 1,256,897 | 962,875 32,046 118,767 568 | 14,580 5.1 ( 
1894. 4,190,030 | 3,959,600} 16,975 | 159,307 | 1,344] 4,750 8.7 27.23 1895.--+| 1,021,254 | 817,070 37,895 | 101,869 494 | 12,152 5-5 ) 
1893. 3,693,916 | 3,770,750 16,086 | 148,426 | | I 296 3,553 9.1 25.87 1894 | 799,684] 694,795 | 29,661 76,620 376 9,134 5.8 : 
1892. 3,432,834 | 3,401,750] 17,293] 137,189] 1,141] 3,729 8.7 26.18 1893.--.| 641,334 | 502,933 | 21,950) 53.222 318 | 6,693 7.0 
189I....| 3,129,420 | 3,096,250] 17,089 | 124,766] 1,009] 2,680] 8.5 26.50 1892 367.458} 313,846} 17,942] 38,277 187} 2,654] 6.1 ( 
1890....| 2,803,060 | 2,717,302] 16,802| 111,366] 947! 2,482] 9.0 26.77 I8g1....| 206,043} 246,306 6,405 | 23,176 133 te 6.6 I 
1689. . 2,158,310 | 2,146,526] 13,357| 97,993 | 750| 1,599 81 23.33 1890 214,035 175,300 3,808 | 16,904 g2 508 6.0 j 
1888. 2,120,609 | 2,024,700] 10,789] 86,935 | 690] 2,335 8.3 25.53 1889 130,200 134,000 4,525 | 13,696 69 531 5-9 ‘ 
1887....| 1,933,033 | 1,940,500] 10,847] 79,171} 636] 1,863] 8.5 25.73 See seis 84,783 77,200| 4,433] 9,771 37 561} 4.7 
1886. 1,543,829 | 1,512,000] 12,010] 70,823 | 522| 1,622 7:9 23.43 1607 | 46,837 | 43,000} 2,450 5,930 23 287 4-7 ] 
1885 1,263,846 ! 1,260,500 9,217! 60,957! 430! 1,641 7.5 22.02 1886....] 34,408 34,100! 1,992! 3,790 17 312 5-7 1 
( 
f 
I 
I 
s 
( 
( 
f 
sola I 
TABLE II.—Continued. ( 
MopERN WooDMEN OF AMERICA, . 
a Seen. | EXPENDITURES. | INSURANCE ACCOUNT. Average ‘ 
YEAR. Fees | Sota ere Total —'|_— Certificates Average Death Rate Mortuary S 
and Assessment. Total Losses Paid. Expenses. Disburse- | in No. of Risks per 1000 a te ¢ 
Dues. Income. ments. Force. Exposed. Risks. ember. J 
— - —— F 
CS ee eas eee $1,982,075 | $23,183,266 | $27,134,205 | $19,853,534 $1,627,933 $22,940,413 | 1,105,877 1,089,998 10.3 | $20.02 C 
RII, osc a isinis nin son's we 1,923,320 22,731,809 26,390, aes 18,365,027 | 1,523,825 | 21,001,112 1,074,118 1,063,612 9.7 | 20.53 \ 
Be theeevssaseesieessss as 1,916,022 22,736,746 | 25,722,137 16,741,450 | 1,686,469 | 19,155,637 1,053, 195 T,050,22. 9.0 | 21.50 B 
Rit eciwcuncaeoe ewe sae 1,960,427 23,441,427 | 26,094,393 | 17,317,744 | 1,548,315 19,571,007 1,059,344 1,056,738 9.5 22.14 P 
A Se 2,549,481 19,587,167 22,130,048 | 21,526,138 1,437,145 23,738,794 | 1,054,131 1,060,646 10.4 20.41 Si 
EIB sokccceicunisae Suess 2,755,016 | 17,073,679 20,728,695 | 18,383,423 1,168,519 20,110,431 1,067,161 1,057,086 12.8 16.84. L 
BEDE 00 occ cceseciee see] 2,382,228 14,730,356 17,112,584 | 14,968,437 1,033,388 16,744,933 1,047,011 1,027,710 8.5 13.20 Z 
TQIO.cecrcccccce cecces 2,266,660 12,808,644 15,075,304 | 13,960,251 964,306 1§,560,857 1,008,410 9745317 8.1 12.70 K 
BOEG «6-0 0000500000056 2,152,320 12,411,714 14,564,034 | 12,421,741 804,940 13,068,477 940,225 931,680 7.8 13.20 N 
1914. pean Skaeoiem ae 1,912,911 12,191,113 14,104,024 | 11,566,265 1,417,006 12,983,271 923,136 915,784 7.4 13 20 A 
BADEN cveineve'o 0:9 5 '0'0's 019 <1 9 1,766,636 12,443,215 14,209,851 11,966,337 1,327,397 13,203,734 908,432 935,609 7.5 13.70 L 
BQED ..< 0100.0 010 0 6.010 se 010.6\0 1,938,049 14,010,100 15,948,149 12,359,055 1,807,825 14,166,880 962,906 1,073,350 ia 14.59 A 
RIPEN a ye o's 99 oie oslo" 2,070,605 14,134,767 16,205,372 11,613,843 1,965,411 135579254 1,183,733 1,156,769 6.1 10.04 B 
EIDEO sore 0 wie 5 00.560 so wien is 1,798,950 12,180,056 13,979,006 10,857,085 1,309,072 12,266,137 1,129,805 1,087,837 6.0 9.98 Si 
TQDO- 0 2 occ ce ns scesces 1,516,528 11,360,394 12,876,922 9,874,739 1,301,045 11,176,383 1,045,869 1,003,084 5.8 9.84 Ir 
TQOB occ civinie se sesincinsies 1,202,090 8,555,071 957579701 8,828,793 1,323,950 10,052,749 960,299 920,182 5-7 9.59 C 
BOG cles w aivies wie'dis vines 1,089,288 9,086,098 10,175,386 8,051,999 915,081 8,974,803 880,064 840,659 8.9 9.58 ¥ 
TQOO 220s ove secevasices 1,164,633 8,047,081 Q,211,714 7,122,218 827,392 7,949,510 801,254 7573540 5.6 9.40 Sc 
RIGOR i6:6ci2> s19 4:0 v1 0 one 134,005 8,369,968 8,503,973 6,611,361 942,703 79554,004 7135937 687,395 Bak 9.62 A. 
ee goa 129,929 6,980, 303 7,110,232 6,688,997 812,032 7,504,712 660,952 660,552 5.6 10,12 G 
1903... ce cceecccssees 112,327 6,958,193 7,070,520 599739474 866,847 6,840,322 660,151 662,159 5.0 9.02 g 
HINTS: wis sinie 5 on 5's wo sisise 107,567 6,358,742 6,466,309 53592,883 636,087 6,231,454 664,166 642,933 4.9 8.70 Fr 
IQOL 2c cccccncccccces 137,131 6,198,054 6,355,185 59143552 682,432 5,828,387 621,700 5791779 4.9 8.87 At 
BOO: G00 vines se einisin oe 115,230 4,859,585 4:974,815 4,181,151 385,125 4,506,276 537,858 483,160 4.7 8.65 A. 
EBQQ.< 02s ccevscccccess 81,891 39583,836 3,065,727 31455,020 441,643 3,896,663 428,361 3779425 4.9 9-15 C: 
1898... eee ee cee eeees 61,766 2,860,57 2,922,344 2,407,000 315,150 2,722,750 326,488 2935530 4.5 8.20 Ke 
BI ean nine sn om view mire 53,078 2,305,866 253593544 1,905,250 227,871 2,133,121 259,584 233,000 4.4 8.18 A. 
1896... ec ee eee ereceees 442,410 2,050,537 2,499,947 1,813,850 500,654 2,360,566 206,536 182,654 4.8 9.93 Hi 
TRIE ic oicleiois > o's» e:in'e's'=' 362,667 1,557,952 1,920,619 1,408,467 495,961 1,894,426 158,781 136,863 5.1 10.29 Ge 
EDR som ew iemicic's wis vise e's 263,201 1,203,756 1,466,957 1,104,500 326,455 1,430,955 114,945 101,584 ee 10.87 ry 
EBSD os 0m wisss< sie eee si0 178,566 981,789 1,160,355 906,200 233,841 1,140,041 88,223 80,434 5-4 11.27 Pi 
TBQS. cvs ccccccvcsees 199,462 740,018 939,480 695,000 253,833 948,833 72,644 62870 5-2 11.15 Ps 
EBOEs caus oe wR oies oie 124,809 564,720 689,529 500,800 146,007 646,807 52,085 47,390 5.1 10.57 e 
REID. s]s1sis 40s soc winie aie 79,623 521,896 601,519 476,000 136,958 612,958 42,694 41,121 5-3 11.58 So 
(ene eer 120,314 278,520 398,834 220,000 165,441 385,441 39,547 32,264 2.7 6.82 ha 
PRR te orc chank Sr nis foils 59,645 168,860 248,505 167,000 14,447 241,447 PAGS o- cudyesatets 3-2 eusienis a 
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GAIN IN MEMBERSHIP IN 1923. 





TABLE II.—ORDERS SHOWING 
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8 Pi Certifi- | Certifi- | Certifi- | 

Sg | | cates cates cates | Gain 
Name oF ORDER. Pe in Force | Written | in Force | in 

oq | Jan. t in Jan. 1, | Year. 

oO 1923. 1923. 1924. | 

Royal Neighbors of AmMme@FiCas.<::..00-s 1895 404,278 43,925| 4 28,077| 23,799 
National Mosaic Templars......+-| - wo 87,0 9} 29,188! 108,707 21,638 
Polish National Alliance, WU S.A. .| 1880 125,910 25,570} 130, 137| 13,227 
American Insurance Union. .....--| 1804 i £O,972 25,4590| 121,842 11,472 
Brotherhood of R. R. Trainmen....| 1883 155,335 22,711 167,226 8,801 
Jr. Ord. U. A. M (Fun. Ben.)...-..| gor | 253,390 40,070| 261,889 8,400 
Heralds of Liberty..... v+erees| 1QOI 25,451 14,123 33,811 8,360 
German Beneficial Union.......... 1892 52,009 13,045 59,207 6,688 
American Woodmen......--+++++> IQOI 51,986 23,750 58,180 6,104 
Knights of Columbus. ........++-+ 1882 223,149 21,627 220,333 6,184 
Artisans Order of Mutual Prot..... 1873 23,000 8,078 28,981 5,081 
Polish R. C. Union of America I arate 1887 77,516 11,807 83,326 5,310 
Daughters of America, Nat’l Coun..| 1907 97,340 15,205| 102,640 5,300 
Aid Assn. for Lutherans..........- 1902 28,583 55 2| 33,329 4,746 
Slovenic Nat’] Ben. = Perce Nees ae 28,035 5,830) 33,501 aie 

vers Nat’! Mut. Ben..........- IQI 9,62 1053 | 14,092 4,4 
ae Ben. Assn. of Pa.R.R.Emp...| 1924 6,795 5,439 II,OI5 4,220 
Protected Home — EO _ sper oe 126,897 4,072 
rder of Scottish Clans........... 187 19,163 5,873 23,175 4,012 
iectseal belle ASSRi. 5: <:6:0's 1 By yp pee 3,907 
eighbors of Woodcraft......... .-| 1897 52,857 513 56,83 3,079 

sae Knights of Pythias........ 1898 17,434 6,483 21,089 3,055 
Order Un. Comm. Trav. of Amer...} .... 105,007 13,414] 100,563 3,506 
Nat’l Croatian Soc. of U.S. A...... 1894 39,580 10,161 42,962 3373 
Alliance Nationale............----| 1803 31,908 6,438 34,748 2,840 
L'Union St. Jean Bap. D’Amerique.| 1900 41,049 6,672 44,737 2,788 
Degree of Honor, Sup. Lodge Un... 7 pee 9,928 54,048 2,757 

Boden: Of WMO cc casic-e neces 190 28|73 12,577 31,207 2,559 

vat OP WOGe cnaccccccneoes 1890 136,073 13,650} 138,092 2,091 
Knights of Pythias S. Ldge.........| 1877 9537 9,008! 87,436 1,899 
A-O: U. W. of No. Dakota........ 1895 15,320 3,147 16,925 1,605 
Ind. Order of Svithiod....... semcele rae 13,036 2,260 14,493 1,457 

Grand United Order of Moses......| 1904 10,615 13,069 12,027 1,412 

National Protective Life Assn...... 1890 14,907 2,647 16,303 1,396 
ae oie ee = Bate rersiacvreleiel stercicte’s 1899 36,752 9,430 38,079 1,327 

Golden Seal Assurance......... cos EQC2 10,392 5,111 11,679 1,287 
Allianza Hispana Americana.......| 1894 5,189 2,735 6,459 1,270 
A. ©. VU. W. (Ark.)..... geet gis oibete 1898 — 3,916 2 1,124 
Fraternal Order of Eagles.........] 1918 2,51 1,017 3,023 1,107 
Order of the Runeberg............ 1900 3,996 1,489 5,077 1,081 
OWIGES ASOD ss 20.52 iece Orn iiee cbs 1897 35,958 51,457 37,024 1,066 
Roman Greek Cath. Gym. Slov. Un.| 1905 8,215 1,585 9,260 1,045 
Scandanavian American Fraternal. .| 1893 8,085 1,525 9,107 1,022 
Mass. Catholic Order of Foresters. .| 1879 531343 2,427 54,300 963 
Polish National Alliance........ «sof SOOO 8,888 1,501 0,77 888 
Western Bohemian Frat. Assn.....| 1897 20,616 1,433 21,494 878 
Croatian League of Ill............ 1910 10,767 1,483 11,041 874 
True Reformers, Grd. Fount. U. O..] 1881 4,414 2,549 5,218 804 
Ry. Mens — ange ay «++} 1906 2,309 3,043 8,109 _ 
National Slovak Soc. of U.S. A....] 1890 38,967 2,006 39,736 769 
South Slavonic Cath. Union....... IQOI 8,575 1,319 9,328 753 
German R. C. Kts. of St. George...| 1881 22,710 1,501] 23,440 730 
— Mut. Life Assn... ./..- | 1904 24,039 4,405} 24,748 709 

Ok Ue We (COMB oc arcere, coroae oes | IQOI 45253 1.851 4,946 03 

Hungarian Aid Assn. of Amer...... 1892 7,023 1,103| 8,313 690 
Order of Ry. Conductors of Amer...| 1868 54,884} 9241] 55,505 621 
Polish Nat’l Union of America..... 1908 5,057| 1,237 6,192 535 
North American Union............ 1895 14,001 | 1,726 15,1385 524 
Catholic Ladies of Columbia....... 1896 7,957 711 8,434 477 
Danish Brotherhood of America....| 1882 19,176 1,334 19,639 463 
Societe des Artisans, Can. Franc....| 1877 52,727 4,023 53,152 425 
Grand! Praternity.. 2.6 6.<.6..0<.es0ces 1885 15,259 1,965| 15,683 424 
Jewish Nat’l Workers All. of Amer..| 1913 5,026 1,524 5,426 400 
—- Hungarian Sick Ben. Soc...| 1888 71538 1,069 7,035 307 

oncordia Mut. Ben. Society....... 1908 5,017 549} 5,397 380 

Mystic Workers of the World...... 1896 72,055 17,387| 73,205 310 
Benevolent Knights of America. .... 1908 4,033 872 4,342 300 
Polish Assn. of America............| 1895 9,327 710 7,035 308 
Sons and Daughters of Peace....... IQI5 1,009 085 1,306 207 
Lutheran Brotherhood............. 1918 2,214 543 2,405 281 
Zivena Ben. Soc. of America....... | 1891 6,382 474 6,658 276 
Knights of Pythias of N. A. S. A....} 1905 3,115 1,087 3,386 271 
National Fraternal Soc. of Deaf....! 1907 5,082| 413 5,296 214 
Assn. Canado Americano.......... 1896 13,413 1,057 13,623 210 
WER the Macabees..... .......036%. 1890 45,384 14,516 45,594 210 

Mou Mn CLG Nie cies as gio octaoSacerels 1873 13,029 1,906 13,229 200 

Bohemian R. C. Union............ 1889 2,812! 228 3,002 190 
Supreme Assem. of Equit. Nat. Union| 1897 20,310 1,690} 20,469 159 
Ind. Order of Immaculates......... | 1902 1,210} 320] 1,361 I51I 
Columbia Fraternal Assn..........| 1910 6,790} 6,660! 6,922 132 
Farmers Ditethns, Asstic:, «.oc.<cceex 1005 3,123] 269) 35255 132 
fac ee Pat mate tule ae 1903 | 4,907 757| 5,122 125 
BRP Us WW CWASHE) o05 cia'e-vidccule sles 1879 | 5,722 563} 5,840 118 
Gegenseitige Unterstuetzung Gesell- 

: sthaft, Germania. ....:-..cs.. 2 1888 7,344 470) 7,058 II4 
Fraternal Home Ins. Soctety.....< . <<: 1885 20,005 5,935] 20,201 106 
Amer. Catholic Union . ..o5.00c0e: 1890 739| 123] 835 96 
A. O. U. W. NTC ROME) ao cicsac'arece gies 1879 1,418} 268) 1,502 84 
Catholic Family Prote Asene xc occ: 1868 2,570 180} 2,648 78 
4\oman Catholic Mut. Prot. Soc....} 1879 3,759 230 3,803 44 
A. O. U. W. (Texas)..........000. 1888 1,610 201 1,650 40 
Hancock Co. Mut. Life Assn....... 1906 2,728 80 2,704 36 
Gate City Mut. Burial Assn........ 1908 550 60) 584 34 
Order of Mut. Prot., Sup. Lodge....| 1878 5,504 403 5,627 33 
A. 0. U. W. (Winnipeg)........... 1892 1,437 100} 1,47¢ 33 
Pike County Mut. Life Assn....... IQOL 4,381 162| 4,412| aN 
German R. C. Women’s Aid Soc....| 1082 2,357 2,553] 2,380} 2 
Sons Ohbermat oo. sects cec eos 1890 2,219 125] 2,246| 27 
Wise County Home Prot. Assn. No. 1 1902 1,080 100 1,100] 20 

adies of the Amaranth........... IQOI 549 86) 569 20 

rder of RG CXC OR RC. «ce ctalareic cae 1889 2,282 136] 2,302} 20 
roa Samaritians. ee CEC OUR OR 1897 5,438} 785 5457| =o 

atholic Knights of Wisc.......... 1885 19,040 981 19,050 10 







































































ORDERS SHOWING GAIN IN MEMBERSHIP IN 1923. 
Brookline Poltce Mut. Aid.........) 1887 97 5 102 5 
Globe Printing Co’s Employees... .. | 1885 | 136 16 138 2 
Christian Burden Bearers.......... | 1885 | 810 23 820 3 
Gerdion Mfg. Co’s Emp. Soc....... | 1890 | C, | eee 37 see 
Aggregates 1o5 Orders....... * 3,438,223| 658,163! 6,565,104] 626,881 
ORDERS SHOWING LOSS IN MEMBERSHIP IN 1922. 
3 «| 
& 4 | Certifi- | Certifi- | Certifi- 
53 | cates cates cates Loss 
NaME OF ORDER. £.¢ | in Force | Written | in Force in 
83 | Jan. 1, in Jan. 1, | Year. 
oR 1923. 1923. 1924. 
Degree of Honor of Neb........ o--| 1892 10,290 308 9,499 791 
A..O. Ho Life Ins. Funds. ..0:<.<0< 5 1885 5,280 29 4,487 793 
Grand United Order of Odd Fellows.| .... 22,008 2,659 22,183 815 
Modern Brotherhood of America. ..| 1897 48,610 4,381 47,750 860 
North Star Benefit Assn........... 1899 6,083 228 5,210 873 
Catholic Knights of America....... 1877 18,814 689 17,921 893 
Catholic Benevolent Legion........ 1881 0,154 70 8,235 9I9 
Court of Honor Life Assn......... 1895 68,648 4,687 67,678 970 
Womens Catholic Order of Foresters] 1891 66,749 2,248 65,624 1,125 
Order of Knights of Joseph........ 1896 11,729 318 10,511 1,218 
Brith) Abrahais vos iacencsencoaee 1888 15,152 209 13,904 1,248 
Home Benefit Assn. ........20s00- 1893 4,313 75 3,012 1,301 
Supreme Tribe of Ben Hur........ 1894 66,207 6,535 64,717 1,490 
AO; On WE MOB ei ciccccwecscs 1892 7,224 O41 5 450 1,774 
Woodmen Circlee. ..¢ ccs. ccvceces 1895 134,657 10,199} 132,671 1,986 
The Homesteaders.........cceceece 1906 23,621 35747 21,619 2,002 
Ancient Order of Gleaners......... 1894 60,476 6,547 58,077 2,399 
Fraternal Brotherhood, Sup. Lodge.| 1890 23,720 1,514 21,172 2,548 
J.O.U.A.M., Natl. Coun. Ben. D..| 1899 22,510 15,248 19,862 2,657 
Brith Abraham, Ind. Order........ 1887 142,812 5,633| 139,622 3,190 
Columbians Circles, << ccsiercaacce os 1895 20,404 1,209 16,900 3,504 
Beavers Reserve Fund Fraternity...| 1902 W600; 8 eas. 13,241 3,659 
fis OF OE We CNS) oc wicitiscic oe cic 1879 17,921 2,085 14,192! 3,729 
National Union Assn. Socy........ 1881 35,118 1,499} 31,270} 3,848 
Bes Oe Us Wie (MASS es caaccase ae 1883 17,921 1,885 13,992} 3,929 
Catholic Order of Foresters........ 1883 132,100 4,513| 127,461) 4,639 
Ladies Catholic Ben. Assn......... 1890 110,799 3,196] 106,053 4,746 
Independent Order of Foresters. ...| 1881 159,722 15,02 154,735 4,987 
Womens Ben. Assn. of the Macabees.| 1892 236,333 17,276} 231,167 5,166 
ROS! ALCAN is 6 5 5 oo cc cecce ns os 1877 126,874 4,347| 121,556 5,318 
Woodmen of the World (Sov... Juris.).| 1890 506,882 52,019] 405,274) 11,608 
Security Benefit Assn..........0. 1892 227,835 71,691|  212,729| 15,106 
Dill DRAGCEANEOS so ac oso vecoune neue 1883 245,580 15,683} 190,991} 54,598 
Commercial Travelers East. Acc....] 1894 9,908 614 9,824 84 
Bes OU We CR) od civin viiccndacee IQOI 1,582 44 1,491 OI 
American Life Society............ IQI9 2,421 206 2,285 136 
Loyal Association, Sup. Council....] 1889 3,104 120 2,963 I4I 
Catholic Womens Benevolent...... 1889 11,325 203 11,172 153 
Order of Protection, Sup. Lodge....| 1887 26,275 1,210 26,115 160 
Keatoncky Deities. ccccvccccecous 1891 4,646 127 4,486 160 
United Order of Americans........ 1893 10,453 459 10,285 168 
Be OW Ws OMG. o.6 cccudneccers 1875 3,238 339) 3,069 169 
Progressive Order of West......... 1896 4,288 264| 4,112 176 
Shiteld 08 Honots <<< 60st cwecuceee 1885 35373 32] 3,192 181 
Ind. Order Free Sons of Israel...... 1871 6,645 358) 6,451 194 
Brotherhood of America........... 1890 3,716 73) 3,511 205 
Bis OF Co Wis ONG oat os 0s wsrce caceae 1886 6,437| 263} 6,214 223 
Verhovay Aid Association. ........ IQIO 21,740) 2,014 21,512 228 
Bohemian Slovonian Union........ 1892 5,798 249 5,507 231 
Royal Highlanders. .............. 1896 20,768 1,159 20,492 276 
Catholic; Mut. Ben. Assn., Canada..} 1880 7245 334 6,951 204 
Fraternal Reserve Assn........... 1902 14,883 1,875 14,555 328 
Sons of Hermann, Grand Lodge... .| 1896 22,091 454 22,576) 415 
Loyal American Life Assn......... 1896 15,851 985 15,411} 440 
United Astisang: ss cccscennsesiess 1894 17,157 2,270 16,715 442 
NOVAE RAQG0Gs. «oy neds ncnewcccins 1883 21,843 1,307 21,396 447 
Western Bohemian Catholic Union..| 1899 2,910 114 2,415 495 
A. O..0-W. Se: Dab) 66 cccawcce 1889 7,312 138 6,732 580 
Ai Oe Ue We CMG oc csc evwsnee 1877 17,370 041 16,657] 713 
St. Joseph’s Union of Canada...... 1864 20,827 1,146 20,110 717 
A. O. UO. We. CReronco}.. . oo 50 200 1879 10,072 69 0,354 718 
Knights of Pythias (Mo.)......... 1893 7,175 687 6,453 722 
Independent Western Star Order. ..} 1895 6,252 412 5,473 779 
U.S. Letter Carriers M. B. Assn. ..] 1891 5,143 335 5,138 5 
Independent and Charitable Union..| 1906 33 I 28 5 
A OF... Wee WE Vail co cccscaseces 1895 3,246 263 3,240 6 
United Order of the Golden Star. ..| 1900 525 15 511 14 
Czecho Slovak Protective Soc...... 1854 22,801 1,017 22,779 22 
Eastern Star Benevolent Fund..... 1892 1,227 78 1,203 24 
Western Catholic Union........... 1877 12,150 611 12,125 25 
Der Bayerische National Verband. .| 1884 2,833 346 2,806 27 
Low German G. L. of U.S. of N.A...| 1888 6,344 179 6,317 27 
Catholic Fraternal League......... 1893 1,904 492 1,871 33 
Order of Amaranth, Genl. Assem...| 1891 2,003 347 2,050 34 
Aa OU We lak icacsccccccaces IQOI 653 20 618 35 
Benevolent Soc.ety of U.S., etc....] 1911 4,900 166 4,857 43 
German Order of Harugari........ 1869 1,101 20} 1,048 53 
Moderm Romans... .66.<0s0000 cee. 1904 2,307 5 2,339 58 
American Benefit Society.......... 1893 1,390 73 1,331 59 
Grand Orange Lodge of British 
Amer., Benefit Fund............ 1830 3,541 357 3,477 64 
Knights of Pythias (La.).......... 1893 9,206 1,121 9,141 65 
Pilgrim Knights of the World...... IQI4 680 150 615 65 
Ind. Order of Good Samaritans, etc.} .... 10,318 1,378 10,248 70 
Catholic Knights of Ohio.......... } 1891 | 8,424 295 8,354 7° 
Knights and Ladies of Fath. Mathew | 1881 | 1,187 17| 1,110 77 
Royal Templars of Temperance, | 
Dom. Council of Can........... | 1884 |} 3,220 270/ 3,139 81 
Aggregates 86 Orders. ......! | 3,061,113| 282,779] 2,896,525| 164,588 
regates 191 Orders...... | | 6,499,336) 440,042 6,561,6291 *62,293 





Agg 
*Net gain. 
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SALESMEN WANTED 


Reliable Men in Arizona, New Mexico and Texas 
for All or Part Time to Sell Old Line Life 


Insurance. 


Attractive Policies. 


If You Are Already Writing Insurance Stop That 


Leak in Your Income by Placing Your Declined 


Business With Us. 


THE TWO-REPUBLICS LIFE INSURANCE COMPANY 


EL PASO, TEXAS 


Liberal Commissions. 


Standard and Sub-Standard Risks. 


Both 


























Merchandise 


The price, the quality, the utility, and the profit— 


and finally, the market and the stability of the factory ! 


These are the things a good salesman considers. 


The price of Franklin Merchandise is low. The 
quality is not surpassed. ‘The utility is such that 
any insurable contingency may be accurately satis- 
fied. ‘The profit to the salesman is commensurate to 
his service. And finally, the market is the great 
Mississippi Valley with good territory still open; 
and the Company has forty years of successful opera- 
tion behind it. 


One thing more is needed: a few additional salesmen 
of general agency calibre. 


Write 
THE FRANKLIN LIFE 


INSURANCE COMPANY 
Springfield, Il. 




















MEN 
WHO 
THINK 


they are built for speed and endurance 
and can qualify for general or state agency 
work, will find it to their advantage to 
communicate with 


THE LIBERTY LIFE 
INSURANCE COMPANY 


Liberty Life Building, 


Topeka, Kansas. 
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TasBLeE IV.—DeEATH RATE IN FRATERNAL ORDERS PER 1000 MEAN CERTIFICATES IN FORCE 1904-1923. 
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aha. 
eel si el el ec] ow] se] So] aw] a] oe] #] 6) S| S| So] S|] gc} S&S! wl sei] 
NAME AND LOCATION. a3) S| 3] S| $| 2] &| S| S| F| S| S| 3] S| S| Fi S| Bi S| Bacadl eal « 
é | | | |#85,| 84] 4 
| | | | ZO~ | Z 

pa re he UU |e ek a cid ees Bees oe, 
American Benefit Society, Boston..........|/1893}10.0| 2.9 9.6 8.3).... 6.0 11.0/12.1/13.0 12.9/14.5)17.2/27.1 28.4 28.9|19.3/28.6 24.8)27.6 1,388 30|21.6 
American Insurance Union, Columbus...... 1894 he §-5 6.8) 5.8) 8.2 8.6) 9.1) 8.4) 8.4)11.9) 9.5) 9-3/19.5/10.6) 6.2/11.5/11.7 11.8/117.0) 116,106] 1,301|11.2 
Brotherhood of Amer. Yeomen, Des Moines|1897| 6.0) 6.1 5.3) 5.8| 6.3) 6.1| 5.6) 6.0) 6.4) 6.6) 6.3) 6.5) 6.9) 6.9/11.8) 8.3) 8.0) 6.8) 8.5) 202,880] 1,054] 6.7 
Catholic Benevolent Legion, Brooklyn,N.Y. 1881 19.7/24.9 24.3 28 2|26 7.24.7) 28.7|29.8|26.1 26.3|27.2/32.4/20.7/32.8 37-4|28.8/27.7 27.9/28.9| 8,604 266/30.6 
Catholic Knights of America, St. Louis,Mo.|1877/23.3/25.3|22.6/23.8 21.8 20.5/23.8/21.5/23.9/23.6/23.3/23.4/23.3 23.3 25-8/22.5/22.4 16.9) 2.0) 18,367 363/19.8 
Catholic Order of Foresters, Chicago, Ill. . |r883} 8.3) 8.1) 8.5) 8.9) 8.2) 9.1) 8.4] 9.0} 9.3} 9-9)10.0]10.3/11.1/11.1/17.1 10.9/10.9 9.9|11.2) 129,780] 1,689|13.0 
Court of Honor L‘fe Ass’n, Springfield, Ill. . 1895| 7.3| 7.4 7.3) 8.1, .1| 8.9 .0| 9] 8.7) 8.4| 9.3 9.6) 9.8/11.0)14.4)10.9|11.7 11.6)11.1| 68,163 837|12.3 
Equitable Fraternal Union, Neenah, Wis. ..|1897| 4.3) 3-9| 5.2, 5-6) 5.4) 4.6 5.3 5-0] 5.6) 5.6) 6.0) 6.7; 8.0) 9.0 11.3) 8.5) 8.8 8.3) 8.7; 20,380 308/10. 5 
Fraternal Brotherhood, Los Angeles... ....|1896 5.4| 5-9 6.7, 6.4) 6.8) 7.0) 7.4; 6.5] 7.5) 7-8) 8.4| 8.7] 9.1/12.2/15.0)10.5)10.1 | 9.6/10.9| 22,446 233|10.4 
Fraternal Home Ins. Society, Phila., Pa.c .|1885|10.2| 9.5)10.4/13.2)15.6)13.1/15.3)16.9/17.5 15.1|16.9|19.8|20.0/41.4/18. 5 14.2/12.6 10.0|11.3| 20,148 237|11.8 
Free Sons of Israel, New York.......... 1849|19.8/22.7|22.1/27.4)27.6/27.5 27.3/28.8)34.5/16.5/37.1/36.7/35-7|23-2 45-0 36.3/37-7 33-3 36.2| 6,548 244137 .3 
Golden Cross of the World, Knoxville... .|1876|15.0}16.4/18.4/18.8)18.0/16.9/18.7,/20.8)18.7 20.3/20.2/21.0 22.1) 7.7 27.7/23.0/23.0 20.4 24.4| 13,905 347|24.0 
Knights of Columbus, New Haven, Conn. |1882| 6.8} 7.2) 6.9) 7.2| 6.2) 6.2| 7.1| 7-3} 7-4| 6.9] 7.2] 7.0) 7.8)15.6/15.1 8.5) 6.4) 5.4) 5.9] 226,241] 1,478] 6.5 
Knights of Pythias (I. D.), Indianapolis. .|1877)12.4/11.1) 11.5 11.0)13.0)13.6/14.7/13.4/14.0,13.4/13.8/13.7/14.3/10.8/18.3)15.6/13.7/14.1/14.1| 86,486] 1,184]13.7 
Ladies’ Catholic Benevolent Assn., Erie....|1890| 7.5) 8.1 8.1) 8.8| 8.4) 8.6 9.8] 8.8] 9.2) 9.1| 9.6/10.1/10.9/13.6/14.0 12.1/15.¢ 12.9/14.0| 108,426] 1,792]16.5 
Maccabees, The Detroit............... 1884) 6.5) 7.7| 7.9) 8.5| 8.5) 8.9] 9.3) 9.6]10.1/10.6/10.1/12.0/12.2/11.0/16. 3 14.6/14.4 113.9/1§.6| 218,200] 3,843|17.6 
Modern Brother. of Amer., Mason City, Ia. |1897| 5.5) 5-4. 5.0, 6.3) 6.1| 6.0, 6.1/ 6.7| 7.5| 9.0) 8.9) 9.2,10.0)10.9/14.1/12.3/11.5 |10.6/11.4| 48,180 654|13.6 
Modern Woodmen of America,Rock Island|1883! 5.6) 5.5; 5.6 5.7| 5.5, 5.7, 6.0} 6.1) 6.6) 7.8) 7.5) 7.9) 8.3) 8.8 12.9|10. 3| 9.6| 9.0) 9.8) 1,089,007 | 11,368|10.4 
National Union Assurance, Toledo, O.... |1881/11.9)12.1/12.7/13.1/14.0/12.7/£5.2/15.6|16.3 17.1/17.017.5'19.9 20.4 23.4|22.0|22.1 |21.9/23.5| 33,104 812/24.5 
New England Order of Protection, Boston|187&| 9.4) 8.9) 9.8) 9.9) 8.8) 9.3)10.1/11.4/11.5/12.3,13.7/14.2/19.5/21.3 23-7) 9-O}19.7 |19.0,22.1| 26,195 549|21.0 
Order of Mutual Protection, Chicago, IIl.}1878/10.5|10.3'10.7/10.2|10.0)15.7 14.2/15.6/12.9/14.8|13.3|16.6:18.7/20.4 17.2|14.7|18.4 16.0|19.1| 5,610 113|20.1 
Protec'ed Home Circle, Sharon, Pa...... 1886] 8.3) 7.9] 9.4) 8.3) 8.4) 8.6 8.1| 9.1] 8.7| 9.8] 9.3! 9.5|10.1/11.0/14.5 12.1|10.6 9.8} 8.6) 124,861] 1,432]11.5 
Royal Arcanum, Boston, Mass...........|1877/10.8)11.5/12.5|13.5|13-3/13-4|14.6/14.0/14.6'15.0/15.3|16.6'19.7/21.3/24.6/20.0)11.0/18.5|18.8| 124,215] 2,609/21.0 
Royal Highlanders, Lincoln, Neb..... o++++/1896| 4.9] 3.9) §.0! 5.1] 5.0) 4.8) 5.9) 6.1) 5.5) 5.7| 6.1] 5.2] 6.9) 6.3/11.7| 8.1] 8.6/| 8.0) 9.8] 20,630 179| 8.7 
Royal League, Chicago, Ill............ 1883) 7.6) 7.0) 7.9 7.7; 8.4) 8.1) 8.9) 9.2/10.5/10.2| 9.6/11.7/12.6'14.4 16.4/14.9/13.1/12.7/15.2| 21,619 357|16.5 
Royal Neighbors of America, Rock Island. |1895| 5.8) 5.2, 5.3. 5-8| 5-5, §.3| 5-3| 5-6] 5.4) 5-9] 5.9] 6.1) 6.2) 5.9) 9.9} 7-1] 7-6| 6.8] 7.3) 416,177 3,022] 7.3 
Scottish Clans, Boston, Mass.......... | (878/10.0/ 9.7, 11.1) 9.9) 9.0 8.4 7-9) 8.2) 9.0, 9.8)10.3)10.3 11.6 10.5/20.3/10.4| 9.8 |10.3}10.0) — 21,168 184} 8.7 
Security Benefit Association, Topeka]....|1892' 9.1) 8.0 8.9! 8.7) 8.9) 8.5) 8.4) 8.8) 8.4) 8.5) 8.3) 8.7) 9.3)10.3/14.3| 9.8/10.3/ 9.9/10.8| 120,282] 2,646 22.0 
Western Catholic Union, Quincy, Ill...... 1877/10.9) 9.8) 10.1 10.¢)10.4/£0.9/10.9|12.5| 9.6'12.3/ 9.9] 9.8) 9.7/10.3/17.1/12.1j11.1| 9.1) 8.3) 12,137 122 10.1 
Woodmen of the World, Omaha. ........ 1891) 7.5) 7-4, 7-3) 7-3) 7-2) 6.8) 7.3) 7-7| 8.0, 7.7| 7.2) 8.0) 8.1| 8.5|15.2| 9-6] 9.6) 9.9]/11.0) 501,078} 6,044|12.1 
Woodmen of the Worla, Denver .......... a 6.7| 5.2; 6.9) 7.3| 8.2) 7.4) 7.9] 7-5] 8.3) 8.9] 9.3! 9.2)10.9|10.2/16.2)14.8/1r.3 10.3]11.1| 137,082| 1,530,11.2 

' | ' | 
{ Formerly Knights and Ladies of Security. ¢ Formenly Fraternal Mystic Circle. 


TaBLE V.—ANNUAL Cost Per $1000 AND AVERAGE AGE OF MEMBERS. 






































No of | 
ORDERS. Assessm’ts 20 25 30 35 40 45 50 55 Average 
Called. Age. 
American: Benet Societys «6 << oi6.ois.0-« scence wisn o a.0ia warner | 12 11.52 13.20 15.36 18.24 21.84 A el eee - 49.4 
American Insurance WeiGHe 6.6 asco 6 cccseelnsicce sven see | 12 7.80 8.40 9.00 9.72 11.52 14.40 18.00 23.76 42.2 
ERI NNER aco aya tain 3 a4 svat g ma) care nies Sido Sin laiae x6 61a 12 13.87 16.01 18.82 22.54 27.54 34.31 43.74 G2.08 OP cewease 
Brotherhood of American Yeomen ............-++-+: 12 13 99 15 70 17 92 20 85 24 77 30 12 37 50 47 73 41.7 
Catholic Benevolent Legion. ...oc0c0c ese cceseccecveves 26 14.04 16.12 18.72 21.84 26.00 31.46 38 .48 §46 02 50.4 
Catholic Knights of Amepieg: « .<:..0<.0:6 0106006 60.0 05.6 50 12 13.56 15.24 17.52 20.40 24.36 29.88 Wasa ih cedeoae 45.0 
Catholic Mutual Benefit Association.................. 12 10.80 12.48 14.64 17.40 21.12 25.92 Wae-Geolt  ssesce iP Coease 
Catholic: Order of Harestene... < «.g6'<c.ecevinle one secisonsee% 12d 13.56 15 24 17 52 2C 40 24 36 29 88 Se Geo veccnes 42.5 
SOURE Oty ENEMRRE eres rate siete aiag 5 eiviol agro asain exe em a 12: 15.21 16.97 19.24 22.27 26.33 31.88 39.64 50.55 45.3 
Degree of Honor Protective Assn., St. Paul... ........ | 12 13.08 14.88 17.40 20.52 24.72 30.60 38 .64 52.68 39.5 
Malitable Mrutermal Wiis ..cs-+:s-¢sie o.cgcc.c ces an se anes 12 13.32 15.48 18.36 22.32 27.60 35.28 46.92 150.04 45.0 
Memtectialy itch WNGIR Ae 66 <<< ase wa ce dvisiciccwe weow noite 12 15.00 17.40 19 20 22.20 25.80 31.80 39 .00 52 80 49.3 
Mrmtertintc HrOCHeR HOO. 560-5) o:0io score b cco:c8 o sisrela sro <aniee | 12 15.60 17.40 19.80 22.40 . 27.60 33.60 42.00 53.40 45 5 
Hratertial Home Ins, SOCety... «<0 <cec0rcce.ccceiedsere 12 15.96 17.88 20.40 23.64 27 .84 33.60 41.40 52.32 42.1 
Gleanete, Anaient Onaer Glo o «:<. 5. 0/6ccc cacciels cbc tdicwncie. | 4 14.30 16.00 18.15 21.00 25.25 31.00 38.50 48.85 44 4 
Golden Cross of the World, United Order of the ........ 12 8.88 9.48 10.08 11.16 12.73 15.60 GIG.GS i> 2...-, 50.6 
Jr. Order U. A. M., National Council, Ben. Deg..... .. 12 16.20 18.00 20 40 24 00 28 20 34 80 43 20 55 80 36 4 
Je; Order U. A. M., Nat’l Council (Fun. Benefit) ...... 12 16. 20 18.00 20 40 24 00 28 20 34 80 43 20 55 80 38.5 
WeMipits Of CONitibUR ype. «.o-+ cro. o1cicid a ci ticce aleve ecee cre cre 6 10 8.88 9.60 10.20 10.80 | 11.88 13.68 16.92 33.36 33.5 
MUSES OM EPOETBO IIE aco. 5 cisco oj ote en: of staneaekie: wace oie 11 ?16.80 18.60 21.00 24.00 27 .60 33.60 41.40 51.00 45.9 
Ladies Catholic Benevolent Association............... | 12 } 11.28 13.08 15.36 18.36 | 22.32 t26.52 es eee 45.6 
Ladies of the Maccabees......... ea Brae duce Ea ate we | 12 |} h12.36 14.40 16.04 20.64 | 25.56 32.16 48.76 56.16 43.7 
Loyal Association........... Mears Aewiadh woot esas 12 17.16 19.32 22.08 25.80 | 30.72 37 .56 47.40 60.48 20.4 
Maceatcran hier (a. ene nee vee os en Aan 12 | 16.80 18.60 21.00 24.60 29.40 36.00 45.00 57.60 Sate 
Massachusetts Catholic Order of Foresters............. | 12 | 10.80 12.00 13.20 14.40 15.60 SERGE -ccucce | cence 43.4 
Modern Brotherhood of America. ..........0...-0005: | 12 |} 11.28 2.84 15.00 17.76 | 21.48 26.52 36.00 | ...... 46.8 
Modern Woodmen of America.........0..00e20e cence 12 | 10.20 12.00 13.80 16.20 | 19.80 24.00 SRA veces. 44.1 
Mystic Workers of the World........0...ecceceeceeee | 12 15.24 16.92 19.56 22.80 | 27.24 33.24 OEE OP cvicwiaws 44.0 
National Union Assurance €.........000sceeeceeceeees | 12 25.68 28.32 31.44 35.40 | 40.44 47 .04 SBE OF becca ae 
Neighborsiof Woodtralt Nic oscsccecss ccc vse acces cs 12 6.00 7.20 8.40 9.60 10.80 13.20 ee ee 46.4 
New rar Aanacla Mate cos ccf tie cieine cine scawrce nes | 4 12.60 12.60 13.80 15.00 16.20 18.60 24.60 a a eee 
New England Order of Protection.................... 12 | 12.12 13.68 15.84 18.60 22.32 27.24 Gee 4 accede | Siew 
Order of Mutual Protection............0.seecccceeees | 12 12.48 14.40 16.80 19.68 | 24.00 29.76 37.44 47.52 47.0 
eden: Gi Scottish Clans. .cicccias d's orsscisvdeer ewrnelenees 12 | 12.00 13.20 15.60 18.00 22.80 122.60) saaecse EB swaceas 37.0 
Rolish: Nationals Aiignce xs. 3.00:6 o/s ocecs.sc sos cees | 3 | 3a.20 14.88 17.16 19.92 Ste cos. if -saacee IP cateses 37.4 
ROUseR GC Umiamiol Amlenica o2.05 ios cs scales uxcen 12 | 13.20 14.76 17.04 19.80 422,80 |... ee | ee sens | eeeeee 37.7 
Rrofected: Home Cucle bs”. os sos. o.ss ogo canes vont 12 | 12.60 14.40 16.80+| 19.80 | 24.60 30.00 37.80 | ...... 39.7 
LAST TIZ sce ea et Re a kA 12 | 15.36 17.28 19.80 23.16 27.60 33.60 42.00 53.52 ree 
moval bightinderarge ya). es re re ed del od 12 12.00 | 13. 80 16.80 | 20.40 25.20 | 32.40 re) el 45.1 
LE CUES i a De ee i eS 12 13.08 14.52 16.68 | 19.56 23.40 | 28.44 35.28 44.40 44 6 
Royal Neighbors of America m...........+.+....2..-. 12 10.20 11.40 13.20 | 15.60 19.20 | 23.40 | ...... | ...... 41.4 
Security Benefit Association z........0.0.0ccececece cee 12 13.20 | 15.00 18.00 | 21.60 25.80 | 32.40 40.20 52.20 43.0 
Shield LCT Fs I SE IE Sn SES PRO ce ND orn i (ee Mas 12 ELIE | 12.84 14.92 | 18.12 | 21.96 25.24 SO AL. Secatex 54.0 
Maen Camtele WMO... cae cco ec cans cn senesaccas 12 13.56 | 15.24 17.52 | 20.40 24.36 29.88 37.32 38.9 
Women’s Benefit Association of the Maccabees........ 12 14.40 16.80 18 00 | 21.00 | 24 60 30.00 26.00 $43 20 41.5 
Women’s Catholic Order of Foresters.........+:+-.... | 12 11.28-| 13.20 15.84 | 19.08 | 23.52 29 .20 : Lich, an ere 46.7 
ae conte Ay, EOL ARIES ROE ERE 11 13.80 | 15.60 7.68 | 20.88 24.84 | 30.36 37.92 | w41.64 41.7 
yoodmen of the World, Omahaj...............0008- 12 12.48 | 14.52 17.16 | 20.64 25.08 30.84 38.52 w42.36 43.1 
Woodmen of the World (Colorado)................... | 12 | 9.00 | 9.60 11.40 | 13 20 | 16 20 21.00 27.00 j_...... 44.2 





* Rate increases each year. + Age 44. § Age 4. 4 Age 49. d11in 1923 but regularly 12. g Net level premium on and after age 55: Scientific rates—e.g., age 35, $0.90 per 
month first five years, $0.99 next; $1.14 next; $2.4) next; and at age 55, $2.78 per month level or option. f Plan A, levellife. k New Members admitted only from ages 21 to 60, 
inclusive. p Age 21. e Age 48. o Levelrate pian. ¢ Age 5l. w Rate at age 52. c Twenty-y earpayment participating rates for endowment at seventy-five. 5b Whole life and 
disability. m In effect September, 1919. j Rates in effect January 1, 1922. t Age 39. m Expense of maragement provided for by per capita tax of $1.80 Annually, 
i Schedule 4, includes disability. gq Age 49 2 Formerly Knights and Ladies of Security. i Since 1914, annually, quarterly or monthly. 
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HARRY C. LANDWEHR 
Certified Public Accountant 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 





DONALD F. CAMPBELL 


CONSULTING ACTUARY 


160 No. LA SALLE ST. 
CHICAGO 








Telephone State 7298 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA, 











Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 


REPRESENTING 
American Eagle Auto- National Union | New Amsterdam 
mobile-Hartford National Hartford _ Casualty Co. 
American Equitable U.S. Fire Indemnity Company 
Fidelity-Phenix Stuyvesant of America 
Insurance Co. Automobile Insurance 
State Pa. BROKERS’ LINES SOLICITED 

















Actuarial 











Established 1865 
David Parks Fackler Edward B. Fackler 
William Breiby 


FACKLER, FACKLER & BREIBY 
Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 


50 BROAD STREET NEW YORK 

















FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, lowa 








JNO. A. COPELAND 


Consulting Actuary 


JAS. R. COTHRAN 


Associate Actuary 


322 HURT BLDG. ATLANTA, GA. 


——_ 





F. M. SPEAKMAN, C.P.A, 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 





eames 




















ABB LANDIS 


Consulting Actuary and Counsellor 


CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place,N.W. Independent Life Bullding 











A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 








FREDERIC S. WITHINGTON 


P.A.I.A. 


CONSULTING ACTUARY 


Insurance Exchange Bldg., Suite 948-949 
DES MOINES, IOWA 








Conservation Specialists 





The Otis Hann Company, Inc. 
“Life Insurance Service’’ 
10 So. La Salle St. Chicago, III. 


References Covering Past 23 Years 





MILES M. DAWSON & SON 





SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 








L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 











I. M. RUBINOW, Ph. D. 


CONSULTING ACTUARY 
and STATISTICIAN 


Workmen's Compensation 1600 Bankers’ Trust Bldg. 
Liability and Casualty Lines “ : 
Industrial Funds, etc. Philadelphia 








CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 








JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 

LIFE INSURANCE—Ordinary, Intermediate, 

Group, Industrial and Special Classes. 
WORKMEN’S COMPENSATION 

Expert Advice on Domestic, Tropical and 

Semi-Tropical Business 
Cable Address: Gertract, New York 


165 BROADWAY NEW YORK CITY 











Consulting Engineers 














Joseph H. Woodward Richard Fondiller 
Harwood E. Ryan 


Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Examinations and Audits in 
all Branches of Insurance. 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 FRANKFORT ST. NEW YORK 








75 Fulton Street New York 








FREDERICK A. WALDRON 
CONSULTING ENGINEER 


Designer of 
HOME OFFICE BUILDINGS 


Full Architectural and Engineering 
Services Available 


37 Wall St. Tel. Hanover 6718 New York City 
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Miscellaneous Insurance’ 











———————— 


Statisticians 








| Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. — 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. phone: JOHN 1090 
50 John St. New York City 











Agency Secures Legal Protection 

The M. L. Bayern Co., Inc., recently peti- 
tioned, in the Supreme Court of New York 
county, for an injunction to restrain a former 
employee from soliciting, demanding, request- 
ing or seeking the business of its customers, 
and from holding out the representation, either 
directly or indirectly, that the defendant is an 
employee of the plaintiff. The plaintiff claimed 
that the defendant had agreed, when employed, 
to give his exclusive time and effort to the 
business of the corporation and to receive com- 
mission on all policies placed through his efforts 
and upon renewals thereof. Under the agree- 
ment, the defendant was prohibited from solicit- 
ing or receiving application for insurance from 
any person or corporation on behalf of any 
person or corporation other than the plaintiff, 
and another clause provided that if the contract 
was terminated the defendant would not go 
out and solicit the plaintiff's customers. Sub- 
sequently the employment was terminated, for 
the alleged reason that the defendant had not 
given his exclusive time to the business of 
the plaintiff but had solicited business from 
plaintiff's customers on behalf of other parties. 

The court held that the defendant had vio- 
lated the terms of his agreement and had 
solicited the accounts of the plaintiff, but the 
defendant claimed that he did not begin such 
solicitation on his own account until a specified 
date, which the court held proved a clear viola- 
tion of the agreement. Continuing, the court 
said : 

Af, however, the defendant has not been guilty 
of any breach of his contract, and if in spite 
of the convincing proof to the contrary, he has 
not solicited plaintiff's customers as latter 
claims, the granting of this motion cannot 
greatly injure him. Application here does not 
attempt to deprive the defendant of making a 
living in the insurance world, nor is an order 
sought restraining the defendant from conduct- 
ing an insurance business, but one merely to 
Prevent him from soliciting the accounts of 
the plaintiff and from holding himself out as 
being in its employ, or any wise connected with 
it. The circumstances proved, strengthened 
by the defendant’s very admission, seemingly 
entitle the plaintiff to this injunctive relief. 
Motion granted. 


—Col. Sidney M. Hedges, for some forty years 
general agent in Boston for the Mutual Benefit Life 
for Maine, New Hampshire and Vermont, died at his 
home in Cambridge, last Wednesday, aged eighty 
years, 


THE ACCIDENT INSURANCE MANUAL 


1924 Edition of This Serviceable Pocket 
Guide for Agents Has Been Issued 


A most convenient, comprehensive pocket 
guide, relating to the policies and rates of fifty- 
five leading accident and health insurance com- 
panies, is The Accident Insurance Manual, of 
which the 1924-1925 edition (the thirty-first 
annual issue) has been published by The Spec- 
tator Company. It contains a summary of the 
policies issued by prominent companies, pre- 
sented in such a manner that their chief pro- 
visions may be readily ascertained. This ex- 
ceptionally serviceable reference work is pre- 
pared along lines which make it invaluable to 
accident and health 
book fits easily in the vest pocket, and despite 
the fact that it contains 460 pages, it is printed 
upon such thin paper and the information is so 


insurance agents. The 


compactly presented, that it gives a vast amount 
of data in a relatively limited space. 

A special feature this year is the presenta- 
tion of clauses which are considered unusual 
and especially attractive by the companies repre- 
sented in the book. 

A section is also devoted to those companies 
issuing non-cancellable policies. In each the 
insuring clause is given, which shows, at a 
glance, the fundamental difference, if any, be- 
tween the various policies. 

Another section deals with general disability 
coverages. This information, in tabular form, 
is valuable to agents when referring to age 
limits, accident disability indemnity, total and 
partial; illness indemnities, total and partial; 
principal sum and premium rates. 

An accident or health insurance agent, when 
asked to quote a rate on any particular com- 
pany on a given policy, naturally desires to be 
able to give the information at once. With The 
Accident Insurance Manual at hand he can 
instantly reply to such an inquiry, and, simi- 
larly, any policy issued by the various com- 
panies can be immediately located. 

A complete revision of The Accident Insur- 
ance Manual for the current year’s edition has 
aided in making that publication an absolutely 
indispensable canvassing document for every 
ambitious health and accident insurance agent, 
as it prints abstracts of the policy forms issued 
by the numerous companies included in the 
book, in such a manner that the principal fea- 
tures, including the insuring clauses, are sum- 
marized so clearly and presented so concisely 
that every detail of importance and every clause 
of interest may be found and grasped at a 
glance. 

There are also presented with the exhibit of 
each company, complete tables of its premium 
rates, so that the users of the book may read- 
ily ascertain the premium charged by the re- 
spective companies for 
issued, 


the various policies 


While the number of insurance companies 
offering accident and health protection and 
operating in the United States is so large that 
all cannot be included in a work of this char- 
acter, the publishers have included all of the 
leading organizations, which, by their activity 
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in competition and their progress in the busi- 
ness, makes them of interest to agents through- 
out the entire country. The Accident Insur- 
ance Manual for 1924-1925, therefore, contains 
particulars relating to fifty-five companies, these 
constituting a large proportion of the companies 
operating in the United States, including prac- 
tically every company carrying on an active 
business campaign. The book, in addition to 
being printed in a convenient size, and upon 
a fine grade of paper, is self-explanatory. Its 
attractive presentation enhances the value of 
its voluminous and accurate contents. 

For nearly one-third of a century The Acci- 
dent Insurance Manual has been utilized by in- 
surance field workers, by whom its advantages 
have been greatly appreciated; and its present 
arrangement is so well adapted to their use that 
it will be found admirably effective for the pur- 
poses for which the book is published. 

The 1924-1925 edition of The Accident Insur- 
ance Manual is presented as the leading and 
most dependable work on the policy forms and 
premium: rates which an health and accident 
insurance agent can use. 

It is, indeed, the only publication available to 
accident and health insurance agents giving a 
synopsis of all the policy forms and premium 
rates used by the leading accident and health 
insurance companies of the country. Its price 
is $4.50 per copy. 





Transactions of the Actuarial Society of 
America 

Number 71 of Volume XXV, Part 1, of the 
Transactions of the Actuarial Society of 
America, has been issued. This covers the 
meeting of May 15 and 16, 1924, and includes 
the address of President Robert Henderson, 
and the following interesting papers: Reinsur- 
Transfer of Business in Foreign 
Countries, by Arthur Hunter; Sub-Standard 
Practice, by Valentine Howell; A New Method 
of Graduation, by Robert Henderson; Valua- 
tion of Policies Grouped as to Calendar Year 
of Issue Without Distribution as to Age, by 
A. D. Watson; Approximate Methods of 
Graduation, by F. A. Shailer. There are also 
discussions of various papers read at previous 
meeting, by P. C. H. Papps, Rainard B. Rob- 
bins, S. Z. Rothschild, W. P. Barber, Jr., and 
F. Bruce Gerhard. There are also included in 
this number legal notes, by Wendell M. Strong, 
the annual report of the treasurer, list of offi- 
cers, fellows and associates, book reviews and 
notices, minutes of the annual meeting, May 15 
and 16, and examination papers, 1924. 

This book embraces 190 pages. Orders at 
$2 per copy should be placed with The Spec- 
tator Company. 


ance and 





Security National Increases Capital Stock 

Austin, Trex., Octoher 20—The Security 
National Fire Insurance Company of Galves- 
ton, has obtained the approval of the State at- 
torney general’s department to an amendment 
to its charter increasing capital stock from 


$100,000 to $250,000. The amendment was filed 


in the State Department of Insurance. 
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Union Central Building 


Courtesy and Promptness 


It is undoubtedly a pleasure to know that within two hours after 
I received your very courteous and friendly letter in connection 
with my removal to Texas I was favored with a call from one of 
your local representatives, who personally offered to fulfill the prom- 
tses of service contained in your letter” 


This letter was made possible by a 

Direct Mail System which follows up the policyholder regardless of change 

of address and maintains Company and Agency contact with him—and 
A Service Bureau which sends adequate soliciting information about such 

policyholders to the resident agent. 

That agents and the Home Office work in close harmony is evidenced 
by the letter above. Timely Cooperation turned a small courtesy into 
a real interview. 


For Agency relations write the Home Office. 


The Union Central Life Insurance Co. 
Cincinnati, Ohio. 


Thursday 
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irile 
and vigorous in 
underwriting mat- 
ters...always 
ready to accept 
sound insurance 


risks... prompt 
in settling claims. 


ZURICH 


General Accident & Liability 
Insurance Co., Ltd. 


HEAD OFFICE, Chicago EASTERN DEPT., New York 























One Hundred Men Wanted 
Before January Ist, 1925 


We want to reach the $100,000,000 mark of business 
infforce during 1925. We want one hundred or more 
men who will support themselves by writing life 
insurance—and appoint other men that will support 
themselves by writing life insurance and get those 
men to appoint other men and those others still 
others. ‘The result of such a procedure is startling. 

Write direct to the Home Office for details of the 
DIRECT AGENCY SYSTEM or get in touch with 
any of our agents in the field and they will gladly 
explain it to you. 

We are now operating in Ohio, Indiana, 
Illinois, Michigan, Iowa, Missouri, Kansas, 
Oklahoma, Colorado, Nebraska, Kentucky, West 
Virginia, Pennsylvania, Virginia, Maryland, Dis- 
trict’of Columbia and Florida. 

We are making a world’s record. Come with 
us and grow. 


The Columbus Mutual 


Life Insurance Company 


C. W. Brandon, President D. E. Ball, Sec’y & Actuary 
COLUMBUS, OHIO 
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Some Things to Talk About When Selling 
Surety Bonds 


By B. J. McGinn 


Manager, Claim Department, American Surety Company 


At intervals one hears that a crime wave is 


prevalent. That is very indefinite and general. 


What happens is that a particularly daring’ 


holdup is perpetrated, the bandits even resort- 
ing to murder to accomplish their nefarious 
ends; or perhaps it is a large defalcation of a 
trusted employee in high office that is reported. 
Such instances may come together or follow 
one another closely. They prove to be good 
news for the daily press and much publicity 
is therefore given them. That, I believe, is 
the extent of the so-called “crime wave.” 

It is true, however, that losses due to burg- 
lary, robbery, theft and embezzlement—large 
and small in amount—are reported to surety 
companies continuously and in ever-increasing 
number, but the public pays little or no at- 
tention to this fact, because it is only the very 
large or the sensational losses that arrest at- 
tention and the vast number of ordinary cases 
go unnoticed. Hence these losses have no bear- 
ing on The 
American Surety Company in this respect are 
teresting. 


“crime waves.” records of the 


They show that fraud and dis- 
honesty are not confined to any particular local- 
ity and that there are at the present more 
defalcations than at any time in the history of 
the company, dating back over a period of 
forty years. During the year 1922, we dealt 
with an average of thirteen claims a day and 
during the year 1923 there passed over my 


From a radio talk given from Station WJZ, New 
York, October 2 » 1924 


desk and average of twenty-five claims per day. 
While the average in number of claims in- 
slightly less than 100 per cent, the 
total amount involved increased only 18 7/10 
other view the 


creased 
per cent. In words, as we 
situation, as far as losses under surety bonds 
are concerned they are comprised of a multi- 
plicity of comparatively small losses with an 
occasional large one here or there. 

One of the reasons for the increase of 
claims reported to surety companies is the fact 
that the public is being better educated to the 
benefit of, and the necessity for, corporate 
suretyship, the result being that than 
ever before employers are bonding their em- 
ployees and surety companies are now paying 


more 


losses that employers charged off to profit and 
loss or that personal sureties used to pay when 
they had the money—and then frequently only 
after a law suit. 

Much has been said and written regarding 
that 
safeguards have on decreasing the number and 


the deterring effect proper accounting 


amount of defalcations. The average honesty 
of men is very high, but unfortunately there 
are some who are weak and need to be watched, 
number of would 
never occur if proper accounting systems were 


and a defalcations 


large 
adopted and regular audits maintained. How- 
ever, to put up such safeguards is no easy 
task, for no matter how complete or compre- 
hensive may be a particular accounting system, 
it may well be said that the dishonest employee 
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who sets out to steal his employer’s money 
will invariably find the weakness of the system. 

Right here I might say that the police alone 
cannot prevent crime. The employer of men 
who handle money and securities has an ob- 
ligation to society as well as to himself. There 
is no system to detect thievery nor to stop 
crime that will work automatically. A very 
essential requirement for the detection and pre- 
vention of crime is the constant alertness and 
diligence on the part of the employer. Years 
ago, before business houses, as we understand 
them, became as large as they are to-day, the 
employee and the employer were in close, in- 
timate touch with each other. Each was more 
or less interested in the other, but with the 


development of modern business this has 
I do not mean to infer that the em- 


ployee to-day is not interested in his work, 


changed. 


but I do think that the close, personal contact 
is missing. Employers and executives should 
do everything in their power to create condi- 
tions which bring them in more intimate rela- 
The effect will 
created ; 


tionship with their employees. 


he manifold. A better feeling is 
efficiency is promoted and 
This 


up” between employee and employer which I 


loyalty is fostered; 


dishonesty will be discouraged. “close 


think should exist will more than anything 


else develop alertness and diligence on the 
part of the employer and will be a great factor 
in bringing about a condition that is bound to 
reflect 
tions. Of course, there always will be defalca- 


itself in a lesser number of defalca- 
tions, but wise employers will always provide 
against loss, and sometimes financial ruin, by 
having adequate protection in the way of a 
come to 


indiffer- 


corporate surety bond. There have 
our attention 


ence, or perhaps it might be called negligence, 


many instances where 
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on the part of the employer, has been very ex- 
pensive both to the employer and the surety. 
In one case a treasurer of a certain corpora- 
tion was found to be short $600,000. His 
method of concealing the shortage was simplic- 
ity itself and only neglect on the part of the 
employer prevented early discovery of the 
shortage. The accounting system provided a 
daily statement of cash at various agencies and 
these statements were supposed to reflect the 
true condition. If the additions on these state- 
ments had been verified even once the short- 
age would have been immediately detected. The 
neglect to verify the additions cost this em- 
ployer over half a million dollars, the bond 
covering the treasurer being only $50,000. 

The American Surety Company recently had 
a case brought to its attention involving approx- 
imately $1500, which illustrates how a loss may 
be occasioned through carelessness. An un- 
known man presented at a certain bank a check 
drawn on that bank and payable to cash. The 
teller now he thought there some 
question as to the genuineness of the drawer’s 
signature, but after comparing it with the 
signature card, which was apparently different, 
he decided to take a chance and to pay the 
stranger the cash. The signature proved to be 
a forgery. This teller absolutely threw cau- 
tion to the winds, with the result that there was 
a loss. The American Bankers Association 
Protective Department recently issued a report 
in which it emphasized the danger of cashing 
checks for strangers without proof of identity. 
The careful rule is: ‘Don’t cash checks for 
strangers,” the report adds: 
not always ‘crooks’ but ‘crooks’ are usually 
strangers !” 

Another instance of loss incident to careless- 
ness is the following: A dishonest person 
forged certification of a bank on five checks— 
all five checks were for the same amount, bear- 
ing the same number, the same date, payable 
to the same person and all having a similar 
forgery. The checks, however, were deposited 
by the forger in different banks and therefore 
came back to the payee bank at intervals, yet 
all during the same day. The 
whose duty it was to record the payment of 
certified checks check as it 
came through and pronounced it O.K., but 
it was not until the end of the day that he 
discovered his bank had paid approximately 
$10,000 on five checks which bore forged cer- 
tifications. 


says was 


“Strangers are 


bookkeeper, 


examined each 


Had this bookkeeper been alert, the forgery 
would have been detected immediately the first 
check had been presented. Granting that the 
forgery might have been cleverly executed, 
there is certainly no excuse for the careless- 
ness of the bookkeeper in not catching up the 
second and succeeding checks. 

Another case is as follows: 
ing as assistant bookkeeper for a coal com- 
pany was found short in her account about $8o,- 
000. She expended the money in the purchase 
of securities, of jewlery and of an automobile. 
The methods employed by this person to secure 


the funds of her employer bold but 


A woman serv- 


were 
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simple. She drew checks to the order of fictiti- 
ous persons for fictitious bills for supplies, pre- 
senting the checks so drawn to the bookkeeper, 
who presented them to the treasurer, affixed 
his signature and returned them to the defaulter 
to be forwarded to the payees. She then forged 
the endorsements thereon and collected 
either through her own bank account or placed 
them in the cash drawer of the employer, with- 
drawing an equal amount in cash in lieu there- 
separate 
items of theft in this case and, although the 
checks bore the endorsement of the defaulter, 
as she deposited them to her own credit, the 


them 


of. There were approximately 250 


defalcation was not discovered for over a year. 
How a defalcation of this amount, made up of 
so many items, could have accumulated before 
discovery thereof is a mystery. The bank that 
accepted them for deposit was certainly negli- 
gent and whoever was charged with the recon- 
ciliation of the bank account of the company 
certainly failed to scrutinize them, for it seems 
to me that the most elementary examination 
should have revealed the defalcation. 

Here is another one: A certain man was 
agent for four coal companies and vice-presi- 
dent of a bank. These companies were larze. 
For some months at least this person was kiting 
checks between the several companies. He 
deposited their checks to his own credit. Then, 
as vice-president of the bank, he made false 
returns of the bank balances, until he succeeded 
in converting to his own use upwards of $107,- 
000. Then discovery came. In the meantime 
the bulk of the proceeds had been dissipated 
and the loss to his employers was for in excess 
Even a casual in- 
spection of the canceled checks returned to any 
one of the coal companies should have led to 
discovery of the defalcation. But the auditing 
departments failed to function properly. This 
is just another instance of a loss incident to 
carelessness. 

We quite recently had a loss which could 
have been avoided had the employer resorted 
to the simple expedient of sending to its cus- 
tomers a monthly statement of balances due. 
The defaulter in this case used the time-worn 
method of substituting checks for cash and kit- 
ing one account after another. This sort of 
shortage can be very effectively nipped in the 
bud through the use of monthly statements of 
balances due. 


of the suretyship carried. 


If an employee is manipulating 
an account and purposely neglects to credit it 
with a remittance there is no surer way of 
detecting such manipulation than by sending to 
the customer at regular intervals a statement of 
his account. Of course, the system should pro- 
vide against the possibility of the person who 
handles receipts in any way being able to inter- 
cept such statements. 

It is almost incredible, yet there have been 
auditors who, in verifying cash on hand and 
in bank, took the word of the man, whose ac- 
count was being verified, that the amount in 
bank was such and such an amount, and never 
bothered to get any confirmation from the bank. 
Frequently a defaulter will not manipulate his 
books of account but will be short in his cash, 
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and a statement from the bank will readily 
disclose the speculation. Sometimes the de. 
faulter has two bank books, one which he 
brings to the bank and has recorded therein 
the actual amount he deposits—the other which 
he himself records, generally in a disguise 
handwriting, the deposits which, according to 
his books of account, should have been deposited 
This is the book which he presents to the 
auditor and unless the auditor disregards such 
pass book and calls for a statement from the 
bank, there is likelihood that the defaulter wit 
get by, as the saying is, and meanwhile jp. 
The trained auditor, of 
course, would not be guilty of such a breach 
of one of the fundamentals of auditing. In my 


crease his shortage. 


experience this carelessness is committed 


mostly by auditing committees in fraternal 
organizations. 

Another very important safeguard, and one 
within the reach of all, is the careful selection 
of new employees. The integrity and ante. 
cedents of every applicant for a position should 
be ascertained by a thorough investigation, In 
making such investigation particular attention 
should be given to the applicant’s past employ- 
ments. He should be required to account for 
the entire period, giving specific dates of each 
employment and the reason for leaving. These 
should then be carefully verified. Many a fel. 
low has said in an application for a bond that 
he spent so and so much time on a farm, but 
he never tells that his hair was cropped short 
and that his taste in clothing ran to broad 
Every period of employment and u- 
employment should be verified. 

The which I have cited indicate a 
degree of carelessness on the part of the em- 


ployer, or at least on the part of some one who 


stripes. 


cases 


did not share in the depredations. 





History of the National Wholesale Drug: 
gists Association 

The National Wholesale Druggists Associa- 
tion, whose headquarters are in New York 
city, has just issued a comprehensive history 
of its activities from the date of its inchoation 
down to the present time. The chronicle re- 
cords the accomplishments of a half century of 
constructive effort and indicates the develop- 
ment of the industry in its methods of serving 
the public. 

The volume, which is handsomely printed on 
deckled-edge, parchment paper, contains @ 
chapter on fire insurance rates and_ practices, 
as applied to wholesale drug houses, and out 
lines the educational work accomplished by the 
fire insurance committee of the association in 
co-operation with insurance companies and with 
the National Board of Fire Underwriters. It 
is pointed out that, due to this committee, fire 
insurance rates on drug house risks were tt 
duced from $1.50 per $100 in 1875 to 15 cents 
per hundred for sprinklered risks, and about 
95 cents per hundred for brick structures nwt 
sprinklered at latest report. The association 
members are advised to ascertain the financial 
stability of any carrier before taking out i 


surance. 
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Schedule for Rating Properties of Fireproof Construction 


HILE the method used for rating properties of fire- 

proof construction follows that of the non-fireproof 

(which has been considered), the type of construc- 
tion makes the treatment different in many respects. That 
difference will be emphasized, rather than the agreement. 


Key RATE 
The key rate is the same as that for the non-fireproof. 


Outer WALLS 

The tendency to make the outer walls of a fireproof risk of 
some ornamental material generally quite susceptible to damage 
is recognized and charges are established accordingly. If the 
front be carved or ornamental, the charge is .03 for each side; 
while if the wall is veneer with stone, tile, terra cotta or any 
material other than ordinary rick or plain reinforced concrete, 
the charge is .o2 for each side. These charges are pro-rated. 
A building, for example, twenty stories high, with an orna- 
mental front for ten stories, the charge would be one-half of 
03, or .o1%4. The other ten stories would be charged for 
according to the lesser degree of susceptibility. 


UNPROTECTED METAL 

If unprotected metal is worth noting specially on the lower 
floors of a non-fireproof building, it is all the more to be 
penalized in a building of fireproof construction. The integ- 
rity of the fireproof building depends in a very large measure 
on the proper protection against fire of the supporting metal 
members. The charges are graded to meet the different condi- 
tions, thus: If the lower flanges of the beams are not pro- 
tected, the charge is .o2. If the protection throughout is good, 
but there are beams which pierce the floor openings, and are 


not protected at those points, the charge is .071%4. For other 


unprotected metal work, especially including the roof trusses, 
the charge is .15. This charge is not pro-rated, and a single 
unprotected beam is sufficient to cause the maximum charge 
to be applied. This is just and proper, because the threat to 
the building of a single unprotected member is serious, while 


the cost of protecting it is not very heavy. 


AREA 

5000 square feet of area is permitted before a charge is 
established. Then for the next 5000 square feet the charge 
is fixed at .00!4 for each 1000 square feet. Thus, a building 
with an area of 10,000 square feet would have a charge of 
01%. If the building exceeds 10,000 square feet in area, 
the charge beginning with the 11,000 is .o2 for each 1000 
square feet. The charge is subject to pro-rating—that is, a 
building of 10,500 square feet would only have the higher 
charge above 10,000 apply for 500 square feet. If the building 
IS Over twelve stories high, this charge is doubled. There is 
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no allowance for division walls and the maximum charge is 
.50. 
HEIGHT 

A risk of fireproof construction may be eight stories high 
before a charge is made. Beginning with the ninth floor up 
to and including the eleventh the charge is fixed at .o1 for 
each floor. For the twelfth to the fourteenth inclusive the 
charge is .03 each, and for the fifteenth and each floor above 
it is .10. The charge, in other words, is a progressive one. 
Should the building be of two sections, one-half ten stories 
and the other half twenty, the charge for height would be 
pro-rated according to the respective area of each. 


ITEM 297-A 

It is difficult to give a specific name for the charge provided 
for at this Item, but in brief it is a charge which is made if 
there is a manufacturing condition or a stock condition above 
the seventh floor. The theory on which this charge was put 
into the schedule is sound, but business conditions proved too 
strong for it to accomplish the purpose that was intended. It 
was the intention of the builders of the schedule to limit either 
manufacturing or stock conditions above the seventh floor— 
the thought was that such conditions might exist below that, 
but the upper floors would be used for office purposes. The 
value of real estate, however, and general business conditions, 
were not such that this plan could be carried out. The result 
is, however, that a very substantial charge is secured in the 
rate of insurance where the condition exists. If the first column, 
or hazard charge, is .10 or less, the charge is one-half of the 
full charge. 

FLoors 

The early fireproof buildings and many later ones had 
wooden floors laid with an air space beneath them. This proved 
so dangerous a condition in case of fire that a very heavy 
charge was established. If the wooden floor boards are laid 
solid on the concrete and without the air space the charge is 
one-half. Modern developments in this type of building con- 
struction, as is well known, have reached the point where the 
wooden floor board is done away with altogether, in most 
cases, 

Froor ARCHES 

loor arches are supposed to be of reinforced concrete, 
terra cotta, or some combination that is approved. They may 
be brick arches; for all of these no charge is made. But 
substantial charges are established for other forms of floor 
arches. There is also a charge of .or per foot if the span of 
the arch between the floor beams, in other than reinforced 
concrete construction, exceeds eight feet. 


ELEVATORS AND STAIRWAYS 
No special comment is required for these types of floor 
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openings. The charges are graded, beginning with no charge 
for a standard shaft and approved labeled doors at the open- 
ing. The lowest charge made after passing from that condi- 
tion is a charge of .03 in the case of the elevator where the 
shaft is standard but the doors sub-standard, and progressively 
higher charges are made as the condition becomes less standard. 
It should be noted that where the conditions are such that 
under the schedule a charge should be made for both eleva- 
tors and stairways, the full charge is made for the poorer 
condition and one-half the charge for the other condition, 


LAcK OF CONTINUOUS STAIRWAY 

With the exception of very old properties, the condition for 
which this charge was established does not exist. In the early 
days buildings were constructed with the stairways divided into 
two sections as, for example, one flight running up to the 
second floor and then, at the other end of the hall, the flight 
continuing to the upper floors. In other words, there was 
not a continuous stairway throughout the building. 
in a building with this defective condition that several firemen 
This case was well known to the committee 


It was 


lost their lives. 
who prepared the schedule and the charge was introduced. 
In a modern building the condition would not be found—it 
still exists in a few very old buildings. 


Wett Horrs 
These are charged for according to the number of floors 
pierced. If the well hole is covered by an iron frame and a 
heavy glass in the frame, the charge is one-half. If the glass 
be of the type known as “bull’s eye’ no charge is made. 


Crutes, VENTS, LiGHT SHAFTS AND OrierR ForRMs oF FLooR 
OPENINGS 
All charges for these are based on the number of floors 
pierced where the condition is non-standard. The charges are 
one-half cent per floor from a minor departure from the 
standard to .o1 per floor where the departure is beyond a minor 
one. 


SKYLIGHTS 
The schedule requires that the skylights. following the usual 
standard, shall be such; if not, substantial charges are provided 


Wiptn OF STREE1 

Inasmuch as the buildings in this type of construction are 
quite high, it was decided that there must be some relation 
between that height and the width of the street; the schedule 
provides, therefore, that if the street is less than sixty feet wide 
a charge of less than .or should be made, and if under fifty feet 
wide the charge is more substantial, being .or for each five 
feet under fifty feet. A building which stands on the corner 
would not receive this charge, nor if the lot opposite the build- 
ing were vacant. 


NUMBER OF TENANTS 
lor each tenant in excess of one a charge of one-quarter 
of a cent is made, not including office tenants, with a maximum 


charge of .2 


cn 


Thursday 
EDUCATIONAL SECTION 
MANUFACTURING IX MPLOYEES 
For hands employed in manufacturing operations, .o1 jg 
charged for every twenty in excess of twenty, with a maxi- 
mum charge of .25. The number of hands is computed by 
a rule which assumes the maximum for two-thirds of the 


year and a minimum for one-third. 


UNPROTECTED STONE COLUMNS OR PIERS 
The dangerous character of unprotected stone is so well 
recognized, and was even before fireproof buildings were in- 
vented, that to find the schedule making provision for a charge 


is not surprising. 


OFFICE OccUPANCY 

The method of treating the charges for the item referred 
to applies to buildings which are occupied for mercantile or 
manufacturing purposes. If the building be occupied for office 
purposes, or is subject to what is generally called “office occu- 
pancy allowance,” a sharp reduction is made in many of these 
items. For instance, unprotected metal, wooden floors, floor 
arches, skylights, one-half of the maximum charges are made. 
In the case of area no charge is made at all; that is, the entire 
charge disappears if the risk be in the office occupancy class, 
while the special charge for the lack of a continuous stairway 
is reduced two-thirds from the maximum in this class of occu- 
pancy. This only illustrates the necessity of introducing into 
«a Universal Schedule a special method of treating occupancy 
conditions where the hazard is extremely light. When the 
schedule was designed, the office occupancy building was not 
as prominent as it very early became, and there has been a 
steady growth in the method of handling of the class, a growth 
in the direction of liberality which is represented by the spe- 
cific rules which affect this condition of occupancy. These 
rules should be quoted—they are as follows: 


RULES GOVERNING COFFICE OccuPANCY CLASSIFICATION 

Rule A—Any building of fireproof construction occupied on_ the 
ground floor or below grade by a tenant or tenants whose first column 
charges do not exceed .15 is entitled to full allowance for office occu- 
pancy if the occupancy above grade other than strictly office occu- 
pancy is limited as follows: 

There may be a partial occupancy by tenants with sample stocks, 
or a small restaurant, or a club, or other tenants whose first column 
charge does not exceed .10; but no one such tenant other than res- 
taurant or club shall occupy more than 2,500 square feet of undivided 
floor area; nor shall such tenants other than restaurant or club occupy 
collectively more than 5 per cent of the floor space above grade. 

Rule B—Any building of fireproof construction occupied on_ the 
grade floor or below grade by a tenant or tenants whose first column 
charge exceeds .15 is entitled to allowance for office occupancy above 
grade if the occupancy above grade other than strictly office occu- 
pancy, is limited as in second paragraph of Rule A. 

Rule C—In addition to pure office occupancies, the following are 
considered office tenants: advertising office, architect, artist's studio, 
bank, barber, candy stand, cigar stand, club, dentist, designer's office, 
dwelling, jewelry stock, library, manicure, music studio, optician, physi- 
cian’s office, post office, sculptor, small restaurant, tailor, telegraph 
office, telephone office. 

Rule D—Where there is a hazard above grade greater than permitted 
by the second paragraph of Rule A and the hazard is segregated and 
protected to the approval of the Rule Committee, the Committee may 
provide for such special condition. 
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Rule E—Division Walls—A building 


for office. occupancy and divided above first Hloor by division walls, 


with all 
complete sections, 
ances 
the charge tor 


which the building is so divided, provided the building conforms also 


with the following requirements : 





—_—_—— 


AND CASUALTY 
entitled to full 


openings protected by approved fire doors, into two or more 
with standpipe, hose and other required fire appli- 
for each section, is entitled to an allowance of 12% per cent in 
Height, item 295, for every section in excess of one into 
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EDUCATIONAL 


allowance 


wooden floors). 


members protected in 


SECTION 


Fireproof construction, trim not exceeding 5 per cent wood, all metal 


a standard manner, floor openings protected 


throughout in a standard manner, and floor surfaces fireproof (no 


Note :—Contents of Offices located above seventh floor in buildings 
receiving office occupany allowance in their range and also receiving 
standard allowance for fire pails or extinguishers and for standpipe be 


given the same final rating as if located on the seventh floor. 


Some Thoughts On Advertising 


By J. W. LonGNecKeEr 


Advertising Manager Hartford of 


Searching for inspiration, what is more 
natural than for an advertising man to turn 
to the advertising columns. So I boidly pro- 
claim that my text is from an advertisement. 
It asked three questions: 

1. What is the “Unforgivable Sin” of all 
Nature? 

2, What one thing mo&t inevitably brings 
its own punishment ? 

3. What most surely spells extinction? 

And the answer dug out of the story of the 
human race by H. G. Wells is that the “Un- 
forgivable Sin” is stagnation—simply | stand- 
ing still, and advertising properly done will cure 
stagnation. 

But this is not the place for, neither have 
you the time to listen to, a discussion of all 
the kinds and sorts of advertising that might 
be of interest to the local agents of Illinois. 

They tell an old 
Reynolds, professor at Yale some twenty-five 
He conducted an examination hy 
giving his class a single assignment. It was: 

“State briefly all you know. 

“Do not use more than 200 words.” 

Your summons, calling me here, seemed to 
give me a not dissimilar task. But let me tell 
you about co-operative advertising by groups 
of local agents. 


story about “Limpy” 


vears ago. 


Perhaps we can develop some 
ideas on how such advertising is designed to 
influence public opinion and how public opin- 
ion affects you as local agents. 


What Is Apvertisinc, Anyway? 

It helps, in a discussion like this, to get the 
thing you are hearing about clearly in mind. 

A man by the name of Wood put it clearly. 
He said: 

“Advertising is causing another to know: to 
remember: to do.” 

You can visualize it if you will imagine a 
target with three rings. 

The outer ring is marked “causing another 
to know.” 

If you, as insurance agents. have caused the 
People of your community to know how. in 
Surance comes into their lives, affects their 
business, and saves them from the shock of 
calamity, you have registered on the target. 

The next ring is smaller. 
remember,” 


It is marked “to 
Tt is harder for you to hit than 


for manufacturers and the merchant, because 


, prom an address hefore the Illinois Association of 
insurance Agents, October 29, 1924, 


the Hartford Fire Insurance Company 


your customers are not always in the market 
and they must remember you for a long time— 
until they need insurance. To learn a thing 
we read it, or listen to it again and again, so 
you need persistency in insurance advertising. 
There is a vast amount of good will, created 
by advertising by you (or for you by the com- 
pany you represent) that is awaiting an oppor- 
tunity to be translated into buying action. 

Finally, the bulls’-eye of Wood's definition 
is the very center of the target, which is marked 
with the words “To do.” You probably think 
of this as “apps” or dotted lines embelished by 
signatures. 

Attention is the point on the arrow directed 
to the mind of the public. The shaft is inter- 


est—selfish interest of the prospect based 
largely upon the elemental fear of possible 
loss. The action, the “do it now,” lies in the 
force and speed with which the arrow is shot. 
If the point be dull you make no impression— 


your advertising shaft falls and fails. 


NotHiInc New In Tuts IpEA 

There is nothing new or radical in the idea 
of using advertising. Advertising is as old as 
the human race. 

Advertising, causing another to know, to 
remember, to do, is one way of making known 
the ability to meet a human need or the exist- 
ence of a deed. Being human we are full of 
needs, which are advertised in many ways, 
not always by printers’ ink on paper. 

The first act of your life was to advertise. 
\When the doctor slapped your newly born back 
and started the breath of life coursing through 
your lungs, you answered with a squall—an ad- 
vertisement of your need for a mother’s pro- 
tection; for food; care and shelter. 

The grip of your baby fist on a friendly finger 
was the forerunner of the handclasps you use 
in business to-day and was an advertisement 
of your desire: your need for the friendship 
of your fellowman, the companionship of 
human beings. The smile that won the heart of 
your family advertised your hope of hecommng 
a desirable unit in the community. 

Ever since your birth your value has been 
measured by the degree of success you have 
had in advertising yourself to ever-widening 
circles. 

All this is old, but it may be refreshing to 
think and talk about it. 

Advertising of performance comes first. Un- 
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less one can do something that meets a human 
need there is nothing to be gained by making 
promises. 

Advertising of performance does not stop 
with your own intimate personal relations with 
the people who see your smile and clasp your 
hand. There are many things that speak for 
you—dumb, things that speak 
clearer than you can yell to all who pass. They 


inarticulate 


tell the manner in which you do your busi- 
ness. 

The street on which your office is located, 
the neatness or the shiftlessness of the door- 
way; the windows and the messages they flash 
to those who call (or pass on by); the order or 
the lack of it; the attitude of your associates, 
down to the girl who answers questions over 
the counter or over the telephone—all these 
things are advertisements of performance. 

As these things are mentioned you may think 
that they are mere trifling matters, enumerated 
to pad out the discussion. Though they be 
trifles, they are tremendous, as any experi- 
enced advertising man knows, and until they 
are made right it is better not to make use of 
advertising of promise. 

Then comes the acid test of service: Fail in 
any part and how quickly your shortcomings 
are rumored forth to haunt your work for 
days, months, even years! 


THE SevEN DeEApLy SINS 

The seven deadly sins of business, the things 
that must be overcome by performance before 
you are ready for any advertising of promise, 
are: (1) hatred. (2) intolerance, (3) sus- 
picion, (4) bigotry, (5) secrecy, (6) fear and 
(7) lying. All these are negative in quality, 
all fatal to any plan of advertising. 

If the business of insurance needs any one 
thing to make it bigger and better; to enable 
you to meet more of the needs of your people, 
it is wiping out of the minds of people the sins 
of intolerance, suspicion, secrecy and fear— 
plain ignorance of what insurance is and what 
it does; and this includes the misunderstanding 
of the purpose and service of local agents. 

You are well qualitied to meet a human need; 
The fact that 
you are here, or members of this association, 


to perform a desirable service. 


proves that, and it also proves that your past 
The further 
fact that you have provided a place on your 


record of performance is good. 


program for a discussion of advertising proves 
that you are interested, in creating in your favor 
an active good will. You want to do some- 
thing, along well considered lines, to build a 
better understanding of the purposes and prin- 
ciple of insurance. If people don't know you 
and your work you want to cause them to know 
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American National Insurance Company 


OF GALVESTON, TEXAS 


W. L. Moody, Jr., President 


Shearn Moody, Vice-President 


W. J. Shaw, Secretary 





FINANCIAL STATEMENT, JUNE 30, 1924 





ASSETS LIABILITIES 
Real Estate Owned. .............0.000cc000- $1,104,974 .53 Net Reserve (American Experience Table 3 & 
Mortgage Loan (1st Lien on Real Estate)..... 6,516,988 .73 36 PeriCent) ..o.6s.06:6 sie se eseeevereens .-. -$15,035,159 .00 
ASetlaberal Mia «o.oo eseseneseswiave ois. a/nieiarsie ¢: iareie 25,000 .00 Reserves for Death Losses in Process of Adjust- 
Loans to Policyholders (on this Co’s Policies).. 1,816,922 .97 ment Adjusted and Unpaid................ 131,313 00 
ma rR Reserve for Taxes and Depreciation.......... 143,694.88 
Urey cre | cc 0 rr a 6,876,621 .55 ° ® a casas rrQ AF 
5 fe Miscellaneous Tia Duties. <2... «sis <i 2 oes 9,0:s0r8 215,658 .45 
CANE TA TT 1,416,770 .99 : 
Gastiicates of Deposit (demand) 24'844 00 CADtaliSloek: 5 ciiie<s ccareieeser $1,000,000 .00 
ANDO g a Nae : . Assigned ..... 2,007,582 .98 
interest Due and Accrued. .............:e0%+ 375,273 .54 eee eee aoe rg certian 
Deferred and Uncollected Premiums (net)..... 376,012 .00 Surplus Security to Policyholders............. $3,007,582 .98 
ANG CANERSSEES SF cbsor ss inane s Soe eee $18,533,408 .31 Ro tal tats Mities <0. coe sc ess ie ee $18,533,408 .31 
GAINS MADE DURING FIRST HALF 1924 
L(G ie AO Lp COR Ue NG Oe O00 2° C0 3. Gt a re eee are ere are eee *. $16,722,438.00 
EePC eR ASE TAT TE 8 ED NOLS a ee ee eee are eee emer rer eee 1,462,819.82 
[CREASE Ai SURES SECURIT © TO POLICYHOLDERS . a occciccccc bese d cae creee'secwieelsie ses ee oeseieweee« 138,411.53 
INSURANCE IN FORCE JUNE 30, 1924 TOTAL PAID POLICYHOLDERS SINCE 
$231,759,842.00 ORGANIZATION 
ORDINARY LIFE, INDUSTRIAL LIFE AND $15,285,539.37 
ACCIDENT INSURANCE TO MEET THE ADMITTED ASSETS 
$18,533,408.31 


REQUIREMENTS OF EVERY INSURABLE PERSON 


HOME OFFICE BUILDING 
OPERATES IN TWENTY-ONE STATES AND THE REPUBLIC OF CUBA 
GROSS INCOME AVERAGES $726,612.00 PER MONTH 



































STRONG 
TO SUSTAIN 





“Swift to Serve; Strong to Sustain’— 


A creed that expresses the sincere desire to serve humanity 








which permeates this organization, and is reflected in the 
striking gains made every month. 

Provident Life Men find everywhere a tremendous force of 
goodwill toward the Provident. 





Te PROVIDENT 


—— 


LIFE AND ACCIDENT INSURANCE CO. 
of CHATTANOOGA 


R. J. Maclellan, President. W. C. Cartinhour, Secrelary. 
ESTABLISHED 1887 


re ACCIDENT HEALTH LIABILITY 














Pulling Power 


Throbbing with the common emotions of 
life are the colorful reproductions from oil 
paintings which embellish the letters of the 
Lincoln National Life circularizing campaign. 


Expressive pictures are used to illustrate all 
of the graphic letters which are being sent to 
the prospects of Lincoln National Life agents. 


The striking benefit of this spectacular cir= 
cularizing program is another reason why it 
pays to 








(LuNk UP(/owiru we ()LINCOLN) 


Insurance Co. 


“Its Name Indicates Its Character” 





The Lincoln National Life 


“Pe, Lincoln Life Building, FORT WAYNE,IND. 


SS TY J Now More Than $325,000,000 in Force 
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FIRE AND CASUALTY EDUCATIONAL SECTION 


_so they will have greater confidence in you. 
If your customers are prone to forget and 
procrastinate, you want to cause them to re- 
member. If they do not carry insurance as 
they should, you want to cause them to do it 
now. 

What you want, as I see it, can be stated 
in a sentence: You want an enlightened pub- 
lic sentiment in favor of all kinds of insurance 
and for the agent who is qualified to give a 
high degree of service. 


Wuat Is Pustic Opinion? 

Favorable public opinion is a firm belief in 
the right, justice, strength and desirability of 
a thing. It is the thoughts of one group of 
men in a community impressed upon the minds 
of other men. Unfavorable public opinion is 
what people think and say about you, based 
upon rumors of your failures to rise to your 
occasions. It is the wild statements that worry 
you; the things that are based upon misunder- 
standings and, what is possibly worse—the de- 
structive half truths of modern business. Un- 
favorable public opinion has this distinguish- 
ing characteristic—it is destructive of good will 
—it is fathered by doubts and conceived by 
misunderstanding. Its half brothers are sus- 
picion and malice. 

If, however, these thoughts are studied—seri- 
ous, helpful thoughts based upon truth and 
told in a forceful, interesting manner—the opin- 
ion of the public will be sound, friendly and re- 
sponsive. That is the kind of knowledge that 
can be imparted by you to your people by ad- 
vertising on a printed page. If, on the other 
hand, the information your people get is based 
upon the half truths of misunderstanding, the 
resulting public opinion will be warped and 
destructive, whether gained by word of mouth, 
garbled news or destructive editorial comment. 

The source of much of your public opinion, 
to a greater degree than you might care to 
confess, is a newspaper. It has so many fac- 
tors in its favor. It is an instrument ready 
formed for your use and, when properly used, 
for your benefit. It tells you what is going on 
in the world and next door. It gives you tips 
for your business. It tells you the story of 
your business friends and neighbors and it will 
carry your message to them. 

But to make it of use to you, you must 
use its advertising columns. 


The Post Magazine Almanack, 1924-1925 
The 1924-1925 edition of the Post Maga- 
zine Almanack, published in London, has just 
been issued, this being the eighty-fourth year 
of that well-known publication. This book, 
as usual, embraces a great amount of con- 
densed information concerning insurance mat- 
ters in Great Britain, giving statistics and 
tacts relating to ordinary life, industrial life, 
fire, accident and marine insurance. 

There is an interesting summary of the 
chief insurance events of 1923, lists of insur- 
ance Peers and M.P’s, table showing fire in- 
surance in the County of London, lists of 
officers and members of various societies of in- 














Workmen’s Compensation 


Insurance 
By Saul B. Ackerman 


Assistant Professor of Insurance 
New York University 





A New and Comprehensive Book 
Soon to be Issued 





If you are a broker or agent selling 
Workmen’s Compensation Insur- 
ance, can you offer the following 
services? 


1. Explain the important provisions 
of the Workmen’s Compensa- 
tion laws in the United States. 


2. Assist an injured employee to 
present his case before a Com- 
mission. 


3. Advise an employee concerning 
rehabilitation. 


4. Explain the important Work- 
men’s Compensation legal de- 
cisions. 


5. Explain how a manual rate is 
made. 


6. Outline a campaign for accident 
prevention. 


7. Explain to an insured how he 
can reduce his rate by properly 
improving the physical condi- 
tion of his plant. 


8. Explain to an insured how his 
rate is computed in accordance 
with the Experience Rating 
Plan. 


These topics and many others are 
discussed in detail in the new book 
entitled ‘‘Workmen’s Compensa- 
tion Insurance’ to be published 
shortly by The Spectator Com- 
pany, written by S. B. Ackerman, 
Assistant Professor of Insurance of 
New York University. 


Every one having to do with Work- 
men’s Compensation Insurance, in 
any way, will find this a most use- 
ful work, as it contains information 
upon every phase of Workmen's 
Compensation Insurance. 


Price per copy $3.50 


Bound in cloth 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 














35 


surance men, including actuarial organizations 
and the Chartered Insurance Institute; lists of 
tariff and non-tariff offices, and some historic 
fires. 

A valuable feature of this book is the 
Directory of British and Colonial Insurance 
Offices, which embraces eighty pages. New 
companies registered and companies which 
have absorbed others; companies changing 
name or ceasing business; companies grouped 
according to kinds of business transacted, and 
other interesting features are also presented. 

An extensive directory entitled, ‘“Who’s 
Who in the Insurance World” facilitates the 
location of important insurance men. There 
is also an extensive list of directors. 

The statistical tables include a synopsis of 
new business and revenue accounts of life in- 
surance companies operating in the United 
Kingdom, showing the ordinary life business; 
a table of industrial life business, a table show- 
ing the fire insurance business and others de- 
voted to employers’ liability, personal accident, 
marine and miscellaneous insurance. In addi- 
tion, there is a synopsis of the profit and loss 
accounts of insurance companies doing business 
in the United Kingdom. 

From the foregoing it will be seen that the 
Post Magazine Almanack is a very useful 
work of reference concerning insurance affairs 
in Great Britain. Copies bound in cloth can 
be procured at $3.75 each from The Spec- 
tator Company. 


Casualty Actuarial Society to Issue Text 
Books 

In order to meet the need for textbooks on 
the basic insurance sciences and for the con- 
solidation of existing sources of information, 
the educational committee of the Casualty Actu- 
arial Society is laying plans for the production 
of works on rate making and other actuarial 
procedure, administrative statistics, insurance 
accounting, insurance law and insurance eco- 
nomics. Thus far, arrangements have been 
made with the authors named below, for books 
on the respective subjects mentioned: 

Casualty Insurance Accounting.—R. S. Hull, 
Travelers Insurance Company, Hartford, Conn. 
General insurance and life insurance account- 
ing will be treated in another volume by authors 
working under other auspices. An attempt 
will be made to have fairly uniform treatment 
accorded these three divisions of this phase 
of the work. 

Insurance Law.—Byron Clayton, of the New 
Jersey bar, and a member of the legal staff 
of the Metropolitan Life, has been delegated to 
prepare the sections of this text which deal 
with the principles of law, commercial law 
and life insurance law. Another author will 
act jointly with Mr. Clayton in preparing the 
casualty insurance law section. 

Insurance Administration and Statistics —E. 
W. Kopf, with the collaboration of M. S. 
Applegate, of the School of Business, Colum- 
bia University. The purpose of this manual 
is to provide a text on statistics and its methods 
as applied to administrative, actuarial, account- 
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1846 1924 | 4 Q WE WANT AGENTS 
to push our five-point-nine policies, 
Excellent territory. lowa, Minne. 
sota, Missouri, Nebraska and South 
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FAITHFULNESS iy gout, Reba nd Sout 


good reputation. 
“THE COMPANY OF CO-OPERATION” 
A prerequisite to all individual and 
corporate success—has been cherished by 














THE DES MOINES LIFE & ANNUITY C0, 


Address J. J. SHAMBAUGH, President 
Home Office—Register Tribune Bldg.—Des Moines, lowa 





this Company and its representatives for 
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over three-quarters of a century of progress. |\| REACHING HIS “SOFT SPOT” 
FOR HIS CHILDREN FOR HIMSELF 


Dad’s “soft spot” is his boy and his Wanted agents in Ohio, West Vir. 
girl. His one big ambition is their ginia, Michigan, Indiana, Kentucky, 
exas and Oklahoma. 


THE CONNECTICUT MUTUAL | —— their start in life and in a 


Any Dad of a child from 2 to 14 OHIO SPECIAL 
LIFE INSURANCE COMPANY felsic Bettye ACCIDENT AND HEALTH 
terested in the new “‘Child’s Endow- _ POLICIES | 
; ment Policies” of the Ohio State For business and professional men. 
Hartford, Connecticut Life. Complete Coverage. 
’ 4 . : Non-Cancellable Term. 
The Ohio State Life service now - 
samiare 2 to 65 $1,000 to $10,000 Specific Loss. 
ges Irom ages « to Go years, COV- = $10.00 to $50.00 Weekly Indemnity. 


ering the family group with few : : 
pre Be snal Moderate Premiums and Liberal 








oe Commissions. 
Our agency contracts on the partner- Accrued indemnity payable every 
ship basis will interest you. 30 days during disability. 





Our O. S.-Li.-Co. Automobile Policy is a great door-opener. 



































W cl THE OHIO STATE LIFE INSURANCE CO. 
enera gents ante John M. Sarver, President COLUMBUS, OHIO 
wa wn rene em ne ene = 
Idaho Kentucky ‘é P ° 99 
Washington Michigan ennmu tualism 
Oregon Virginia 
At the top of PENNMUTUALISM, one of our three monthly Agency publica- 
Unusual opportunities and attractive tions, is this definition of that unusual word: 
contracts offered to men who are good “The Superlative Degree of Service—Hel pfulness that is Unselfish—Perform- 
PERSONAL PRODUCERS and_who ii ero aid 
i. ee res t describes life insurance at its best, and is therefore, as 1t ought to be,a 
have the ability to ORGANIZE an Company ideal and is not ‘advertising bunk.” It is a vital force in the 
agency. work of “ great —_ vigorous Company, energizing and inspiring Home 
5 a : Office and Field alike. 
Must. have details regarding insurance experience, produc- We have places for men and women who are animated by its spirit. 
tion in each of last three years, and particular territory desired, 
in first letter. The Penn Mutual Life Insurance Company 
For booklet ‘‘Why the Minnesota Mutual”’ Philadelphia, Pa. 
Write Organized 1847 
dian 
Oo. Xe LACY, 2nd Vice-President—In Charge of Agencies = = me 
PUBLICATIONS OF C. & E. LAYTON 
H Hy The undersigned are sole agents in the United States for the old estab- 
The Minnesota Mutual Life Insurance Company lished publishing house of Charles & Edwin Layton of London, England, 


whose long list of publications on fire, life, marine and other branches of 
insurance embrace the most valuable and standard treatises on these sub- 


jects, 
J SEND TEN CENT STAMP FOR CATALOGUE. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORK 


AGENTS WANTED te EXCELLENT OPPORTUNIT 


To sell an unrestricted Accident and Health policy costing $12.00 | 


St. Paul, Minnesota 


























for Reliable, Energetic men to represent us in the states 

















quarterly. Covers every disease and every accident. Liberal com- of Illinois and Missouri with direct Home Office contracts 
mission paid to live producers. | Liberal policies. 
GREAT NORTHERN LIFE INS. CO. CAPITOL LIFE INSURANCE COMPANY 
H. G. ROYER, Pres. Westminster Bldg | OF COLORADO 
C. O. PAULEY, Sec’y & Treas. CHICAGO, ILL- Clarence J. Daly, President DENVER, COLORADO 
W. E. SMALL, President E. P. AMERINE, Secy. 


$2,054,516.67 SURPLUS AND RESERVES AS TO POLICY HOLDERS 


Georgia Casualty Company, macon, 6a. 


AUTOMOBILE BURGLARY PROPERTY DAMAGE 
PLATE GLASS LIABILITY WORKMEN’S COMPENSATION 


AN AMERICAN COMPANY 
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THE SVYEC TAIOn 


FIRE AND CASUALTY EDUCATIONAL SECTION 


‘ng, investment and other broad problems of 
5) 


the business. . 
It is hoped that the use of these texts, and 


the others in contemplation, will provide for 
unified insurance instruction in colleges and 
universities. In the opinion of the educational 
committee of the Casualty Actuarial Society, 
the candidate for professional work in insur- 
ance accounting, actuarial practice or in insur- 
ance administration should possess a working 
knowledge of six important “background” sub- 
jects: (1) practical insurance mathematics ; 
(2) rate-making, valuation, and surplus dis- 
tribution; (3) statistics in the service of ad- 
ministration, including the principles of man- 
agement; (4) insurance accounting ; (5) insur- 
ance law, and (6) insurance economics, in- 
cluding the theory of risk. At the present time 
no real progress can be made until existing 
materials are coordinated and made available 
to insurance students. 





“Dangerous Surety Lines” 


The National Surety Company of New 
York has issued a wall chart headed ‘“Danger- 
ous Surety Lines,” which will be an effective 
warning to its agents to be cautious in execut- 
ing bonds in classes of business which have 
proved unprofitable. It shows loss ratios upon 
numerous types of bonds for the years 1I917- 
1923, and 1921-1923, which it is hoped will be 
effective in securing more favorable results 
than have heretofore been the case. 








SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Statement as of 
December 31, 1923 


(Condensed from Statement of 
U.S. Treas. Dept., 


Admitted Assets...... $6,595,010 
CNS ois a ras ies 1,000,000 
ee ee 608,817 


Twelve Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents. 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary andAutomobile Insurance 
Credit Insurance 





Let the Southern Serve Yo 














ELEMENTS OF..BUSINESS 
STATISTICS 





Prof. Riegel Has Produced a Fine 
Text and Reference Book 





WILL HELP TO SOLVE BUSINESS 
PROBLEMS 





Is Serviceable for Executives, Accountants, 
Students and Statisticians 

Under the title Elements of Business Statis- 
tics, Robert Riegel, Ph.D., professor of insur- 
ance and statistics in the Wharton School of 
linance and Commerce, University of Penn- 
sylvania, has written an interesting work of 
550 pages, which has been published by 
D. Appleton & Co. 

This volume is intended to describe the prin- 
ciples of statistics that are especially applicable 
to the solution of business problems, and will 
be of much service to executives, accountants, 
students and employees in the statistical de- 
partments of insurance companies and other 
business enterprises. 

In many fields of business endeavor the 
methods of statistics may be profitably em- 
ployed, and this extensive and careful study of 
their use as a practical business tool will make 
them fully familiar to business men and stu- 
dents of business. In the business of insurance 
of all classes the use of statistics is so com- 
mon and necessary that this book will be studied 
with great interest by all who have to do with 
the statistical exhibits and analyses affecting 
the insurance business. 

The book is thoroughly illustrated by means 
of graphs, tabulations, etc., and its comprehen- 
siveness is indicated by the following chapter 
titles, there being numerous sub-titles in each 
chapter : 

I. The Development and Fundamental Prin- 
ciples of Statistics. 

II. Functions of Statistics. 

III. Classification of Statistical Observa- 
tions. 

IV.-V. Graphic Presentation. 

VI. Methods of Collecting Statistical Facts. 

VII. Statistical Units. 

VIII. Tabulation of Statistical Facts. 

IX. Ratios. 

X. Averages—Their Calculation. 

XI. Averages—Their Application. 

XII. Dispersion. 

XIII. Skewness. 

XIV. Trends, Cycles and Seasonal Varia- 
tions. 

XV.-XVI. Correlation. 

XVIII. Principles of Index Numbers. 

XIX. Application of Index Numbers. 

There are also four appendixes dealing with: 

I. Some Requisites for Graphic Representa- 
tion. 

II. Logarithms and the Slide Rule. 

III. Table of Logarithms. 

IV. Table of Squares and Square Roots. 

In these days not only are statistics used 
for the gathering of facts, but statistical method 
is essential in ordering and interpreting such 
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facts. Dr. Riegel in this book provides a clear 
introduction to all the operations incidental to 
the statistical investigation of problems of busi- 
ness and finance. The book is a practical one 
and every page is intimately connected with 
business conditions through illustration of 
statistical methods by actual cases. In the first 
chapter the developments and principles of the 
science of statistics are outlined, and in sub- 
sequent chapters the various purposes statistics 
can serve in modern business are clearly in- 
dicated. 

As the diagrammatic form of presentation 
has an especial value for explanatory purposes, 
the chapters on graphs have been given promi- 
nence in the fore part of the book. 

This valuable collection of ideas and in- 
formation upon the preparation and use of 
statistics will be found of much interest by all 
insurance men who are accustomed to analyzing 
various phases of their business. The book is 
substantially bound in cloth and its price is $4 
per copy. Orders will be filled by The Spec- 
tator Company. 


Campaigns 

Since the use of firearms in warfare, no gen- 
eral has ever equaled the military genius of 
Napoleon. Napoleon left nothing to chance. 
He planned all his campaigns in advance. But 
when the time came to strike, he did not hesi- 
tate. He struck hard and quickly. His aim 
was sure. Before every battle Napoleon used 
to bury himself in his maps, at the same time 
sending agents into the enemy’s territory to 
gather military and political information. He 
was always careful to listen to the advice of 
experts. He made sure that he knew all the 
facts before going ahead. But when the evi- 
dence was complete, he made the important 
decisions himself and stuck to them. 

Successful selling campaigns are also de- 
pendent upon an accurate knowledge of the 
facts and their logical interpretation. 

After the essential facts have been gathered 
and their relative importance has been deter- 
mined, they can be used as tools with which 
to build up a sound plan of operations. The 
chances are greatly in favor of the success of 
such a well considered plan. 

Plan your work. Then work your plan. 

—News from Home. 


All-Connecticut Insurance Day 
November 12 
Hartrrop, Conn., November 3.—AII-Con- 
necticut Insurance Day has been arranged to 
take place in Hartford on Wednesday, No- 
vember 12. It is expected that fully a thou- 
sand insurance men will attend the sessions. 
The annual meetings of the Connecticut Asso- 
ciation of Fire Agents and the Connecticut Life 
Underwriters Association will be a part of the 
proceedings of Insurance Day. 


—After considering various schemes for self-insur- 
ance, the Baltimore city officials recommended an 
appropriation of $200,000 for premiums on city prop- 
erty in 1925. This appropriation was indorsed by the 
city council in the ordinance of estimates for the 
coming year. 


THE 


SPECTATOR 


Thursday 

















Non Assessable Policies 
SUBSTANTIAL SAVING 





Automobile Insurance 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


 Attorney-in-fact 





C. W. KANOUSE 


Vice-President 


R. A. CHASE 


President 


Otis Building 
PHILADELPHIA, PA. 


Special Representatives desired in Pennsylvania and Maryland 


SAFE AND SECURE 
FOR 79. YEARS 


When the Mutual Benefit was organized 
in 1845 there were only a few Life Insurance 
Companies in the United States. Through 
the Wars, Panics and Epidemics, of all 
these years, it has always stood safe and 
secure as a foremost disciple of Pure Life 
Insurance. 


THE MUTUAL BENEFIT 
LIFE INSURANCE COMPANY 


of Newark, New Jersey 





























A VALUABLE NEW REFERENCE WORK 


CREDIT INSURANCE 


By 
SAUL B. ACKERMAN 


Assistant Professor of Insurance, New York University 
and 


JOHN J. NEUNER 


Assistant Dean, Northeastern University— 
School of Business Administration 


A PIONEER WORK ON THE SUBJECT 


Every Company Official, Agent or Broker 
who desires to be well informed as to 


CREDIT INSURANCE 


will find in this useful reference book a vast amount of informa- 
tion, presented in a condensed and readable manner, relating 
to 

Early Development of Credit Insurance 

Fundamentals of Credit Insurance 

Analysis of Policy Forms 

Special Riders in Policies 

Adjustments 

Approved Credit Risk Policy 

Service and Collection Department 
with numerous sub-divisions under these topics. 

An Excellent Reference or Text Book for 
All who are interested in 


CREDIT INSURANCE 


Price, per copy, $1.25 
Discounts on quantity orders. 


THE SPECTATOR COMPANY 


Sole Selling Agents (except the publisher) for the Insurance World 
CHICAGO OFFICE: 135 William Street 
Insurance Exchange NEW YORK 


THE HANOVER FIRE INSURANCE COMPANY 


Continuously in business since 1852 
The real strength of an insurance company is in the conservatism of its man- 
agement, and the management of THE HANOVER is an absolute assurance of the 
security of its policy. 
R. Emory Warfield, President Montgomery Clark, Vice-President 
E. S. Jarvis, Secretary Charles W. Higley, Vice-President 
William Morrison, Asst. Secy. 


Home Office, Hanover Bldg., 34 Pine St., New York 








C. E. Clarke, President J.R. Anthony, Jr. Secretary 
CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: Physicians Building, Jacksonville, Fla. 
Accident and Health Insurance Commercial and Industrial 








YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 














THE CHILD’S 20-PAY LIFE OPTIONAL ENDOWMENT 
POLICY OF THE 


GREAT REPUBLIC LIFE INSURANCE GOMPANY 


Protects both the child and its parents and includes waiver of 
premium in event of permanent total disability of the father, 
who is the beneficiary. Agents are enthusiastic over its won- 
derful selling features. If you are interested, write for copy 
of ‘‘Making Dreams of Your Children’s Future Come True,’ 
and our attractive proposition to agents. 
J. R. RAILEY, Manager, E. L. BLACK, State Manager, 
Southwestern Department, P. O. Box 299, 
401-2 Mercantile Bank Bldg. Newport, Arkansas 
Dallas, Texas. 


W. H. SAVAGE, Vice-President, Los Angeles, California. 























